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Federal Committee of 
Commissioners Meets 
In Chicago Aug. 16-18 


To Invite Insurance Organizations 
to Present Views in Han- 
dling Present Crisis 


EX. COMMITTEE MEET LATER 











Fire and Casualty Cos. Committees 
Ask For Emergency Legislation; 
Commrs. Ask Written Views 


The Federal Insurance Committee of 
the National Association of Insurance Com- 
missioners, chairman of which is Commis- 
sioner Graves of Arkansas, will hold a 
meeting in Chicago at the Edgewater Beach 
Hotel on August 16-17-18 to which invi- 
tations will be sent to associations in the 
business which have suggestions to make 
to Commissioners relative to meeting the 
serious situation which is confronting state 
regulation of insurance and the insurance 
business itself as a result of the Supreme 
Court decision that insurance is commerce, 
In the meantime several written memor- 
anda from insurance organizations have 
been received by the Superintendents. 
Executive Com. to Meet in St. Louis 

Another development came this week 
when Chairman Edward L. Scheufler of 
the NAIC called a special meeting of the 
executive committee of the NAIC to be 
held at Hotel Statler, St. Louis, August 
28-29, for the purpose of considering fur- 
ther questions relating to Federal legis- 
lation, state supervision and the insurance 
industry. Any groups of the insurance 
industry who wish to be heard further be- 
fore the executive committee 
the matter of recommendations may be 
heard, said Chairman Scheufler, if the 
Commissioners have not already been giv- 
en their views. 


considers 


Fire and Casualty Committees Appear 
Before Commissioners Committee 
The first conference since the Chicago 
‘onvention of the Insurance Commissioners 
of the Federal legislative committee of 
the Commissioners with members of the 
insurance fraternity was held in the New 
York State Insurance Department on Fri- 
day of last week, the two groups of in- 
surance men present representing the fire 
and the casualty fields. The fire and cas- 
ualty committees had asked for a con- 
ference in order to tell how much progress 
they had been making since the Chicago 


(Continued on Page 20) 
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Secrets 








THINGS 
TO COME 


ITH scores of de- 
vices at work today 
in industry, ELEC- 
TRONICS is proving it- 
self an invaluable factor 
in saving time .. . cut- 
ting costs . . . improving 
products . . . doing jobs 
that can be done in no 
other way. Although this science is several years old, only during the past few 
months has it catapulted to fame, and even greater advances are anticipated in the 
post-war world. 
London and Lancashire is also planning for the post-war world, its objective to be 
prepared with broad insurance coverages to meet the demands its clients are certain 
to need in immediate re-conversion. 


THE 


London & Lancashire 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. * ORIENT 
INSURANCE COMPANY + LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. * SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 
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William Penn 


and the Indian Language 


| William Penn, Proprietary and Governor of the Province of 
Pennsylvania, writes to England in 1683 about the Indians:— 


“Their language is lofty, yet narrow; in signification full, like 
short-hand in writing; one word serveth in place of three, and the 
rest is supplied by the understanding of the hearer. I have made 
it my business to understand it, that | might not want an inter- 
preter on any occasion, 


“And I must say, that I know not a language spoken in Europe 
that hath words of more sweetness or greatness, in accent and 
emphasis, than theirs; for instance, Octokockon, Rancocas, Shack- 
amaxon, Poquesian, all of which are names of places, and have 
grandeur in them. 


“Of words of sweetness, Anna is mother; Issimus, a brother; 
Netap, friend; Usque Ozet, very good; Pone, bread; Metse, eat; 


I 


Matta, no; Hatta, to have; Payo, to come; Sepassen, Passijon, the 
names of places; Tamane, Secane, Menanse, are the names of 
persons.” 


Note that he studied their language, rather than expecting 
them to learn his. The way to be understood is to speak the other 
man’s language. 


1644 - 1944 — PENN TERCENTENARY 
ee 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARB, PHILADELPHIA 




















No Decision Yet On 
Who Will Have Post 


Of Executive Director 


Some Members of Life Insurance 
Association of America Have 


Candidates in Mind 
SOCIAL VISION EMPHASIZED 
New Board of Fifteen Directors 


Will Make Selection, Although 
It Will Not Be Next Week 











In the announcement last week about the 
Life 
Insurance Presidents, name of which has 


reorganization of the Association of 


been changed in the revised constitution 
to Life Insurance Association of America, 
the new constitution creates the office of 


executive director. Since then there has 
been considerable discussion in the busi 
ness as to who and what type of person 
the new executive director will be. 

The new constitution will become eéf- 
at an organization meeting to be 
that 


time the association will elect a new board 


fective 
held on Friday of next week. At 
of fifteen directors and it will be one of 


the functions of the board to select the 


new director, However, he will not be 
selected at the August 11 meeting. 
No Person in Mind Yet 

At the present time there is no person 

who is being officially considered for the 

position. Members of the association, how 


ever, are pretty generally agreed as to 
what type of man they believe can fill the 
post. Also, they are mostly of the opinion 
that there is no situation confronting life 
insurance which would make it necessary 
for a nationally known figure to be called 
into the service of the new association. 
The present situation is pretty far removed 
from that in 1905 when life insurance was 
surrounded by critics, newspapers were 
pounding at the administrative executives, 
agents were finding it difficult to sell in 
surance, and some one of great stature 
was essential in leading the business “out 
of the wilderness.” In brief, no Grover 
Cleveland is needed even if such a per 
sonality were available. 

The contrast between the public’s cur 
rent life insurance attitude and that of 
1905 when Charles E. Hughes was exam 
ining the industry before the. Armstrong 
Committee is marked. At present time 
confidence in life insurance is widespread 


(Continued on Page 4) 
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True or False 


IT DEPENDS on your point of view how you react to the statement, “All life 
insurance companies are alike.” To be sure, the differences aren’t material, but 


policyholders, nevertheless, just “like some companies better than others.” 


Agents, too, find their natural element more in one company than in an- 
other. Perhaps it is because, like people, life insurance companies have person- 
alities. When the personalities agree, it usually results in a happy relationship 


for both the agent and the John Hancock. 





LiFE INSURANCE COMPANY 
OF BosTONn, MASSACHUSETTS 
GUY W. COX, President 


EIGHTY-TWO YEARS IN BUSINESS - INSURANCE IN FORCE $6,438,540,577 ON 7,000,000 POLICYHOLDERS 
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Under the title, “Continuance of National Service Life Insurance” Vet- 
erans’ Administration, Washington, has prepared a brochure giving infor- 
mation for veterans of World War II. General Frank T. Hines is adminis- 


trator of veterans’ affairs. 
The new brochure reads in part: 


1. Introduction. 

All persons honorably discharged from 
the military or naval service have the 
right to continue their National Service 
Life Insurance but, to do so, it will be 
necessary that they pay premiums as 
they become due direct to the Veterans’ 
Administration, Washington 25, D. C. 

National Service Life Insurance in 
force is a most valuablg asset. It is 
especially valuable to those who may: be 
physically impaired as they may be un- 
able to obtain any other life insurance 
protection, Even single persons with no 
present dependents may find it worth- 
while to continue their National Service 
Life Insurance for the protection of 
future dependents. 

2. Payment of Premium After Discharge. 

After discharge the insured should for- 
ward to the Collection Subdivision, Vet- 
erans’ Administration, W ashington 25, 
D. C., within 31 days from the end of 
the period for which premiums were last 
paid, a remittance in the amount of the 
premiums formerly paid by direct re- 
mittance or by allotment from service 
pay. Ordinarily the first premium after 
discharge is payable during the month 
following discharge. The remittance 
should be in the form of a check or 
money order made payable to the Treas- 
urer of the United States and forwarded 
to the Collections Subdividion, Veterans’ 
Administration, Washington 25, D. C. 
(Do not mail cash or currency since such 
payments are sent at the remitter’s own 
risk.) Payments should continue to be 
made as premiums become due, whether 
or not premium notices are received 
from the Veterans’ Administration, in 
order to insure continuous protection 
and avoid the possibility of lapse of in- 
surance. 

3. Mode of Premium Payment. 

Premiums are due and payable monthly 
in advance with a grace period of 31 
days from the due date and may be paid 
monthly, quarterly, semiannually, or an- 
nually. If the premium is paid on other 
than a monthly basis, a saving in dis- 
count at the rate of 3 per cent per year 
is allowed on the monthly premiums paid 
in advance. The method of paying 
premiums may be changed at any time 
on notice in writing to the Veterans’ 
Administration or upon payment of the 
correct premium required under the new 
mode of payment selected. (See Par. 20 
for premium rates.) 

The premium due date is the same 
date in the month as that on which the 
insurance became effective, which date 
is stated on the insurance ‘certificate or 
policy issued as evidence that National 
Service Life Insurance has been granted. 
\ certificate of insurance on the 5-Year 
Level Premium Term plan was mailed 
for safekeeping to the person and at the 
address directed by the insured on his 
application for this insurance. 

4. Reduction in Amount of Insurance. 

If the insured does not desire to retain 
the whole amount of his insurance it may 
be reduced, The amount continued must 
be a multiple of $500 but not less than 
$1,000. ; 

Where a reduction in the amount of 
insurance is desired, application should 
be made by letter, addressed to the 
Veterans’ Administration, Washington, 
signed by the insured and stating the 
exact amount of insurance to be con- 
tinued in force. He should also consider 
his beneficiary designation in the light 
of the reduction in amount of insurance 
and if a change in beneficiary or bene- 
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Harold W. Breining is assistant administrator. 


ficiaries is desired the Veterans’ Admin- 
istration should be notified in writing as 
to the new beneficiary designation. With 
his letter the insured should send a re- 
mittance in the form of a check or 
money order made payable to the Treas- 
urer of the United States in an amount 
sufficient to cover the first monthly, 
quarterly, semiannual, or annual premium 
on the reduced amount of insurance. 
He should send this remittance, without 
awaiting receipt from the Veterans’ 
Administration of a formal notice of the 
amount of the premium due on the re- 
duced amount of insurance, in order to 
insure continuous protection and avoid 
the possibility of lapse. Such payments 
should continue to be made as premiums 
become due whether or not premium 
notices are received from the Veterans’ 
Administration. 


5. Conversion to Permanent Plans. 

National Service, Life Insurance is is- 
sued originally as 5-Year Level Premium 
Term insurance. Premiums on 5-Year 
Level Premium Term insurance pt 
the same for 5 years after the effective 
date of the insurance, This insurance 
may be converted, while it is in force, 
at any time after the first policy year 
and before the end of the 5-Year period, 
without medical examination, into Ordi- 
nary Life, 20-Payment Life or 30-Pay- 
ment Life insurance. Five-Year Level 
Premium Term insurance must be con- 
verted before the expiration of the 
5-Year period. Application for conver- 
sion should be made on insurance form 
358, “Application for Change of National 
Service Life Insurance from 5-Year 
Level Premium Term Policy to Ordinary 
Life, 20-Payment Life, or 30-Payment 
Life Policy.” 


6. When You Write Give This Informa- 


. tion. 


All correspondence relative to National 
Service Life Insurance should be ad- 
dressed to the Veterans’ Administration, 
Washington 25, D. C., and should always 
contain the following information: 

THE INSURED’S FIRST NAME, 
MIDDLE NAME, AND LAST NAME 
IN FULL. 

THE INSURED’S INSURANCE 
CERTIFICATE OR POLICY NUMBER 
AND THE INSURED’S SERVICE 
SERIAL NUMBER OR NUMBERS. 

THE INSURED’S COMPLETE 
PRESENT ADDRESS. 

If the insured’s certificate or policy 
number is not known, to insure proper 
identification there should also be fur- 
nished the insured’s rank, rating or 
grade, and organization at the time of 
original application for insurance, his 
date of separation from service and his 
date of birth. 

THE INSURED SHOULD NOTIFY 
VETERANS’ ADMINISTRA- 
TION PROMPTLY OF ANY CHANGE 
IN HIS PERMANENT ADDRESS IN 
ORDER THAT ANY MAIL MAY BE 
PROMPTLY RECEIVED BY HIM. 

BE SURE TO MAIL PREMIUMS 
ON TIME. 

KEEP YOUR INSURANCE _ IN 
FORCE. 

7. Reinstatement of Full, Amount of In- 
surance After Separation From Active 
Service. 

Failure to pay any premium before the 
expiration of the grace period of 31 days 
from the due date will cause insurance 
to lapse. 

National Service Life Insurance which 
has lapsed before or after separation 
from active service may be reinstated at 


Continuance Of National Service Insurance 


any time after separation from active 
service upon written application thereof 
signed by the applicant and upon pay- 
ment of all premiums in arrears, with 
interest from their several due dates at 
the rate of 6 per cent per annum, com- 
pounded annually, and the payment or 
reinstatement of any indebtedness 
against the insurance, provided the ap- 
plicant at the time of application and 
tender of premiums is in the required 
state of health as prescribed in sub-para- 
graph (A), (B), or (C) of paragraph 8, 
whichever is applicable, and submits evi- 
dence thereof at the time of application 
and tender of premiums as may be satis- 
factory to the Administrator of Vet- 
erans’ Affairs: Provided, That applica- 
tion for reinstatement of 5-Year Level 
Premium Term insurance, accompanied 
by evidence of insurability and tender of 
premiums with interest, must be sub- 
mitted prior to the expiration of the 5- 
Year term period: Provided further, 
That a lapsed National Service Life In- 
surance permanent policy which is in 
force under extended insurance may be 
reinstated without health statement or 
other medical evidence, if application 
and tender of premiums with interest are 
made not less than 5 years prior to the 
date such extended insurance would ex- 
pire, 

8. Health Requirements Incident to Re- 

instatement. 

(A) If application and tender of 
premiums are made on or before August 
31, 1944, or within 6 months after the 
date of separation from active service, 
whichever is later, insurance may be re- 
instated provided the applicant is in as 
good health on the date of application 
and tender of premiums as he was on 
the due date of the first premium in de- 
fault and furnishes satisfactory evidence 
thereof at the time of application and 
tender of premiums: Provided, That re- 
instatement of insurance under this sub- 
paragraph shall be restricted to applica- 
tions submitted not more than 6 months 
after the termination of the present war. 

(B) If application and tender of 
premiums are made at any time within 
3 months after the due date of the 
first premium in default, insurance may 
be reinstated: Provided, The applicant 
is in as good health on the date of ap- 
plication and tender of premiums as he 
was on the due date of the first pre- 
mium in default and furnishes satsifac- 
tory evidence thereof at the time of 
application and tender of premiums. 

The applicant’s own statements of 
comparative health are usually acceptable 
as proof of insurability for the purpose 
of reinstatement under sub-paragraph 
(A) or (B), though report of physical 
examination may be required. Applica- 
tion for Reinstatement (insurance form 
353) should be used in these ‘cases. 

(C) If application and tender of pre- 
miums are made (1) after August 31, 
1944, and (2) after the expiration of 3 
months after the due date of the first 
premium in default and (3) either more 
than 6 months after the date of sepa- 
ration from active service or more than 
6 months after the termination of the 
present war whichever is earlier, insur- 
ance may be reinstated: Provided, The 
applicant is in good health on the date 
of application for reinstatement and ten- 
der of premiums and furnishes satisfac- 
tary evidence thereof at the time of 
application and tender of premiums in 
the form of a complete report of physi- 
cal examination. Application for Rein- 
statement (insurance form 352) should 
be used in these cases. 

Physical examinations incident to the 
reinstatement of National Service Life 
Insurance may be made free of charge 
to the applicant by a physician at any 
Veterans’ Administration facility or re- 
gional office or by a physician of the 





United States Public Health Service. 
Such examination may also be made, at 
the applicant's own expense, by a 
physician designated by the Administra- 
tor of Veterans’ Affairs to make such 
examinations, The names and addresses 
of such designated physicians for the lo- 
cality in the United States in which the 
applicant resides will be furnished upon 
request, addressed to the manager of the 
nearest Veterans’ Administration field 
station or to the Director of Insurance, 
Veterans’ Administration, Washington 
25, D. C. The expenses of any travel 
necessary in connection with an ex- 
amination for reinstatement of insurance 
must be paid by the applicant. 

9. Calculation of Amount of Premiums 
and Interest Due on Reinstatement. 
The method of calculating the amount 

of premiums and interest due on rein- 

statement accomplished within 1 year 
from the date of lapse is outlined below: 

When a premium is not tendered on 

or prior to the due date, or within the 
31-day grace period, interest at the rate 
of 5 per cent per annum is charged on 
the delayed premiums from the due date 
of each monthly premium in arrears to 
the monthly due date of the premium 
due on or immediately prior to the 
date when application for reinstatement 
with required remittance is submitted. 
In calculating this interest fractional 
portions of the premium month may be 
disregarded. The postmark date on the 
envelope in which a remittance is mailed 
is accepted by the Veterans’ Administra- 
tion as the date of tender. 


Table of Factors to Determine Amount 
of Premiums and Interest Due at 5 
Per Cent Per Annum 

Number of months indicated includes 
current premium month without interest. 
(The premium month begins on the day 
of the month the insurance became et- 


fective—see example printed at end of 
this paragraph.) 
2 mos. 3 mos. 4 mos. 5 mos. 
2.0042 3.0125 4.0250 5.0417 
6 mos. 7 mos. 8 mos. 9 mos. 
6.0625 7.0875 8.1167 9.1500 
10 mos. 11 mos. 12 mos 
10.1875 11.2292 12.2750 


Calculate amount of premiums and in- 
terest due as follows: 

Determine the number of monthly 
premiums due from the first premium in 
default to the premium for the current 
month, both inclusive. 

From the table of factors given above, 
select the factor corresponding to the 
number of monthly premiums due and 
multiply this factor by the amount of 
one monthly premium. The result is the 
total amount of premiums and interest 
due in order to reinstate the policy. 

Note.—If premiums have been paid on 
other than a monthly basis use the 
monthly premium as the basis for com- 
puting amount of premiums and interest 
due. When forwarding application for 
reinstatement state whether you wish to 
pay future premiums on a _ monthly, 
quarterly, semiannual, or annual basis. 

Example: First premium in default due 
March 12, 1943. Remittance to cover all 


premiums and interest due, tendered 
May 19, 1943. 

Monthly 
Monthly Number premium x 
premium months Factor Factor 
$12.30 3 3.0125 $37.05 


The last amount shown, $37.05, is the 
total amount of premiums and interest 
due. 


10. Reinstatement of Reduced Amount 
of Insurance After Separation From 
Active Service. 

If the amount of National Service Life 
Insurance previously carried by the in- 
sured lapsed before or after separation 
from active service and he desires to 
reinstate and continue in force a reduced 

(Continued on Page 10) 
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Equitable Society’s War 
Claims Reach $3,275,000 


IN FORCE AT r ALL- TIME PEAK 


Observance of Company's Eighty-fifth 
Anniversary Canceled in Deference 
to Nation’s War Program 
Thomas I. P. asian, president, Equi- 
table Life Assurance Society, announced 
that benefit payments totaling $3,275,000 
have been made by the Society to the 
families of 1,321 policyholders in the 
armed forces who have been killed in 
action or died in service from other 
causes, from Pearl Harbor through 

June 30. 

In addition a total of $1,067,000 in 
benefits has been paid to the families 
of 266 civilians killed as a result of the 
war, principally the crews of merchant 
ships sunk at sea, This brings the total 
benefits paid out by the Society as a 
result of “war deaths” to $4,342,000, rep- 
resenting 2.2% of the total death claims 
paid out during the war period. 

Last week the Equitable Society 
marked its eighty-fifth anniversary, ob- 
servance of which was canceled in defer- 
ence to the nation’s war program. Total 
payments to policyholders and_ their 
beneficiaries since organization amount 
to $5,326,700,000. These payments, to- 
gether with funds now held for future 
benefit payments exceed the aggregate 
of premiums paid by policyholders since 
the founding of the company by more 
than $1,000,000,000. 

The Society’s aggregate life insurance 
in force has reached a_ new all-time 
peak of $8,628,197,359, which represents 
in increase of $182,600,000 since the 
close of 1943. Total new Ordinary in- 
surance paid for during the first half 
of the year was $186,986,751, an increase 
of $49,776,235, or 36.3% over the cor- 
responding period of last year. During 
that period the average size of the ‘new 
policy issued was 18.3% higher, lapses 
declined 16%, surrenders dropped 30%, 
as compared with the corresponding 
period in 1943. 


PITTSFIELD APPOINTMENT 
The promotion of Ephraim A. Roy to 
the position of superintendent of the 
Pittsheld, Mass, office has been an- 
nounced from the home office of The 
Prudential. Mr. Roy began his service 
with the company as an agent in Octo- 
ber, 1929, in St. Albans, Vt. He was 
made assistant superintendent in No- 
vember, 1936. His promotion to the 
superintendency of the Pittsfield district 
is effective as of July 31. 

The new — superintendent — replaces 
Harold EK. Tabor, who was transferred 
to the Waterbury, Conn. district. 


TAGGART AGAIN QUALIFIES 

Grant Taggart of Cowley, 
and Sol Minzer, Dailas, veteran Cali- 
fornia-Western States Life fieldmen, 
have received notification of their mem- 
berships in the Million Dollar Round 
Table for the year ending June 30. Mr. 
Taggart, immediate past president, Na- 
tional Association of Life Underwriters, 
won this honor on a qualifying as well 
as a life memnersg 6 basis. 
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FOREST LAWN EXPANDING 

Forest Lawn Life Insurance Co., 
Glendale, Cal., has established a branch 
office in San Diego with E. F. Graham 
as manager and a general agency in 
Pomona, Cal., with E. A. Fullwiller as 
general agent. Vice President L. E. 
Doyle in announcing the appointments 
also said that the company: now has 
passed the $1,000,000 mark in written 
business. 


KILLED IN ACTION 
Major Warren D. Stubblefield was the 
first Volunteer State Life fieldman 
“killed in action”. He was one of the 
four members of the J. Wylie King 


Volunteer agency, San Antonio, to en 
ter the armed services. Major Stubble- 
held was a glider infantry officer. 


Made Brokerage Manager 





ALEXANDER F. CAMPBELL 


Alexander F. Campbell has been ap- 
pointed brokerage department manager 
for the Charles J. Zimmerman agency 
in Chicago. Henry C. Hunken is gen- 
eral agent. 

Mr. Campbell has spent thirty-one 
years in the insurance business, ten of 
these as brokerage department manager 
of the Millers National (Fire) home 
office. 

He started with the Queen Fire in 
Chicago as office boy in 1913, later be- 
coming associated with M:; rsh & Me- 
Lennan, the National Life of Vermont, 
and the Franklin Life. 


Frederick H. Gosek, secretary, The 
Prudential, will direct the Newark War 
Chest Campaign, which will start early 
next fall, 


PLANNED SERVICE 
i.) Fike. 6. 
BERKSHIRE 
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for brokers 
SON AGENCY - 
INSURANCE CO 


of Pittsfield, Mass. 


17 East 42nd St., N. Y. 17 


WALTER BJORN RESIGNS 


Bankers Life Group Secretary Joins 
Washington Brokerage Firm 
“ Partner 

Walter Bjorn, Group Secretary, Bank- 
ers Life of Des Moines, has resigned to 
take over new duties as a partner in a 
brokerage firm, located in Washington, 
D. C., which will specialize in life insur- 
ance and Group lines. Mr, Bjorn came 
to the Bankers Life as Group secretary 
in February, 1941, after a long experi- 
ence in Group coverage with the Con- 
necticut General and the Associated 
Hospital Service of New York. 

D. N. Warters, vice president and ac- 
tuary, who has been active in the Group 
field, will for the present yb the 
responsibility of directing the Group di- 
vision, and this responsibility will be in 
addition to his other duties. 


MASS. MUTUAL WAR LOSSES 

Since the attack on Pearl Harbor the 
Massachusetts Mutual Life has dis- 
tributed $1,697,985 benefits resulting 
from 394 deaths of policyholders in our 
armed forces. According to a report by 
President Bertrand J. Perry, 182 or 
46.19% of the total were killed in line of 
duty other than action in combat areas, 
compared with 141 or 35.79% killed in 
combat zones. Only sixty-nine died from 
natural causes, and two from undeter- 
mined causes 





The Passaic-Bergen Association of 
Life Underwriters will hold its annual 
outing at the White Beeches Golf & 
Country Club, Haworth, N. J., Thursday, 
August 10. 
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a life insurance company distinguished by 
the character and ability of the men and 
women comprising its field organization... 


and by the integrity of its management. 
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JEFFERSON STANDARD 


Assets for First Six Months Sho 
$7,211,010 Increase; Lower Rate 
of Mortality 
Jefferson Standard Life reports « 
increase in assets of $7,211,010 for t! 
first six months of the year bringing t! 
total assets to $135 457,335. Likewise, t] 
company’s insurance in force showed 
very favorable increase of $19,250,(ti) 
making the total insurance in force 


of June 30, $522,000,000. 


The mortality rate for the first six 
months was extremely favorable, tlic 
ratio of actual to expected mortality 
being 44%. The rate was 7% lower tha: 
for the first six months of 1943, Th 
mortality experience on civilians is re- 
ported as the best in many years. This 
is attributed largely to the very favor- 
able health conditions prevailing unde: 
present day conditions. An analysis oi 
the total death claims paid on men in 
the armed services reveals some very 
interesting information, Since the out- 
break of war, total death claims paid 
on men in service amount to $913,297, 
and for the first six months of this 
year total payments amount to $265,691. 
Only $31,374 of this year’s death claim 
payments on men in service represents 
claims where death was due to natural 
causes. Of the total death claims paid 
this year on men in service $73,052 rep- 
resents the amount paid where death 
occurred in the United States. The 
balance of the payments amounting to 
$192,638 were for deaths outside of the 
United States. 





Life Insurance Ass’n 


(Continued from Page 1) 
and criticism of life insurance is resented 
by the millions of policyholders. Reason 
for this has been the great performance 
of the life insurance institution. 

In commenting on the qualifications 
which they think the new executive direc- 
tor should have most company presidents 
feel he should be a man of ability and 
force of character who has social vision; 
who can make a continuously good im- 
pression on the public as well as with 
members of the association, and who will 
be able to build up a reputation of his 
own by the manner in which he fulfills 
his position. 


An Eric Johnston Comment 


It is natural that some of the executives 
have candidates of their own who they 
feel could fill the bill, and already some 
names have been heard. Because of the 
big hit which President Eric Johnston of 
the Chamber of Commerce of the United 
States has made with the business world~> 
of America he was asked recently what 
he had in view as to his future when he 
retired from the Chamber. His response 
was this: “I am only interested in one 
thing at the present time and that is to 
get business out of the doghouse.” 

Name of Louis H. Pink, former Super- 
inendent of New York, is regarded favor- 
ably by some executives as a man who 
could satisfactorily qualify for such a po- 
sition as executive director of the asso- 
ciation. He took office in February as 
president of the Associated Hospital Serv- 
ice of New York after being Insurance 
Superintendent of New York for seven 
years. 

Name of one of the college presidents 
has been mentioned as a man having qual- 
ifications for the position. Also a judge 
of a high court has an advocate, How- 
ever, at the present time there is no one 
person on whom there has been agreement. 
As president of’ one company said to The 
Eastern Underwriter this week: “This is 
a pretty big. country and there is lots of 
talent in it.’ 




















August 4, 1944 





Page 5 








1944 Markets for Life 
Ins. As Seen by Kelly 


NEED INCOME TAX KNOWLEDGE 





Tells D. of C. Underwriters That Being 
a Well Informed Specialist Is a 
Requisite Today 





I, Austin Kelly, III, Fidelity Mutual 
Life manager in New York, and who is 
a million dollar producer, featured in his 
recent address before the District of 
‘columbia Life Underwriters Association 
in Washington, that it is the well- 
nformed specialist and not the ill-in- 





I. AUSTIN KELLY, Ill 


formed personality salesman of life in- 
surance who will capitalize on the 1944 
market, which he declared to, be “one 
of the best we have had since I have 
been in the business.” 

Mr. Kelly brought out the point that 
a consistent, substantial production of 
new life insurance today demands a 
thorough, intelligent study of the effect 
of current taxing statutes on estates and 
businesses. He explained: “Most men 
are paying for their life insurance out 
of current earnings after. taxes and, 
therefore, it is logical that the successful 
life underwriter should be a student of 
income taxes. If he can, by his knowl- 
edge of insurance tax laws, provide his 
prospect with more insurance dollars he 
will be compensated accordingly.” Along 
these lines Mr. Kelly showed examples 
of legitimate reductions of income and 
inheritance taxes. 

The speaker then discussed “the tre- 
mendous importance of liquidity in es- 
tates, particularly when a large part of 
the individual’s estate is close corpora- 
tion stock. For this reason more than 
ever, there is a market for life insur- 
ance to pay the transfer costs.” 

Big Market for Business Insurance 


Mr. Kelly also spoke of the tremen- 
lous market in business insurance at the 
resent time and urged the D. of C. 
inderwriters not to neglect it. He 
howed how it is almost impossible for 
he survivor of a business to pay the 
vidow of the deceased from the earn- 
igs of that business rather than depend 
pon the payment 100% from life 
uSirance. 

Toward the close of his talk Mr. 
‘elly briefly discussed dissolving corpo- 
ations to partnerships, and insurance 
ngles thereof, as well as family part- 
erships. He also gave some practical 
oints on the selling of pension plans 
s well as some helpful ideas on key 
Nan insurance purchased by the = cor- 
poration, 

Closing his remarks on an optimistic 
iote, the speaker said: “We must con- 
inuously stress the value of life insur- 
ince with its trustee powers, It seems 
he only effective way of solving many 
‘roblems of the individual, especially 


(Continued on Page 6) 














THE BIG 
PREMIUM 





It is the first premium that generally 
looks the biggest—and The Prudential’s 
Modified principal was introduced to 
provide low cost right from the start. 


These five Modified policies, with pre- 
miums for the first three years — the 
years before dividends are normally 
payable—15% less than the premiums 
for subsequent years, make it easier for 
the prospect to pay that first premium. 


Modified Life 3— 


permanent lifetime protection. 


Modified 20-Year Term— 


20 years of temporary protection. 


Modified Life 3-20— 


permanent insurance with extra protec- 
tion for 20 years. 


Family Income— 
permanent insurance with additional 
income guaranteed to 20th policy anni- 


versary. 


Modified Term to Age 65— 


temporary protection to age 65. 


am The PRUDENTIAL 


INSURANCE COMPANY OF AMERICA 


NCTH OF 
i GIBRALTAR A mutual life insurance company 


HOME OFFICE NEWARK, NEW JERSEY 




















Massachusetts Mutual 
Advances Executives 


FIVE GET NEW TITLES 
Careers of Harry H. Pees, Albert D. 
Shaw, Ralph R. Coombs, H. S. 
Payson Rowe, Homer N. Chapin 


Five officers of the Massachusetts 
Mutual Life were given promotions by 
the directors in their quarterly meeting 
July 26. 

Harry H. Peirce, actuary, was elected 
vice president and actuary; Albert D. 
Shaw, financial secretary, second vice 





HARRY H. PEIRCE 


president and financial secretary; Ralph 
R. Coombs, assistant to the president, 
second vice president; H. S. Payson 
Rowe, manager, bond department, sec- 
ond vice president, and Homer N. 
Chapin, assistant financial secretary, 
assistant to the president. 

Messrs. Peirce, Shaw and Coombs 

Following his graduation from Am- 
herst College in 1912, Mr. Peirce taught 





ALBERT D. SHAW 


mathematics at the Hill School, Potts- 
town, Pennsylvania, before’ entering 
service with the actuarial department 
of the Massachusetts Mutual in 1919. 
He was made assistant actuary in 1922, 
associate actuary in 1930, and actuary 
in 1936. He is a Fellow of the Actuarial 
Society of America and a member of 
the Hartford Actuaries’ Club and the 
Boston Actuaries’ Club. 

Albert D. Shaw, financial secretary 
since 1928, entered service with the 
company, August 1, 1904, as a clerk in 


(Continued on Page 8) 
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Philadelphia’s CLU  __ 
Men in Armed Service 


NEARLY ALL ARE OFFICERS 


Local Chapter Gets Out List of Names, 
Ranks and Addresses At 
Present Available 


The Philadelphia chapter of Chartered 
Life Underwriters is well represented in 
the armed services, a great many Ol 
them being officers. They are in many 
parts of the world, In her closing weeks 
as president of Philadelphia CLU Alice 
I. Roche, Provident Mutual, conceived 
idea of compiling list of these men, with 
their available addresses, and the list 
has been sent to them. It follows: 

Lt. Israel Abrams, Post prison office, Van- 
couver Barracks. : 

Lt. George RK. Ambler, Jr., with fleet. 

Capt. Roger C, Brown, municipal airport, 
Wichita. mn 

Lt. Herbert T. 
Service Group. rake ea 

Lt. Robert S. Davison, U.S.S. Tripoli. 

Lt. Daniel E. Dean, naval office procurement, 
New Orleans. : 

Capt. George C. 
Camp Davis, ; : ; 

Lt. Taylor B. Glading, yr berg ny Va. 

Lt. Gordon K. Harper, fleet air, wing, 

Capt. Emil H. Heintz, air station, USMC, 
Cherry Point, N. C. : Ae 

Lt. A. Mosely Hopkins, Jr.. USNR, Lake 
Fort Worth, Texas. ) : 

Lt. Commander William M. Huggins, Phila- 
lelphia Navy Yard. ; : 
"Cost. Acis Jenkinson, 3rd, Army Air Corps, 
Santa Monica. ; : 

‘Capt. Richard D, Kid, USA, Philadelphia. 

Lt. William F. Lee, Fort Schuyler. | 

Lt. A. Mason McNeill, USN, San Diego. 

Lt. Anthony I. Munday, 459th Bomb Group. 

Major Samuel P.  Naftzinger, headquarters 
command, center district. ade 

Lt, William G. Pierce, USN. 

Lt. Edward H. Preston, Jr., commander, 
service force, Seventh _ Fleet. 5 

Lt. William T. Rienzi, USA, Camp Barkeley, 
Texas. 

Ensign Edward L. 
Personnel, Washington. —_ 

Sp. (A) Ralph W. Tipping, armed guard 
school. Norfolk, Va. Ce ee 

Lt. W. Roos Wallis, USNR, Virginia Beach. 

Major Morton H. Wilner, Dayton, Oo. 

Lt. S. B. Campion Wood, USNR, Fourth 
Naval District, Philadelphia. 

't. L. Cluster Loren, Philadelphia. 


Clark, Jr., headquarters 68th 


Foust, Jr., officer student, 


Stanley, Bureau Naval 


MRS. FRANK B. SANBORN DEAD 
Mother of Paul and Ralph Sanborn 
Was at Crawford Notch, N. H., 
When She Passed Away 
Mrs. Frank B. Sanborn, mother of 
Paul and Ralph Sanborn, and of Mrs. 
Wyman M. Cobb of Portland, Me., died 
luly 30 shortly after her arrival at 
Crawford House, Crawford Notch, N. 
H., where she had planned to make 
an extended stay with their father. — 
Mrs. Sanborn was an unusually active 
woman and the loss is deeply felt by 
her two sons to whom she was so closely 
attached. Paul Sanborn was formerly 
chairman of the Million Dollar Round 
Table and for some years was general 
agent, Connecticut Mutual, in Boston. 
Ralph Sanborn, also well known in the 
business, was at one time general agent 
of State Mutual in New York City, later 
joining the Connecticut Mutual. He is 
author of a book on Business Insurance. 





VOLUNTEER STATE MEETING 

Members of the Cecil Woods Club of 
the Volunteer State Life of Chatta- 
nooga, will hold their annual convention 
in New Orleans, October 12-14. This 
was announced by John A. Witherspoon, 
vice president and agency director, who 


assumed duties July 1. Mr. Witherspoon - 


also presented President Cecil Woods 
with “Rate Book Greetings” from field- 
men. The volume of business during 
President’s Month showed gains in the 
same months of the two preceding years. 





GENERAL AMERICAN GAINS 

An increase of 97% in new first year 
premium income in the Ordinary life 
department, exclusive of Pension Trust 
premiums, was recorded by General 
American Life during the first six 
months of 1944, as against the first six 
months of 1943, the company has an- 
nounced. During the past year the com- 
pany established six new general agen- 
cies, 





S. L. ZEIGEN HOUSEWARMING 





Many General Agents and Agents at 
Opening of Offices at 501 Fifth 
Avenue, N. Y. City 

Many leading general agents, mana- 
gers, agents and others attended the 
housewarming last week of Samuel L. 
Zeigen, new general agent, Provident, 
Mutual Life, 501 Fifth Avenue. These 
large and attractive offices are located 
at one of best-known corners in the city 
—Fifth Avenue and Forty-Second Street. 

From the home officé ‘came these 
representatives of the Provident Mu- 
tual: Dr. Ernest J, Dewees, medical di- 
rector; Everett D. Armantrout, assistant 
actuary; Walter D, Cross and Ernest A. 
Farrington, assistant managers of agen- 
cies; and Sumner C. Davis, editor of 
publications. 

Mr. Zeigen has for some years been 
a well-known figure in the Greater New 
York production field, 


HILDRETH ON WAR CHEST AGAIN 


Horace A. Hildreth, director of the 
Union Mutual Life, Portland, Me., and 
Republican nominee for Governor of 
Maine in the September election, has 
been re-elected vice president of the 
State War Chest, representative in 
Maine of the National War Fund. 


John D. Hitchcock in Charge 
Of N. Y. Life Albany Branch 


John D. Hitchcock has been appointed 
agency director of the Albany branch 
office, New York Life, succeeding J. 
Frank Burke, who has been made in- 
spector of agencies of the company’s 
Northeastern department with head- 
quarters in Boston. 

Mr. Hitchcock started with the New 
York Life as an agent in the Albany 
branch office in 1932, two years after 
he was graduated from Union College. 
During the next five years he made 
an outstanding record as an agent, and 
in 1937 he was appointed agency or- 
ganizer in Albany. In 1942 he was pro- 
moted to the position of agency direc- 
tor of the Syracuse branch, and he now 
returns to Albany as agency director. 





RILETT ACTING MANAGER 


Paul S. Rilett, who became acting 
manager, Detroit agency, Bankers Life 
of Des Moines, succeeding Joseph V. 
Buck, now a lieutenant in the U. S. 
Marines, has been a resident of Detroit 
for many years and has wide sales ex- 
perience. During the past six years he 
has been engaged in the life insurance 
business, as a salesman first and then as 
an agency manager. 



























nary Life plan. 


60 and under 




















AND THE “5% ing 


Yes, we use Group underwriting where 
Life Insurance is being bought for 50 
employees or more if the case meets re- 
quirements under the so-called “5% rule 
of wage stabilization. 


Individual policies issued on the Ordt- 
No medical examination for lives age 


See your nearest Occidental office for details 


Occidental Life 


INSURANCE COMPANY OF CALIFORNIA 
HOME OFFICE * LOS ANGELES 
V H Jenkins, Vice-President 


“We pay lifetime renewals — they last as long as you do’ 






















































AN OPPORTUNITY FOR THE 
RIGHT MAN 


To assist General Agent in an old estab- 
lished Agency in New York City. Substan- 
tial salary guaranteed. Write and sicte 
your qualifications. Box 1539, The Eastern 
oe 41 Maiden Lane, New York 7 











Canada Life Opens Three 
New Offices in Michigan 


The Canada Life Assurance Co, ha 
announced the opening of three office 
in Michigan at Muskegon, Jackson ani 
Pontiac. Managers to supervise opera 
tions are Wayne Q. Branch at Muske 
gon, C. E, Baker at Jackson and Doug 
las D. Harger at Pontiac. Mr. Brancl; 
became associated with the Canada Lii: 
earlier this year after spending many 
years in the business. Mr. Baker joine:| 
the company as a representative in 
Lansing in 1935. Mr. Harger has repr. 
sented the company in Pontiac. since 


early 1943, 





SECOND GENERATION 


Albert I. Stix, Jr., Million Doll 
Round Table Saalise ee ‘Was tie 
: His Father 


_Albert I. Stix, Jr, a member of the 
St. Louis agency of the Mutual Benefit 
Life Insurance Company, is the first 
man to become. a_ second-generation 
member of the Million Dollar Round 
Table, according. to word he. has just 
received from Alfred J. Ostheimer 3rd 
chairman of MDRT,. 

His. father first earned Table mem- 
bership in 1930 and has been a peren- 
nial leader of ‘the Mutual Benefit Si. 
Louis agency. Stix, Jr., successfully com- 
pleted his CLU examinations in June 
of this year, j 








LINCOLN NATIONAL WINNERS 


_The Lb. _S. Bocker agency, Lincoln 
National Life, St. Louis, was the winning 
Class 1 agency in the company’s annual 
President’s Month contest, which was 
held in honor of President A. J. Mc- 
Andless. The J. H. Geer agency, Akron 
was the Class 2 agency winner and the 
Lou K. Newfield agency, Oakland, was 
the class 3 winner. All agencies of the 
company were divided into three classes 
by size, and winners were determined on 
the basis of the largest average produc- 
tion per agent. 





CANADA LIFE APPOINTMENT 


H. L. Campbell was recently appointed 
associate manager of the Canada Life’s 
Kingston branch. He is assisting Man- 
ager C, H. Rooke with the additional 
duties which have resulted from the en- 
largement of the Kingston branch terri- 
tory. Mr. Campbell has been with the 
Canada Life since 1929, 








FREID AGENCY GAINS 87.80% 

A June production of better than $700,- 
000 enabled the Isadore Freid agency, 
New England Mutual, New York, to 
maintain its place on the company’s ros- 
ter. A gain to date of 87.80% over last 


‘year brings the agency’s business as of 


July 1 to 96.99% of the year’s quota, 





MAMMOTH LIFE HEAD DIES 

H. E, Hall, negro president, Mammoth 
Life & Accident Insurance Co., a negro 
company of Louisville, Ky., died receritly 
at his home in Louisville at age 69. Mr. 
Hall organized the company in 1915. He 
is survived by five daughters, a sister 
and a brother. 


I. Austin Kelley Talk 


(Continued from Page 5) 





that of creating estates with the high 
income tax rates now prevailing. Today’s 
market, it seems to me, is a great chal- 
lenge to the informed underwriter in 
that he must continually pay the price 
in unremitting study of the effects of 
current taxing statutes on estates and 
business. If he does so, he will be very 
well repaid.” 
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Higher Hills In Vermont 
This Year 


New Paid 
Life Insurance 
First Six Months 1944 


$30,085,548 








New Paid 
Life Insurance 


First Six Months 1943 }% 


$22,329,748 


A Plus 
of 
34.73% 


=~ 


se re es 
Gain in 
Insurance in Force 
First Six Months 1944 


$21,164,678 


Mr ee 
Gain in 
Insurance in Force 


NAY First Six Months 1943 

















We haven’t moved any of Vermont’s granite mountains but the record of the 
National Life of Vermont for the first six months of 1944 has reared some higher 
hills, as graphically set forth here. 


For the first six months of this year, the new paid production was $30,085,548 
as compared with $22,329,748 for the same period in 1943—a gain of $7,755,800 or 
34.73%. 


For the first six months of this year the National's gain in insurance in force 
totals $21,164,678 as against a gain of $12,202,921 in insurance in force for the first 
half of 1943—a plus sign of 73.44%. 


The total insurance in force as of June 30, 1944 was $662,564,444, an all time 
high. 


For sixteen consecutive months National Life Insurance Agencies, although re- 
duced in manpower because of the war have distributed more National Life insur- 
ance than each of the sixteen consecutive months of the years previous. 





NATIONAL LIFE Sines uon2tst VERMONT 


PURELY MUTUAL ok ESTABLISHED 1850 





“As solid as the granite hills of Vermont” 


$12,202,929 


A Plus 
of 
73.44% 
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RALPH R. COOMBS 


Mass. Mutual Changes 
(Continued from Page 5) 


the bookkeeping department. He became 
manager of the policy loan department 
in 1917, and assistant secretary in 1918. 
\fter attending Brown University, he 
was for two years a clerk in the Palmer 
(Mass.) National Bank, and was then 
employed for two years in the treas- 
urer’s department of Springfield Fire & 
Marine Insurance Co., which position 
he resigned to go with Massachusetts 
Mutual Life. He was for four years 
a member of the Springfield Common 
Council, and served that body as _ its 
president for two years, until his resig- 
nation in 1917. 

Ralph KR. Coombs, assistant to the 
president since January, 1939, com- 
menced his duties as a stenographer in 
the renewal department in September, 
1907. Three years later he was trans- 
ferred to the claim department, and in 
June, 1925, was appointed assistant 
manager of that department. In 1931, he 
was made manager of the newly created 


H. S. PAYSON ROWE 


planning department, and was elected 
assistant secretary in 1932. A past di- 
rector of Life Office Management Asso- 
ciation, he.is now a member of its 
committee on psychological tests and its 
post-war planning board. Formerly pres- 
ident and now trustee of the Springfield 
Taxpayers Association, he is also a 
director of the Better Business Bureau, 
and president of the Visiting Nurses 
Association. He has served as a member 
of the Springfield Common Council, the 
Board of Aldermen, the Finance Com- 
mittee, and the Board of Public Wel- 
fare, being for several years chairman 
of the latter body. 


Rowe and Chapin 


H. S. Payson Rowe, newly elected 
second vice president, who has been 
manager of the bond department since 
September 15, 1934, went to the Massa- 
chusetts Mutual from the Bankers Trust 
Co. of New York, of which he had been 
manager of the Boston office since 1928. 
Following his graduation ftom Harvard 
College in 1922, he became associated 
with the First National Corporation and 


Bachrach 
HOMER N. CHAPIN 


subsequently (1923 to 1927) with the 
Boston investment firm of Merrill, Old- 
ham & Company. He is vice president 
and trustee of the Brookline Savings 
Bank, a director of the Holyoke Street 
Railway Co. and of the Missouri Public 
Service Corporation. He has been presi- 
dent of the Harvard Club of the Con- 
necticut Valley and is now the vice 
president of the New England Asso- 
ciated Harvard Clubs, and was recently 
elected a director of the Harvard Alumni 
Association. He is also a member of 
the chapter and treasurer of Christ 
Church Cathedral of the Diocese of 
Western Massachusetts. 

Homer N, Chapin, newly elected as- 
sistant to the president, entered the 
company’s service as a clerk, July 22, 
1920, was transferred to the calculation 
department in 1923 and to the claim 
department three years later. He was 
appointed to the investment department 
in 1928 and elected assistant financial 
secretary in 1935. He is chairman of 
the board of directors of Indiana Gas 
and Chemical Corporation and of Terre 
Haute Gas Corporation. 





MORTUARY DIVIDENDS 


Where Death Claim Arises Under War 
Clauses Discussed by Minnesota 
Mutual Life 
The Minnesota Mutual Life says a 
mortuary dividend is allowed on a death 
claim arising under a war clause. Con- 

tinuing it says: 

“This is so although the clause calls 
only for payment of an amount equal 
to the premiums paid on the policy plus 
dividends previously declared and left 
with the company at interest or applied 
to the purchase of additions. The mor- 
tuary dividend will be calculated exactly 
as in the case of other death claims, be- 
ing a part of the dividend for the current 
)) hes year proportionate to the part of 
the year expired at the date of death. 
Normally the mortuary dividend may be 
expected to exceed the amount of any 
interest allowance made by some com- 
panies on such claims.” 


SYRACUSE ASS’N ELECTIONS 

\t the final meeting of the fiscal year 
of the Life Underwriters Association of 
Syracuse, the following officers were 
elected for the year 1944-45: president, 
William R. Robertson, Massachusetts 
Mutual; vice president, Wiiliam M. Han- 
ley, Metropolitan Life; executive secre- 
tary and treasurer, Grace V. McCrea, 
larmers & Traders Life; secretary, 
Robert T. Wennstroem, Union Central. 
Board of directors include Frederick L. 
Baroni, Metropolitan Life; Myron B. 
Barlow, State Mutual Life: Ronald W. 
Putnam, Northwestern Mutual Life; Ed- 
ward W. Shaffer, Penn Mutual Life; 
Clyde H. Rogers, Guardian Life. Clyde 
H. Rogers is the retiring president. 


OHIO STATE LIFE FIGURES 


Insurance in Force at End of First Six 
Months $128,836,829; 20% Gain 


in Paid Volume 
Surplus for the protection of policy- 





holders of the Ohio State Life now ex- 
ceeds $3,000,000. Insurance in force as 
of June 30, President Adams _ reports, 
totaled $128,836,829, and admitted assets 
$30,496,196. This was a gain in insurance 
in force of $3,552,757, and a gain in as- 
sets of $1,554,805 in the second quarter 
of the year. 

In the first half of this year, the paid 
volume of insurance totaled $6,251,838, 
which is a gain of 20% over the cor- 
responding period of 1943. This was the 
largest first six months production of 
insurance in the history of the Ohio 
State Life. 

Government bonds to the value of 
$4,726,593.75 were purchased by the Ohio 
State Life in the first six months of this 
year. 


L. B. LASKO HAS 63% INCREASE 

Ludwig B. Lasko, manager, Guardian 
Life, 1450 Broadway, New York, reports 
a 63% increase in new paid-for business 
for the first six months of this year 
over the corresponding period of 1943. 
The agency, which was in thirty-eighth 
position among all agencies .of the com- 
pany when Mr. Lasko was appointed 
manager in January, 1943, was in fifth 
place for the first six months of this 
year. The agency was in seventh place 
at the end of 1943, 

For the first six months of this year 
Mr. Lasko was in third place among 
the producing managers of the company 
in personal production. Prior to his ap- 
pointment as manager in 1943, Mr. 
Lasko was one of the leading producers 
of the company, having finished in sec- 
ond position in 1942. In February of 
this year Mr. Lasko moved from the 
twelfth to the sixth floor of 1450 Broad- 
way to larger quarters. The production 
staff of the agency uses the company’s 
graph-estate plan of program selling. 








AM I YOUR MAN 


Desire connection with: Leading N. Y. C. brokerage firm or Home Office 
of a leading life company located in or nearby N. Y. C. Fourteen years’ ex- 
perience selling life insurance in New York City along estate planning lines 
to substantial executive types. Age 38, Christian, Harvard graduate—married. 
Average earnings $8,000 per year. Analytical mind—creative ability, diligent 
worker presenting well groomed appearance. Salary commensurate with earn- 
ings plus real opportunity for advancement. Write in confidence. Box 1538, 
The Eastern Underwriter, 41 Maiden Lane, New York 7, N. Y. 














World-wide protection is more of a 
necessity as distances diminish and 
every nation becomes a next door 
neighbor. Now more than ever, you 


AEA 


will need to provide your clients with 
all around protection. 


The USLife specializes in foreign 
coverage for civilians working or 
living abroad, and offers a complete 
portfolio of regular Life, Accident 
and Health, and Group forms for 
home front needs. To assure the best 
selection, scope and service here or 
around the globe —call the nearest 
USLife general agent. 
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THE UNITED STATES LIFE 


INSURANCE COMPANY 
IN THE CITY OF NEW YORK 

















J. P. Baldwin Marks 30th 
Year With Business Men’s 


J. P. Baldwin, vice president and 
manager, Business Men’s Assurance, re- 
cently completed thirty years of service 
with the company. Shortly after his 
graduation from the University of Okla- 
homa he joined the company and _ be- 
came an outstanding producer. He was 
appointed manager of the first branch 
office at San Francisco in 1922. In 1937 
he was elected vice president and in ad- 
dition to serving as branch manager of 
California, assumed supervision of the 
company’s West Coast operations. 

To commemorate the anniversary a 
banquet was given by his associates at 
which time he was presented with a 
diamond studded 30-year service pin by 
Vice President Louis L. Graham. In 
addition to Mr. Graham, other home 
office representatives included J. C, Hig- 
don, executive vice president. 





TEXAS APPOINTMENT 

L. N. McAfee has been appointed dis- 
trict manager for Tarrant County, 
Texas, by the Fidelity Union Life. Mr. 
McAfee moved to Fort Worth from 
Fort Smith, Ark., where he was en- 
gaged in other lines of business. He 
was previously associated with the Lin- 
coln National Life and prior to that 
with the Metropolitan Life at Fort 
Smith, Oklahoma City and Topeka. 





R. A. BRYCE A DIRECTOR 


R. A. Bryce, consulting mining en- 
gineer of Toronto, has been appointed 
director of Confederation Life Associa- 
tion. Mr, Bryce is a governor of the 
University of Toronto; president and 
general manager . of Macassa Mines, 
Ltd.; president, Renabie Mines Ltd.; 
chairman D. A. Stuart Oil Co. and a 
director of National Trust Co., Ltd, 
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Mutual Life Mid-Year 
Report Shows Gains 

NEW BUSINESS INCREASES 11% 

War Deaths Less Than 3% of Mortality 


Claims; Insurance in Force Now 
Totals $3,679,507,999 








Gains in new business and in the vol- 
ime of insurance in force, an increase 
1 benefit payments to policyholders, and 

further reduction in operating ex- 
venses were reported by the Mutual Life 
of New York in its statement for the 
irst six months of 1944, issued by Lewis 

V. Douglas, president. The report also 
showed that because of generally im- 
proved economic conditions, voluntary 
urrenders of insurance were 27% less 
han in the first half of last year, while 
lapses were 31% less. The company’s 
mortality experience was slightly higher 
than in the first half of 1943, Mr. 
Douglas said. 

War death claims represented only 
29% of the total mortality claims in the 
first half of the year. From the date of 
Pearl Harbor through June 30, 1944, the 
company’s war mortality experience was 
only 2.6% of total death benefits paid 
in the same period. Since the start of 
the war, 874 war death claims for $3,- 
193,874 have been paid by the company. 
In addition, there are pending claims for 
$324,293 on the lives of 121 policyholders 
who have been reported “missing in ac- 
tion.” The company’s experience indi- 
cates that a large percentage of those 
reported missing are finally found to be 
alive. 

New life insurance established by the 
company in the first half of 1944 to- 
talled $91,806,542, an increase of $9,325,- 
534, or 11%, over the total established in 
the first half of 1943. In June, new in- 
surance issued was 26% greater than in 
the same month of last year, The aver- 
age size policy purchased from the com- 
pany in the first half of 1944 was $3,492, 
or 18% larger than in the first half of 
1943. 

Insurance in force on the lives of 
nearly 1,000,000 policyholders on June 30, 
1944 stood at $3,679,507,999, an increase 
of $35,947,398 over the figure on June 30 
last year. Benefit payments to policy- 
holders and their beneficiaries in the 
first half of this year amounted to $55,- 
682,142, or $2,822,217 more than in the 
first half of 1943. Of this amount, 52% 
represented death claims, while the re- 
inaining 48% represented “living bene- 
fits,” including payments under endow- 
iments and annuities, disability benefits, 
cash surrender values and dividends to 
policyholders. 

Total operating expenses of the com- 
pany in the first half of 1944 were $353,- 
953 less than in the same period last 
vear, amounting in $11,578,079, as com- 
pared with $11,931,132 in the earlier 
period. 

On June 30, The Mutual Life’s hold- 
ngs of U. S. Government securities to- 
talled $808,066,000, an increase of $14,- 
127,000 over the same date a year ago. 
U. S. Government holdings now account 
for 48% of the company’s total admitted 
assets. The company’s balance sheet 
as of June 30, 1944, shows total admitted 
assets of $1,683,194,778, an increase of 
$64,404,368 over the total on the same 
date of 1943. 


N. J. ASSOCIATION CHAIRMEN 
J. Stanley Dey, president, Life Under- 
writers Association of Northern New 
Jersey, has announced the appointment 
of the following chairmen of the 
standing committees: Program and 
planning, R. Barry Greene, Connec- 
ticut General; membership, Herbert S. 
Manthe, Mutual Life; educational, 
Harry O. Rasmussen, Penn Mutual; 
luncheon, Frank W. Henson, Provident 
Mutual; business practices, Frank A. 
Williams, New England Mutual; legisla- 
tive, Fred A. Ditmars, Massachusetts 
Mutual; public relations, A. L. Glor. 
The first luncheon meeting of the season 


will be held September 21, 





ANOTHER important U. C. 


milestone is passed... 
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U. C. has paid out 
over $1 billion to 
policyholders and — 

beneficiaries! 
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nion Central is proud to join the 

small handful of great life insur- 
ance companies that have paid out 
over $1 billion to policyholders and 
beneficiaries since their founding. 


Always known as a “policyholders’ 


company”, Union Central is also pre- 
eminently an “agent’s company”. A 
constant flow of timely, practical sales 
aids and selling leads helps keep U. C. 
representatives clicking, month in 


and out. 


THE UNION CENTRAL LIFE 
INSURANCE COMPANY 


Cincinnati, Ohio 
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Court Defines Suicide 
“Presumption” Issue 

IN INSURANCE AGENT’S DEATH 

When Fair, Men Could Decide Either 


Way Presumption Against Suicide 
Prevails Says Appeals Court 








The legal rule of ’presumption against 
suicide” was discussed at length in a 
New York Court of Appeals decision by 
Judge Charles S, Desmond, concurred 
in by all the other justices of the court, 
involving the death of Morris Wellisch, 
an agent for John Hancock Mutual, 
which it was held that company vedier 
pay the amount of a policy on the life 
of Wellisch who was found in a coma- 
tose condition sitting in his car which 
had left the highway and crashed into 
a tree. The road was dry, weather clear. 
He died later in a hospital. 

The insured had been in the habit of 
taking seconal tablets for headaches and 
a quantity of the drug was found in his 
body after death. There was much evi- 
dence in the trial both for and against 
a presumption of suicide on which the 
case turned and the decision contained 
the following comments: 

Courts Comments 

“We add a commen: about the ‘pre- 
sumption of suicide’ about which much 
is said in these briefs. That presumption 
is not one of those that takes the place 
of evidence so as to create a question 
of fact even when all the real proof is 
the other way. Nor is it the sort of 
‘presumption’ that serves only to shift 
the burden of proof and disappears from 
the case as soon as evidence to the 
contrary is offered. It is+really a rule 
or guide for the jury in coming to a 
conclusion on the evidence. Suicide ‘is 
contrary to the general conduct of man- 
kind’ and the ‘presumption’ against it is 
one of the ‘judicial recognitions of what 
is probable.’ Juraties are authorized to 
take heed of the truth drawn from gen- 
eral human experience, that death by 
suicide is an improbability; that most 
men cling to life. The ‘presumption 
against suicide’ means that when death 
by violence is shown and an inference 
must be drawn by the jury as to suicide 
or not, then the jury should, in justice 
and good conscience draw the inference 
of accident, not suicide. This presump- 
tion is one aspect of the broader rule 
that where evidence is susceptible of two 
constructions, the construction which 
does not imply criminality or moral 
turpitude is to be favored. Of course, 
that does not mean that there should 
be a finding against suicide when the 
circumstances are wholly inc nsistent 
with a finding of accident and there is 
no reasonable hypothesis available ex- 
cept that of suicide. It means only that 
a fair question of facts as to accident 
or suicide should be answered ‘accident’. 
When in such a case the jury gives that 
answer then no question of law is left 
for us. For example, in Martorella v 
Prudential, we affirmed a judgment for 
the beneficiary despite proof that the 
insured, a hospital nurse, who died from 
the effects of bicholoride of mercury 
poisoning, told a physician before her 
death that she had taken the tablets be- 
cause she wanted to die. There was 
much more in that case to suggest sui- 
cide but there were also circumstances 
that pointed the other way. We held 
that it was the jury’s business to resolve 
the doubt.” 


Arthur W. Theiss Resigns 


Arthur W .Theiss, sales promotion 
manager, Ohio National Life, has an- 
nounced his resignation, effective August 
31. Mr. Theiss has not as yet announced 
his future plans. Widely known in na- 
tional sales and advertising circles, Mr. 
Theiss joined the Ohio National in 1933 
and during the cleven years that he 
has been associated with the company 
its promotional material and publications 
have won eleven national awards. The 
Ohio National recently received the 
“Fifty Direct Mail Leaders Plaque” 
presented to leaders in this field each 
year by the Direct Mail Advertising 
Association. 





WOMEN WIN HONORS 





Margaret W. Duckworth and Florence 
M. Delaney Get High Academic 
Designations in LOMA Exams 
The results of the 1944 Life Office 
Management Association Institute ex- 
aminations have been announced, 633 
examinations having been taken by stu- 
dents representing seventy-seven com- 
panies. A number of students completed 
the exams with high academic honors. 
These designations were earned by the 
following students upon the complction 
of courses: 
Course lI, 
gsaret W. Duckworth, 
Accident; Course I, Cum Laude: 


Magna Cum Laude: _Mar- 
Security Life & 
Flor- 


ence M. Delanev, Security Life & Ac- 
cident; Course II, Cum Laude: Harold 
E. St. Clair, Reliance Life. 


Life Secsmmiadl Bonde 
Payments Exceed Billion 


Total payments to American policy- 
holders and beneficiaries by the life in- 
surance companies for the first five 
months of the year amounted to $1,066,- 
063,000, an increase of $45,185,000 over 
the payments in the same period of last 
year, according to the Institute of Life 
Insurance. Increases were shown in 
death benefits, in payments on mature m( 
endowments, under annuities and in 
dividends to policyholders. Surrender 
value payments and payments on account 
of disability declined. Death benefit 
pavments in the five month period were 
$518,275,000, an increase of $50,455,000 as 
compared with a vear ago. The increase 
in the number of death claims was ap- 
proximately 54; 


BUSINESS MEN'S CONFERENCES 


The third and fourth meetings in the 
series of sales conferences for West 
Coast representatives of the Business 
Men’s Assurance were held recently for 
western Washington salesmen under 
the supervision of Manager C. ] 
Rogers, and for Oregon salesmen under 
the supervision of Manager E. M. Ward. 
These sales conferences were conducted 
by Executive Vice President J. C. Hig- 
don and Vice Presidents Louis L. Gra- 
lram and J. P. Baldwin. Particular atten- 
tion was given to the increased needs 
of the public for life and disability 
insurance, 

30th offices celebrated all-time high 
records during the company’s thirty- 
fifth anniversary month in June. The 
half year record for the Seattle office 
is 27% ahead of the comparable period 
of last year and the Oregon branch 
office’s production for the first half 
of 1944 is 64% ahead of the same period 
for 1943, 


R. J. ALBACHTEN DIES 





St. Louis Manager, Northwestern Na- 
tional Life, in Clubhouse Fire While 
Away on Fishing Trip 
Rudolph J. Albachten, 44, St. Louis 
manager, Northwestern National Life, 
died July 26 in St. Mary’s Hospital there 
of burns suffered early that day when 
fire destroyed a clubhouse on Meramec 
River in St. Louis County. He found 
himself unable to escape from the one- 
floor building which was set high on 

stilts. 

Mr. Albachten was a large personal 
producer as well as successful agency 
executive; was prominent in Life Un- 
derwriters Association of St. Louis, 
General Agents and Managers Associa- 
tion, Executive Club, Missouri Athletic 
Club and American ‘Legion. He or- 
eanized the Midtown Lions Club. 

With friends Mr. Albachten had gone 
to the Meramec River on a fishing trip. 





National Safety Council 
Notes Higher Death Toll! ’43 


National Safety Council’s report on 
occupational deaths in 1943 point to 
18,000 workers killed on the job last 
year compared with total war deaths 
since Pearl Harbor of 20,362, reported 
by the Navy, Marine Corps and Coast 
Guard. The 1943 fatalities represent a 
drop of only 3% from 1942 when occu- 
pational deaths were 18,500. 

Deaths from accidents, according to 
the NSA, are still stupendous in com- 
parison with the number of men killed 
in the armed services after two years 
and eight months of war. Last year 
there were 94,500 deaths from accidents 
on the home front. But since Pearl 
Harbor there have been in all the armed 
services only a total number of deaths 
of about 51,000. 

Those 94,500 deaths in 1943 were a 
decrease of 14% from the 95,889 deaths 
in 1942, 





ELECT P. W. COOK PRESIDENT 

Newly elected officers of the Chicago 
Life Insurance and Trust Council are 
these: Paul W. Cook, Mutual Benefit 
Life, president; Howell Kitchell, Con- 
tinental Illinois National Bank & Trust 
Co., vice president; Earl M. Schwemm, 
Great West Life, treasurer; J. L, Chan- 
man, City National Bank, secretary. The 
organization’s programs for the coming 
year will cover new developments in 
the field of estate analysis, Pension 
Trusts and taxation, according te Howell 
Kitchell, chairman of the program 
committee. 


soaring DAYTON ASSOCIATION 

Walter Bunn, district manager for 
the etl: agency, Mutual Life of 
New York, has been elected president of 
the Davton Life Underwriters Associa- 
tion, Mr. Bunn has been with the Cin- 
cinnati agency since 1931. In 1934 he 
was appointed district manager and 
supervising assistant. 





COLUMBUS MUTUAL GAINS 19% 

The Columbus Mutual Life showed a 
production gain of 19% during the first 
six months of 1944, compared to the 
corresponding period of 1943, according: 
to a report by D. E. Ball, president. 





Max Lazarus, a personal producer in 
the Minneapolis branch office of the 
Occidental Life of California since 1940, 
has been appointed city supervisor in 
the office. 





HERMAN REINIS 
Brooklyn General Agent 
The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-2 
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ECONOMICS SOCIETY SURVEYS 


Publishes New Monthly Review of Soc:.: 
Security Scene; Will Review 
Legislative Proposals 
Insurance Economics Surveys, 
monthly review of the social securi( 
scene, is a new publication of Insuranc: 
Economics Society of America. It is in 
tended to provide its readers with a brici 
review of events and thinking in thy 
field of social security. It is being ser; 
to all members of the Society, both ac- 

tive and individual. 

The new publication contains four 
pages of standard letter size and is re- 
produced from vari-typing. Where pos. 
sible, items of the same general charac- 
ter are grouped, thus the initial (July) 
issue contains two features, “Editorial 
Opinion Social Securitywise,” and “Po 
litical and Legislative Front” as well as 
a number of other individual items, A 
feature of the August, or second issue. 
will be a review of legislative and other 
proposals at the state level. 

All of the material is presented in com 
pact form. It has been carefully edited 
and can be read in less than fifteen min 
utes. It will be found to be of real vali 
to all interested in social security and 
particularly to men in the field who want 
to keep themselves abreast of current 
events and current thinking in matters 
pertaining to compulsory social insur 
ance. 





DETROIT APPOINTMENT 

The Bankers Life of Des Moines has 
appointed Paul S. Hilett as acting man- 
ager of the Detroit agency replacing 
Joseph V. Buck, who is now with the 
Marines, Rilett has been in the insur 
ance business at Detroit for the past 
six years both as an agent and° an 
agency manager. 





R. E. ECKE TREASURER 
Rollin E, Ecke, vice president and 
controller of the Farmers Automobil 
Inter-Insurance Exchange, has been 
elected secretary-treasurer of the Los 
Angeles Control of the Controllers In 
stitute of America, The institute is a 
technical and professional organization 
of controllers devoted to’ the improve 

ment of controllership procedure. 





Nat’l Service Insurance 


(Continued from Page 3) 


amount, reinstatement of a reduced 
amount may be made after separation 
from active service, upon written appli 
cation therefor signed by the applicant 
and upon payment of all premiums in 
arrears on the reduced amount with in 
terest from their several due dates at 
the rate of 5 per cent per annum, com 
pounded annually, and the payment or 
reinstatement of any indebtedness 
against the insurance, together witli 
the submission of required evidence o! 
insurability as hereinbefore prescribed 
The amount reinstated must be a mul 
tiple of $500 but not less. than $1,000. 


(To Be Continued) 
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HEARD on the WAY 





Joy Layton, who is in charge of the 
magazine and newspaper reference work 
in the library of the Life Insurance 
Association of America, was formerly 
well known in the New York City daily 
newspaper field, her experience having 
been with the late lamented Globe and 
with the Post. 

Born in Newark, of an old Newark 
family, she was educated in local schools 
and Barringer High School where one 
of her teachers, Sara Fawcett, art di- 
rector of Newark schools, became in- 
terested in her, believing she had artistic 
talent. After high school she decided to 
be a commercial artist, Sara Fawcett 
died and Newark put up a school of art 
for her, first known as the Fawcett 
School. Miss Layton took a job at 
Whitehead & Hoag Co. advertising 
concern. 

Later she decided to go into journal- 
ism and joined the Globe in New York 
as “morgue keeper,” in charge of the 
clippings. On that paper she became 
a friend of one of the most brilliant 
staffs any paper ever had. Most of these 
men became famous. On the staff were 
Russell Crouse, co-author of “Life With 
Father”; “Believe It Or Not” Bob Rip- 
ley; H. I. Phillips, humorist of New 
York Sun; Wesley Stout, for some years 
editor of Saturday Evening Post; Bruce 
Bliven, magazine editor; Webster, Her- 
ald-Tribune, comic strip artist; Maxwell 


Anderson, prize-winning Pulitzer play- 
wright; John T. Flynn, author; Alfred 
McCann, writer about pure food. 


“It was a great city room, said Miss 
Layton to the writer. “Those fine wits 
and splendid intellects contributed to 
turning out one of the ‘most readable 
newspapers New York has ever had.” 

In addition to keeping the morgue 
Miss Layton began writing heads on 
the financial news and got up a weekly 
review of the foreign exchanges. Frank 
A. Munsey bought the Globe and 
merged it with the Sun (the Globe 
being one of the eleven daily papers 
which lost their identity because of 
Munsey). 

Miss Layton then went to the New 
York Post where she became librarian 
in charge of books, clippings, photo- 
graphs and cuts. When the paper was 
sold to the Philadelphia Public Ledger, 
Miss Layton decided to leave daily 
journalism and she went to work for 
the Association of Life Insurance Presi- 
dents, being put on by George T. Wight, 
then manager and secretary, She began 
to introduce a regular new spaper system 
of clippings and this system is now run 
similarly | to that of a daily newspaper 
“morgue.” It has been much enlarged 
and now covers every subject which af- 
fects the life insurance field. It is largely 
for the use of the association’s staff and 
for member companies, but access to it 
is given to college students, advertising 
concerns and some others who may be 
engaged in life insurance research. 





Lloyd Shearer’s recent story in Sat- 
urday Evening Post, “Thanks to Gen- 
eral Wainwright,’ was only six para- 
graphs long, but was one of the most 
stimulating life insurance articles ever 
printed. 

It told how Lieutenant General Wain- 
wright, before the fall of Corregidor, 
ordered all the U. S. Army’s remaining 
radio facilities in the Philippines cleared 
for the exclusive transmission of life 
insurance applications to Washington so 
that in the event his men were killed 
they could leave as much as $10,000 of 
Government life insurance. Col. Royal 
G, Jenks, Corregidor’s finance officer, 


Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 














received and transmitted the applica- 
tions, and, according to Mr. Shearer, 
30,000 names and serial numbers were 
sent to Washington. “These were the 
only Army records brought back to 
Washington from the battered tunnels 
of Corregidor,” he wrote in his article. 

In an editorial on the death of former 
Senator Armstrong, who was chairman 
in 1905 of the New York State joint 
legislative committee which investigated 
life insurance companies, the Herald- 
Tribune of New York concluded with 
a statement that Charles E. Hughes, 
counsel for the committee, had had to 





JOSEPH B, MACLEAN (Seated) 


Photographed with Arthur Ross of Mutual Life 


during recent War Savings Bond campaign. 
fight his way through “actuarial camou- 
flage” in unearthing the facts which he 
was after when examining actuaries of 
life insurance companies during the 
investigation. 

That editorial naturally irritated the 
actuaries who read it, and particularly 
Joseph B. Maclean, president of the 
Actuarial Society. He sent the follow- 
ing letter to the Herald-Tribune which 
that paper graciously published on Sat- 
urday morning of last week: 

“In an editorial in the Herald-Tribune 
referring to the death of former State 
Senator Armstrong and the Armstrong 
committee of 1905 the statement is made 
that Charles Evans Hughes (who was 
counsel to the committee) distinguished 
himself ‘by unremitting industry and 
extraordinary talent in extracting the 
truth from actuarial camouflage.’ 

“There is, I believe, no justification 
for the use of an expression which may 
be considered to cast doubt on the 
standard of actuarial ethics at that time. 
The actuaries of the then three largest 
companies, viz.: Emory McClintock, of 
the Mutual Life; Rufus W. Weeks, of 
the New York Life, and Joel G. Van 
Cise, of the Equitable Life, were men 





MUrray Hill 5-0313 





LIFE INSURANCE RENEWALS 


Purchased on Liberal basis 


Agents Trading Corporation 
271 Madison Ave., New York 
5 P.M. to 8 P.M. MAnsfield 6-6305 


of the highest integrity who were 
scrupulously straightforward in all their 
dealings. 

“Nothing that was brought out in the 
testimony reflected the slightest dis- 
credit on them, and there was at no 
time any question of ‘actuarial camou- 
flage’ in regard to the testimony of the 
companies’ actuaries.” 





The Hahnemann Hospital, Philadel- 
phia, has appealed to the Philadelphia 
Association of Life Underwriters to ob- 
tain volunteers to give three hours each 
week to the work of operating the hos- 
pital’s laundry. The work as described 
in a letter to Charles Merz, secretary of 
the association, over the signature of 
Kathryn T. Morehan, is entirely with 
washed linen. It consists of sorting 
damp wash, operating two mangles and 
folding ironed linens. The request is 
for ten volunteers for three hours one 
night each week. The suggested nights 
for this work are Tuesdays and Thurs- 
days, making a total of twenty volun- 
teers needed. 





The recent death of Brigadier General 
Theodore Roosevelt in Normandy re- 
calls to many the launching of the 
American Legion. Members of the 
American Expeditionary Forces who 
were civilian soldiers showed a resent- 
ment of some aspects of their treatment 
in France. Word of this came to Gen- 
eral Pershing and he called in a confer- 
ence of three popular civilian soldiers. 
They were Theodore Roosevelt, Colonel 
Franklin D’Olier and Colonel William 
Donovan. He got their views. There 
had also been a question of what kind of 
a G.A.R. organization the members of 
the AEF would have after the war. 

Meetings were held, including one in 
Paris at which Roosevelt, D’Olier and 
Donovan were prominent, and_ the 
American Legion was born. There had 
been a preliminary meeting in St. Louis 
at which Bennett Clark, now United 
States Senator, was one of the promi- 
nent figures, and the American Legion 
had its first convention in Minneapolis 
where Colonel Franklin D’Olier, now 
president of The Prudential, was chosen 
the first national commander, 





About a year ago, the agency depart- 
ment of the Mutual Benefit Life, New- 
ark, made a guess that the office people 
in the various agencies would like to do 
some organized reading on life insur- 
ance if a plan were provided. As a 
consequence, the Agency Book Club 
(ABC) was organized under the direction 
of Helen Walton, librarian. The only 
requirement for membership was the de- 
sire to read five books and three pam- 
phlets from the ABC list within a year. 
The first year enrollment in the club 
totalled 128 people, of these eighty com- 
pleted their reading on schedule and re- 
ceived their certificates. Another eight- 
een are now completing their course. 
Thirty-six of the company’s seventy-one 
offices have been represented by mem- 
bership in the ABC. Fourteen of these 
have enrolled 100% of their office per- 
sonnel. 

Uncle Francis. 





CANADIAN ORDINARY SALES 

Sales of new Ordinary life insurance 
in Canada and Newfoundland in June 
totalled $54,334,000, according to figures 
issued through the Canadian Life Insur- 
ance Officers Association. 











Diiring 1943 
The Manhattan was 
FOURTEENTH 
in volume of new paid-for 
business in its Home State. 
New York. 
THERE IS A REASON! 
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Insurance Company 
Founded 1850 


120 West 57th Street 
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35 YEARS WITH AETNA LIFE 
James J. McKinley in Charge of Policy 
Loan, Ediphone and Policy 
Loan Divisions 
James J. McKinley, an assistant sec 
retary in the life department of the 
Aetna Life, observed his thirty-fifth an- 
niversary with the organization on July 

20 


A native of Middletown Mr. McKinley 
was educated at Middletown High 
School. He joined the Aetna as a clerk 
in 1909 and was named supervisor of 
the renewal division in 1926. Subse 
quently, he was given supervision of the 
policy dividend, ediphone and _ policy 
loan divisions. He was elected an as- 
sistant secretary on February 14, 1939. 
Mr. McKinley is a past commander of 
Robert E. Collins Post No. 131, Ameri- 
can Legion, and is a member of the 
Elks, the Aetna Life Men’s Club and 
the South Congregational Church. 


BUFFALO MANAGERS ELECT 

Mockford D. Washer, manager, Iro 
quois district office of Metropolitan Life, 
was elected president of the Buffalo 
Life Managers Association at a recent 
meeting. He succeeds Leland F. Lyons, 
who relinquished the post because of 
his promotion to agency director in 
Boston for New York Life. James G. 
Anwyl, manager, Phoenix Mutual, was 
elected vice president succeeding Mr. 
Washer. Dean H, Taylor, manager, 
Equitable Life Assurance Society, was 
named secretary, succeeding Mr. Anwyl. 
Frank H. Dickinson, manager, Bankers 
Life, continues as treasurer. 


HAIGHT, DAVIS & HAIGHT, Inc. 





Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha Kansas City 
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CRIDER ON BUREAUCRACY 

John H. Crider, member of the New 
York Times staff in Washington, and one 
of the best of the Washington correspond- 
ents (his daily report of the Temporary 
National Economic Committee hearings 
having been the best of any of the cor- 
respondents covering the “monopoly inves- 
tigation”), has written a book on a most 
timely subject, “The Bureaucrat,” which 
is published by J. B. Lippincott Co., Phila- 
delphia and New York. In it he tells of 
the amazing growth of bureaucracy, the 
type of men who become burevucrats, and 
the implications of bureaucracy, both na- 
tional and international. Many of these 
men he calls “social science doctors.”” Han- 
dling the subject realistically he is also 
able to find humor in some of the situa- 
tions. 

At the same time, Mr. Crider does not 
ignore Washington’s tremendous achieve- 
ments for the country in the World War. 
It is not the swollen bureaucracy of war- 
time which should be our great concern, 
lhe says, as that will deflate to some extent 
when victory comes. The serious problem 
is whether there will be permanent  bu- 
reaucracy. He sounds the note of warning 
that the nation must become aware of 
how far we have come along the road to 
centralized government, to the social serv 
ce state, and getting into the habit of let- 


ting Washington solve our problems for 
us. “And we must understand that the 
bureaucrat, like the bureaucracy of which 
he is a part, did not invent himself,” he 
comments. “He is the creature of a sys- 
tem—the result of a philosophy of gov- 
ernment which, as it may later appear, has 
enveloped us while we hardly knew what 
was happening.” 

In tracing the birth of bureaucracy Mr. 
Crider said that the decentralization of 
Federal statistical activities began shortly 
after adoption of the Constitution in 1787 
when the Treasury started getting out re- 
ports on foreign commerce and the State 
Department directed the first census. De- 
partments and their activities multiplied 
rapidly so that by the third quarter of the 
last century some discussion of the need 
for coordination of statistical compilation 
was had in Congress. Not until 1908, 
however, was anything done about it. Then 
Theodore Roosevelt established by execu- 
tive order an inter-departmental commit- 
tee on statistics. The problem reached 
serious proportions in World War 1 with 
the result that a Central Bureau of Plan- 
ning and Statistics was established in the 


War Industries Board. Economic experts 
became active again in the Hoover Ad- 
ministration. After Franklin D. Roosevel: 
became President, and the New Deal came 
into being, one Government agency after 
another was born, At present time there 
are 3,000,000 Federal civil workers. 

Chapter of Mr. Crider’s book which will 
most interest the insurance fraternity is 
the one about questionnaires, which he calls 
“Ask Me 
The attitude of many an American cor- 
porate executive, Mr. Crider writes, was 
well expressed back in the early nineteenth 
century by the Duke of Wellington who, 
busy in his long war against Napoleon, 
wrote to the British War Minister : s) 

My Lord: If I attempted to answer 
the mass of futile correspondence that 
surrounds me I should be debarred fron 
all serious business of campaigning, 7 

Mr. Crider’s conclusions in part follow: 

As long as we are dominated by the 
defeatist spirit which demands the aid and 
counsel of governmental witch doctors we 
will never stand on our feet as real Amer- 
icans and carry individually that portion 
of community responsibility which should 
be ours. As long as we are encouraged 
to go to Washington for our every need, 
instead of being reminded that we have 
it in our power to solve most of our 
problems regionally or individually, we 
will never free ourselves from the yoke 
of bureaucracy. And, it must be remem- 
bered, whether the party in power calls 
itself Democratic, Republican, or what- 
not has little to do with it. The prin- 
cipal need is for putting the emphasis of 
public action where it belongs. 


Another—By Questionnaire.” 


Always we must strive to create greater 
areas of free operation for individuals and 
enterprise, rather than narrow them. There 
must be vertical fluidity for individuals so 
that the labor member, or the civil servant, 
or the farmer, can always move upward 
with ease, and in proportion to individual 
merit. Enterprise, big and small, must be 
kept as highly competitive as possible, and 
by no means should we keep adding artifi- 
cial supports to our economy to hold up 
the farmer or the small business man, or 
the big corporation, and protect them from 
the necessity for the fullest kind of striv- 
ing. For an economy without competition, 
without the incentives for individual strug- 
gle, can only be a static, rigid thing with 
war and destruction as its ultimate fate. 
Also it is what the bureaucrat thrives upon. 





—_ 

‘Major Waldo Hardell, former automo- 
bile insurance specialist with the Charles 
W. Sexton Co., Minneapolis, now based 
in England, recently wrote a letter to the 
Minneapolis Times warning that a third 
world war may be in the making. He 
said the situation requires a definite plan 
of action which may lead to striking out 
boldly on a new, uncharted course, “But 
let us be no less bold and brave in peace 
than we have been in war,” the letter 
said. Major Hardell participated in the 
Normandy invasion. 














“OLLIE” OLIPHANT 
Salutes Picture of Former West Point 
Companion. 


“Ollie” Oliphant, former All-American 
football star at West Point, is shown 
in accompanying picture, saluting a com- 
panion of his days at the United States 
Military Academy—General Dwight D. 
Eisenhower. | “Ollie” has been with the 
Metropolitan Life for years; is a super- 
visor of Group life insurance sales. The 
giant photograph in the lobby of the 
Metropolitan Lifé is an enlargement of 
an autographed photograph of the gen- 
eral which will be awarded to the 
Metropolitan Life employe who makes 
the largest number of War Bond sales 
in the Fifth War Loan. 

e & = 


Captain Thomas F. Cadwalader, Jr., of 
the Penn Mutual Life’s Wootton & Ad- 
dison agency, Baltimore, was wounded 
in the Normandy invasion and is now 
back in England for hospitalization. He 
landed within the first four hours of 
the first invasion wave, was shot in the 
right wrist and injured in the left hand. 

a 


Sidney P. Heymann, Pittsburgh agent 
who entered the Army in April, recently 
was selected as the outstanding soldier 
in a battalion of 600 men during basic 
training at Camp Crowder, Mo. 

: ce Oe & 

M. J. Malarney, general agent, Lincoln 
National Life, Pontiac, Mich., as an 
alumnus of Assumption College in 
Windsor, Ontario, has been chosen 
chairman of the school’s seventy-fifth 
anniversary campaign to raise money for 
completing fifteen scholarships totalling 
$75,000, 

* * * 

William Winterble, son of Wm. F. 
Winterble, agency vice president of the 
Bankers Life Company of Des Moines, 
has graduated from Midshipmen School, 
U.S. Navy, at Columbia University, New 
York City, and is now Ensign Win- 
terble. 

* * x : 

Clyde R. Welman, general agent, Na- 
tional Life of Vermont, has been made 
head of a group which will assist in 
raising $400,000 for a new Y. M. C, A. 
building in Memphis. 

* * x 


B. D. Cole, Sr., head of B. D. Cole, 
Inc., of West Palm Beach, Fla., who re- 
cently was honored by many insurance 
companies on the occasion of his twenty- 
fifth anniversary in the insurance agenc y 
business, has been seriously ill for the 
last few weeks. 





Bachrach 


ROLLAND E. IRISH 


Rolland E. Irish, president of Union 
Mutual Life, Portland, Me., has been 
elected treasurer of the National War 
Fund Campaign in Maine for 1944. Mr. 
Irish was also chairman of the fund- 
raising drive during the 1943 campaign. 

xk ok Ox 


Margaret Imelda Tebbetts, daughter of 
Vice President Walter Tebbetts of New 
England Mutual Life and Mrs. Tebbetts, 
was recently married to Ensign David 
H. Frantz, Jr. USNR. Ceremony was 
preformed in Waban, Mass. Ensign and 
Mrs. Frantz are making their temporary 
home in Manhattan, Kan. 

x ok x 


Rollie W. Miller of the Payton agency, 
New England Mutual Life, Los Angeles, 
has been elected secretary of the board 
of trustees of the College of Osteopathic 
Physicians and Surgeons, Los Angeles, 
an organization founded half a century 
ago. Mr. Miller last year served as 
chairman of the college’s endowment 
fund. 

x * * 

John J. Jasper, former New York cor- 
respondent of The Insurance Field, is 
now district manager for upper New 
York State of Brown-Forman Distillers 
Corporation, his headquarters being in 
Rochester. For past two years he has 
been with the corporation’s home office 
sales and production departments. He 
had been Brown-Forman advertising 
manager before going with Farson & 
Huff Advertising Agency, Louisville, 
where he served as an account execu- 
tive, Mr. Jasper’s experience with The 
Insurance Field was of ten years’ dura- 
tion and when he left the paper he was 
its managing editor after having his 
New York experience with The Insur- 
ance Field 

aps cg Oe 

Fred A. Moreton, Salt Lake City, 
president of the National Association of 
Insurance Agents and Wade Fetzer, Jr., 
Chicago chairman of the public relations 
committee, are authors of the two 
articles in the pamphlet, ‘Supporting 
American Business,” just published by 
the association, Mr. Moreton’s contri- 
bution to the pamphlet is the address, 
“A Time for Individual Action,” which 
he made at the meeting of the New 
York association last May, and Mr. Fet- 
zer’s, “The Greatest Loss Prevention 
Program of All Time,” consists of his 
report to the mid-year meeting of the 
National Association at Jackson, Miss., 
in April. 
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Ralph H. Bradford 

Ralph H. Bradford, general manager of 
the Chamber of Commerce of the United 
States, has had a broad experience; has 
traveled widely, and is a strong exponent 
of the business and social philosophy in- 
volved in the business organization move- 
ment. 

As is the case of many persons in 
Chamber of Commerce work, Mr. Brad- 
ford entered it in the first place more or 
less by accident. In the middle of the 
'20’s he had returned to his home town 
of Corpus Christi, Tex., for a winter visit 
and while there was asked to address the 
Rotary and Kiwanis Clubs. It happened 
that at the time the city was blazing with 
civic expansion ambitions, and almost be- 
fore Mr. Bradford knew it was in the 
works, he was invited to become manager 
of a new Chamber of Commerce. 

Knowing little at the moment about or- 
ganization work, but having some definite 
ideas as to community development, he 
decided to take the job. Prior to going 
into Chamber of Commerce activity he 
had gone through the usual grade and 
high schools and dipped briefly into higher 
learning at Bay View College, then a lit- 
tle known institution and since gone out 
of existence. He likes to say that his 
education began there—and has continued 
ever since, 

He is now in his early 50’s. As a boy 
he worked on his father’s farm; sold 
books and household gadgets from door 
to door; wrote poetry; dreamed dreams 
and saw visions. As a young man he 
taught school for a couple of terms; lec- 
tured on the then popular Lyceum and 
Chautauqua circuits; served in the Army 
during World War 1; worked on a news- 
paper for awhile; and for four years 
immediately prior to entering chamber of 
commerce work he sold Portland cement 
and gypsum products, traveling out of Chi- 
cago headquarters. 

In 1929, after four years’ experience 
in local chamber work, during which time 
he was married and became the father of 
a son, he was invited to Washington to 
join the staff of the Chamber of Com- 
merce of the United States. He served 
for three years as assistant manager of 
the commercial organization department, 
which is the department that helps cham- 
bers of commerce with their problems of 
organization and management. Then he 
was made manager of the department and 
served in that capacity until 1939, when 
he became secretary of the national Cham- 
ber. He continued as secretary until Oc- 
tober 1, 1943, when he was given the 
newly created post of general manager. 

Mr. Bradford has traveled widely for 
the purpose of conferring with chambers 
of commerce, addressing annual meetings, 
making surveys of activities, etc. For a 
good many years he was the most trav- 
eled member of the national Chamber's 
staff, filling hundreds of speaking engage- 
ments in all parts of the country. 

His hobbies are living in the country, 
erowing his own garden, listening to old- 
fashioned music boxes, and writing books 
—the latter as far removed as_ possible 




















from the subjects with which he deals for 


a livelihood. He is the author of eight 
or nine small volumes, of which five are 
romantic or historical fiction and three 
(quite unashamedly) are of verse. 

In discussing the work of business or- 
ganizations, he considers necessarily the 
broader questions of business policy with 
which they must deal, and the fundamental 
social needs upon which their efforts should 
be predicated. His addresses, therefore, 
in addition to their analysis of organization 
problems, deal in timely fashion with out- 
standing questions that are currently be- 
fore the business community for solution. 

Mr. Bradford holds the opinion that 
chambers of commerce and trade associa- 
tions, as vehicles of the collective busi- 
ness and civic enterprise of American 
communities and lines of trade, must ad- 
just themselves constantly to changing con- 
ditions, and that while they have con- 
tinuing functions of great value, one im- 
portant test of their permanence and util- 
ity lies in their ability to cope wih spe- 
cial and extraordinary conditions. 

Mr. Bradford brings to those engaged 
in organization work a broad view of what 
is being accomplished generally through 
collective effort. He has the faculty of 
presenting hard facts pleasantly, of holding 
up ideal concepts without over-sentimental- 
izing them, and of not taking either him- 
self or his audiences too seriously—which 
latter habit is perhaps one reason his time 
is so much in demand as a speaker. 

* 


Name of Rhode Island 
Department 

J. Austin Carroll is Insurance Commis- 
sioner of Rhode Island. Correct name 
of the Department is this: 

“State of Rhode Island and Providence 
Plantations Department of Business 
Regulation—Banking, Insurance and Se- 
curities Administration.” 

* * * 


NFPA’s Editorial on Holocausts 

Thousands of copies of an editorial on 
holocausts, inspired by the Hartford Cir- 
cus catastrophe and similar tragedies, will 
be circulated throughout the country. 
The editorial appears in the July Quar- 
terly of National Fire Protection Asso- 
ciation, general manager of the associa- 
tion being Percy Bugbee. Editorial fol- 
lows: 

Here is a short but tragic list of fires 
involving heavy loss of life. 


Correct 


Lives Lost 


May, 1929, Cleveland Hospital...... 125 
April, 1930, Columbus Penitentiary 320 
Sept., 1934, SS Morro Castle....... 125 
March, 1937, New London, Texas, 
MHGOGE 036 coon tan andes. dewnees 294 
April, 1940, Natchez Dance Hall... 207 
Nov., 1942, Boston Night Club..... 492 
July, 1944, Hartford Circus........ 163 
Each of these disasters, with the pos- 
sible exception of the dance hall fire, 


brought wave of public concern and offi- 
cial inspection and legislative action to 
prevent similar disasters in similar occu- 
pancies. Nitrocellulose X-ray film was 
largely removed from hospitals after the 
Cleveland Clinic fire. The N.F.P.A. was 
asked to make a fire survey of all federal 
prisons after the Columbus fire. Con- 


gress passed Safety at Sea legislation 
after the Morro Castle fire. The im- 
portance of safety in schools was real- 
ized after the Collingwood, Ohio, school 
fire of 1908, in which 175 lives were lost, 
and the New London, Texas, fire again 
called public attention to school fire 
safety. The Boston Night Club fire 
caused a clean-up of night clubs every- 
where after the horrible tragedy had 
occurred. Now states and cities are busy 
with plans for circus safety. 

The real lesson of all these disasters 
has somehow failed to reach the public 
consciousness and that is that fire and 
panic may take its toll of lives in any 
place where numbers of people con- 
gregate. The principles of fire safety 
such as those set down in the N.F.P.A. 
Building Exits Code must be made to 
apply to all places of public assembly 
if we are to stop wholesale deaths by 
fire. Why wait for a huge loss of life 
to occur in the bargain basement of 
big department store during the Christ- 
mas buying rush before doing anything 
to see that all such areas meet at least 
reasonable fire and exit standards? 
Shall we wait for a church fire and 
panic taking a toll of lives before we 
think about the protection of people in 
churches? Shall we wait for people to 
die in the assembly room or banquet 
hall on the top floor of some hotel be- 
fore we make sure that such places are 
free from fire and panic possibilities ? 

Locked exits, obstructed exits, inade- 
quate exits, lack of automatic sprinklers 


where obviously necessary, flammable 
decorations and hangings, loose seats, 
needless accumulations of flammable 


goods or materials, promiscuous smoking 
in hazardous areas, and other obvious 
factors can all be taken care of in all 
places where large numbers of people 
congregate before and not after fire 
strikes. An aroused and intelligent pub- 
lic opinion is what is needed to see that 
all such places are really made safe for 
the men, women and children that flock 
to them, trusting to someone else to 
have made sure that at least they have 
a reasonable chance to get out alive if 
an outbreak of fire occurs. 
* * * 


Insurance Accounting and Statistical 
Association 

The Insurance Accounting and Sta- 
tistical Association, which is devoted to 
the study, research and development of 
modern theory, practice and procedure 
as applied to insurance accounting and 
statistics to the end that its 
may employ the most efficient, practical 
and economical methods to meeting the 
increasing demands of management for 
information regarding the affairs of the 
company members, has been growing so 
rapidly that there are now 230 members. 

The genesis of the association can be 
traced to a meeting at Peoria, Illinois on 
April 14, 1928, of representatives of eight 
Illinois and Indiana Life insurance com- 
panies. The meeting was called a 
“round table assembly on the use of 
punched cards.” The object of the 
meeting was stated as “an open house 
to clarify any problems which the mem- 
bership might care to have discussed.” 
Fundamentally this principle still per- 
meates the activities of the association. 
That insurance companies are still vitally 
interested in an association which af- 
fords an opportunity for the discussion 
and clarification of their accounting and 
statistical problems is evidenced by the 
fact that our membership has steadily 
increased from this small nucleus of 
eight member companies to over two 
hundred life, fire and casualty companies 
in the United States, Canada and Cuba. 

During the first decade, the activities 
of the association were confined to life 
insurance companies and the discussions 
were generally confined to accounting 
and statistical routines for those com- 
panies. It became evident that the fire 
and casualty affiliates of member life 
companies were showing an interest in 
the work of the association and sev- 
eral representatives of fire and casualty 
companies had been attending the an- 
nual conferences of the association to 
seek information which might be helpful 


members 
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in their particular accounting and statis- 
tical procedure. As a result of this in- 
terest, the organization of our associa- 
tion was broadened to include, besides a 
life section, individual sections devoted 
to the discussion of fire and casualty 
problems. 

Since August, 1940, the association has 
published “The Interpreter” which in- 
cludes outlines of new accounting and 
statistical methods, descriptive data on 
new machines, and the results of surveys 
pertinent to the work. The Director of 
Research has assembled a reference file 
of procedures employed by our member 
companies, which contains accounting 
and statistical methods as applied to in 
surange and is available for use by our 
member companies. 

This association, with its widespread 
membership, is unique in that there are 
representatives from life, fire and cas- 
ualty branches of insurance. At the an- 
nual conferences, all representatives 
gather in one general session and then 
assemble into separate life, fire and cas- 
ualty sessions where topics of interest 
concerning the respective classes of in- 
surance are discused in considerable de- 
tail. 

* * * 


Sends Jokes to Service Men 

The Washington National's last 
Contact, which it publishes for for- 
mer members of the organization 
in war service, consists of fourteen 
pages of mimeographing, the issue 
leading with letters from service people 
telling of their experiences and also of 
their philosophy. Washington National’s 
people are now serving in India, Hawaii, 


issue 


now 


England, Italy, New Caledonia, New 
Guinea, North Ireland, Panama, South 
Pacific and Southwest Pacific. Officers 
are Captains Arch W. Hamilton and 


Lieutenants G. P. 
Larson and Joseph 


Ran- 


Howard O. Linstad; 
Kendall, George W. 
F. Grombo, and Ensign Eugene F. 
dolph. 

Editor of Contact, who has an amaz- 
ing facility for gathering material of this 


type, devotes a number of pages to 
humorous matter. Some examples for 
the entertainment of the service men 
readers: 

“Whenever I’m in the dumps I get 


myself a hat.” 
“T wondered where you got them.” 


Clerk: “May a have Thursday off?” 

Boss: “Why 

Clerk: “Is. my 25th wedding an- 
niversary.” 

Boss: “What! Are we going to have 
to put up with this every twenty-five 
years?” 

Salesman at front door: “fs your 
mother engaged ?” 

Small boy: “I should say not, She’s 


married. 
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Woolley Named Mer. 
Of Cotton F. & M. U. 


EDWIN G. SEIBELS RETIRES 
New Manager With Organization Since 
Its Founding; Assistant Manager 
for Past Fifteen Years 

Edwin G. Seibels, manager of the Cot- 
ton Fire & Marine Underwriters since 
its inception in July, 1919, has retired 
from that position and Gordon B. Wool- 
ley, former assistant manager, has been 
appointed manager to succeed him, 

Announcement of Mr. Seibels’ retire- 
ment and of Mr. Woolley’s appointment 








GORDON B. WOOLLEY 


was made July 31 by Bernard M. Culver, 


president of the America Fore Insur- 
ance and Indemnity Group, chairman of 
the ¢ kk. & M. 

Mr. Seibels, long an authority on 
marine and transit fire insurance on cot- 
ton, is president of Seibels, Bruce & Co., 
veneral agency at Columbia, ee, OF 
founded by Mr. Seibels and his brother, 
John J. Seibels, in 1898. Since FE, G. 
Seibels became manager of the C. F. & 


M. U., John J. Seibels, vice president and ° 


executive head of Seibels, Bruce & Co., 
has been active head of the general 
avency and E. G. Seibels has divided his 
time between New York and Columbia, 
where he maintains his home. 

G. B. Woolley’s Career 

Mr. Woolley was born in Birmingham, 
\la., and left school to join the United 
States Navy during the first World War, 
serving as Chief Yeoman on_ the 
Destroyer Jouett. His entire business 
career has been with the C. F. & M. U,, 
with which he became associated in 1920, 
shortly after it was founded. During the 
organization and development period, he 
served as right-hand man to Mr. Seibels 
and for the past fifteen years has been 
assistant manager. 

Mr. Woolley is a member of the Lay- 
man’s Club of the Cathedral of St, John 
the Divine of New York City, Bankers 
Club, Southern Society and ‘the John 
Purroy Mitchell Post of the American 
Legion. 

The Cotton Fire and Marine Under- 
writers operates the cotton departments 
of Aetna Insurance Co., American In- 
surance Co., Continental Insurance Co., 
l‘idelity-Phenix Fire Insurance Co., 
Glens Falls Insurance Co., North British 
& Mercantile, and Springfield Fire & 
Marine Insurance Co., for the writing of 
domestic and export insurance on cotton. 

It is expected that the C, F. & M. U., 


FRED A. RYE RETIRES 





Succeeded by Howard F. Russell as 
General Manager of the Improved 
Risk Mutuals 

Fred A. Rye, who has been with the 
Improved Risks Mutuals since 1932, has 
resigned as general manager and _ is 
being succeeded by Howard F. Russell, 
until now associate manager. Mr. Rye’s 
resignation was accepted with regret 
and he is continuing with the organi- 
zation in a consulting capacity. 

In 1896 Mr, Rye entered insurance in 
the Western department of the German- 
American at Chicago. Subsequently he 
became an inspector for the governing 
committee of the old Western Union. 
His next post was with the Western 
Factory Insurance Association where he 
served from 1905 to 1912. He then be- 
came manager of the Western Sprinkled 
Risk Association. For several years after 
leaving the WSRA Mr. Rye served with 
various insurance companies until he 
joined the Improved Risk Mutuals in 
July, 1932. 

Mr. Russell joined the Improved Risk 
Mutuals a year ago, having served 
twenty years with the Factory Mutuals, 
his experience being in both engineer- 
ing and sales, In view of business 
changes expected to take place in the 
future this experience is a valuable as- 
set. He will afford the organization the 
opportunity of benefiting by his past 
record. 





Fish and Kennedy 


In primaries held in New York State 
this week Congressman Hamilton Fish, 
Jr.. who in private life is an insurance 
broker in New York City, won the Re- 
publican nomination for Congress in the 
28th Congressional District, and in the 
18th Congressional District Representa- 
tive Vito Marcantonio, left-wing Ameri- 

can Labor party leader, led both the 
Rennie, and Democratic primaries in 
his contest with Congressman Martin. J. 
Kennedy, head of an insurance agency 
in Park Avenue, New York City. Con- 
gressman Kennedy will run independ- 
ently in November. 





EMPLOYERS’ FIRE SPECIAL 

Edward C. Stone, president of the 
Employers’ Fire, announces appointment 
of Fred D. Chambers as special agent 
for the Employers’ Fire in North Caro- 
lina. Mr. Chambers goes to the Em- 
ployers’ with more than twenty years 
of experience as special agent for the 
Georgia and North Carolina Inspection 
and Rating Bureau where he specialized 
along the lines of fire inspection and 
rating. He started in his new position 
June 1, and will assist Special Agent 
Ed P. Benbow in developing and servic- 
ing this territory. 





HEAD N. Y. BOARD COMMITTEE 


John A. Forrestel, vice president of 
the Home, has been elected chairman of 
the committee on finance and a member 
of the board of directors of the New 
York Board of Fire Underwriters. Os- 
wald Tregaskis, United States manager 
of the Sun, has been elected vice chair- 
man of the finance committee. 





under management of Mr. Woolley, will 
continue the organizational methods in- 
augurated by Mr. Seibels when the asso- 
ciation was established. Assistant mana- 
gers are J. C. Whitaker and W. L. Du- 
Pass: In addition to its New York head- 
quarters, the organization maintains 
offices at Columbia, Birmingham, Mem- 
phis and Dallas. 


SWPC Will Accept 
Policies of Lessees 


MAY SELECT OWN INSURERS 


me Have Rating of “B” or Better; 
No Coinsurance Clauses or Assess- 
able Provisions Acceptable 


Directors of the Smaller War Plants 
Corporation announce that they will ac- 
cept individual policies in insurance 
companies picked by the lessees of Gov- 
ernment property, providing the com- 
panies meet certain conditions, the poli- 
cies are non-assessable, are without co- 
insurance and the lessees pay the pre- 
miums. A little while ago the SWPC 
was considering securing an open 
blanket policy from one of the large 
fire insurance companies covering all 
machinery owned by the Government 
and leased to smaller war plants. 

In a letter last week addressed to ex- 
ecutive Secretary Philip L. Baldwin of 
the National Association of Mutual In- 
surance Agents, Abbot Smith, one of the 
directors of the SWPC, announced the 
new program as follows: 

“At a recent meeting the board of di- 
rectors of Smaller War Plants Corpora- 
tion authorized the acceptance of indi- 
vidual insurance policies, insuring 
against loss by fire and other hazards, 
property owned by the corporation and 
leased to small business concerns, each 
policy to be issued by any insurance 
company selected by the lessee, pro- 
vided: 

Rating of Company 

“1. The issuing insurance company 
has a rating of B or better, or a rating 

comparable thereto, in current standard 
lists issued by Alfred M. Best & Com- 
pany or the Spectator Company. 

“2. The policy shall be on a standard 
form prescribed by the SWPC, or shall 
have affixed thereto a rider on a form 
prescribed by SWPC, setting forth the 
respective rights and liabilities of 
SWPC and the issuing insurance com- 
pany. 

“3. The policy shall not contain any 
provision which might render the SWPC 
liable to pay an assessment for the bene- 
fit of the insurance company or its credi- 
tors, or impose any liability whatsoever 
upon the SWPC, even for the payment 
of premiums, since the premiums are to 
be paid by the lessee in each instance. 

“4. The policy shall contain no clause 
of the character known as a ‘co-insur- 
ance’ clause which will have the effect 
of limiting the liability of the insurance 
company to an amount less than the full 
amount of the loss suffered or the fixed 
amount of the policy, whichever is the 
lesser. 

“5. No policy containing provisions 
imposing reciprocal obligations on the 
SWPC because of losses sustained by 
other policy holders or the issuing in- 
surance company will be accepted. 

“The board of directors also decided 
that hereafter the lessees will not be 
required to take out public liability in- 
surance in the name of the corporation. 

Payment of Premium 

“Counsel for the corporation has ad- 
vised the board of directors of SWPC 
that it is very doubtful that the corpora- 
tion has the legal right to accept any 
insurance policy which will or may im- 
pose upon the corporation any liability 
other than the obligation to pay normal 
premiums on such policy. You will note 
from paragraph No. 3, above, that the 
SWPC requires the lessees to pay these 
premiums,” 

The National Association of Mutual 
Insurance Agents had been granted the 
privilege by the directors of discussing 
the situation with them and presenting 
a brief urging the adoption of a policy 
of permitting the small business con- 
cerns of the country to buy insurance 
through agents and brokers and from 
companies of their own choosing. It 
was pointed out that such a policy, if 
adopted by the SWPC, would offer fur- 
ther evidence of the desire of this gov- 
ernment agency to encourage and stimu- 
late the small business enterprises of the 
country while at the same time eliminat- 
ing any possibility of a feeling on the 


128 WILLIAM ST. BUILDING SOLD 
Clarke G. Dailey Purchases Four Story 
Building Which Will Be Improved 
for Rental Purposes 
Clarke G, Dailey has purchased for 
one of the companies he represents No 
128 William Street, a comparatively new 
four-story and basement insurance 
building erected by the Loyalty Group 
some years ago for their sole occupancy 
and covering a plot of approximately 
25 x 160 feet. The property is assessed 
for $135,000 and was purchased from 
Anne Lady Alastair Innes-Ker, Eloise 
Countess of Ancaster, Mary L. Higgins, 
all of London; William Lawrence 
Breese, Jr., of St. Andrews, New Bruns- 
wick, Canada, and members of the same 
family located in this country and all 
represented by Joseph R. Swan, attor- 

ney-in-fact and counsel, 

Mr. Dailey is paying all cash for the 
property and when he takes title on 
September 1 will put the building in 
condition for rental purposes. The 
brokers in the transaction are Cushman 
& Wakefield, Inc., and Charles F. 
Noyes Company, Inc. The property will 
be placed under the management of the 
Noyes organization. 

The property adjoins the Massachu- 
setts Bonding twelve-story building 
which is to the north and is close to 
the new Fidelity & Deposit Company 
building at William and Fulton, Fenner 
& Tilden were the attorneys for the 
purchaser, and Mr. Swan’s office acted 
as counsel for the seller. 


R. T. RILEY DIES AT 92 








Winnipeg Insurance Man Was Founder 
of Two Insurance Companies and 
Officer of Great West Life 

Founder of two fire insurance com- 
panies in Canada, R. T. Riley of Win- 
nipeg passed away last week-end in his 
ninety-third year. Apart from his wide 
insurance interests in the Dominion, Mr, 
Riley also was prominent in other fields 
of business endeavor. 

For over sixty years Mr. Riley’s name 
was associated with the business growth 
of the city of Winnipeg. Born in York- 
shire, England, he went to Canada when 
quite young and spent a short time in 
Ontario. He went to Winnipeg in 1881, 
when the population in that city was 
10,000. He went west as the representa- 
tive of Sanford & Company, a wholesale 
clothing firm of Hamilton, Ont. 

Mr. Riley was associated with the 
early builders of Winnipeg and the west, 
including J, H. Brock, who founded the 
Great West Life. Mr. Riley was the 
first vice president of the Great West 
and retained that position at the time 
of his death. He also held policy No. 1 
issued by the Great West Life. 

He organized the Canadian Fire In- 
surance Co., the Canadian Indemnity Co. 
and the Northern Trust Co, He was a 
former vice president and director of 
the Union Bank of Canada, now merged 
with the Royal Bank of Canada, and 
for some years was a member of the 
board of directors of the Canadian 
National Railways. 

He is survived by three sons, Major 
General Harold J. Riley, C. S. Riley “s 


‘J. H. Riley, and a daughter, Mrs. M 


MacQueen, all of Winnipeg. 


Preston H. Kelsey V.P. 
Of Marsh & McLennan 


Preston H. Kelsey has been elected 
vice president of Marsh & McLennan, 
Inc., being advanced from assistant vice 
president. He entered insurance in 1925, 
following graduation from Dartmouth 
College, with the Sun Insurance Office 
in New York. Two years later he be- 
came a special agent for the American 
of Newark in the eastern New York 
field, He joined Marsh & McLennan in 
New York in 1929. Mr. Kelsey is the 
son of Preston T. Kelsey, former United 
States manager of the Sun. 








part of small business that the govern- 
ment agency was dictating how the in- 
surance for which they were paying 
must be bought. 


beer 
that 
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Paying Port Chicago Losses Under 
Extended Coverage; Many Not Insured 


Insurance Commissioner Maynard Gar- 

rison of California, reporting to Governor 
Karl Warren on the recent Port Chicago 
xplosion disaster, said that the adjust- 
ment of claims is being handled with 
expediency and efficiency. He expressed 
he opinion that fire policies do not cover 
unless they have the extended. coverage 
endorsement and that whether or not the 
lisaster comes within the coverage of 
the War Damage corporation has not 
heen determined, 

The Commissioner said that although 
the extended coverage endorsement con- 
tains a war risk exclusion clause it is 
not such as would exclude recovery for 
damage to property in the Port Chicago 
explosion. 

“At an informal meeting in my office 
on Friday, July 21,” Commissioner Gar- 
rison said, “spokesman for a number of 
representative fire insurers informed 
your Commissioner that such insurers 
lad proceeded to adjust and settle claims 
under all policies to which the standard 
form of extended coverage endorsement 
is attached on the basis that the losses 
caused by the explosion are covered 
thereby and are not within the exclusions 
therein contained. Claimants are, how- 
ever, being required to execute, upon 
payment of claims, a written agreement 
to reimburse the insurer to the extent 
of any net recovery from any other per- 
son causing or liable for the loss or 
damage. 

Paying Plate Glass Losses 

“Spokesman for casualty insurance in- 
terests represented at the meeting indi- 
cated that there was no doubt but that 
ihe forms of plate glass insurance 
policies issued by them include coverage 

of damage or loss caused by explosion 
and that they likewise had proceeded to 
adjust and settle claims on the basis that 
the loss or damage caused by the Port 
Chicago explosion was not within the 
war exclusion clause of their contracts. 

“Whether any of the facts surrounding 
the Naval operations which resulted in 
the explosion are such as would render 
the War Damage Corporation liable 
under its policies is, of course, not 
known, not only to your Commissioner 
and to others, but ‘to the War Damage 
Corporation itself. Your Commissioner 
has been in direct communication with 
the War Damage Corporation and has 
been advised by the secretary thereof 
that information has been requested by 


said corporation from the Navy, upon 
receipt of which it hopes to be able to 
make a definite statement regarding its 
liability or non-liability under its policy 
contracts. Your Commissioner will be 
informed of the official position of the 
War Damage Corporation as soon as the 
essential facts can be determined. 

“On the basis of the limited informa- 
tion with respect to existing insurance 
coverage obtainable by them in the few 
days since the explosion, these officials 
expressed the belief that only 25% of 
the policies of fire insurance on Port 
Chicago properties include the extended 
coverage endorsement, while, on the 
other hand, a far greater percentage of 
properties insured for fire insurance 
were also insured under policies of the 
War Damage Corporation. It is not 
illogical to assume that the property 
owners who do not have extended cover- 
age insurance are people with little or 
no financial reserves, and the matter of 
the prompt indemnification or reimburse 
ment of these people for the damage 

caused them through no fault of their 
own, to permit immedi: ite reconstruction, 
will, it is anticipated, be one of the most 
pressing problems of rehabilitation. 

“While the Navy Department has set 
up machinery for appraisal and correla- 
tion of property damage claims, all 
claims must be certified to Congress for 
payment, and the Judge Advocate’s office 
of the Navy Department has advised the 
Red Cross that its jurisdication is limited 
to the certification of claims up to $1,000, 
All claims over $1,000 will have to be set- 
tled as individual claims against the 
Government. And, as indicated, until the 
essential facts surrounding the explosion 
have been furnished by the Navy to the 
War Damage Corporation, that insurer 
cannot admit of liability under its con- 
tracts.” 

“Your Commissioner’s representative 
was favorably impressed with the efforts 
of the private insurers acting through 
the Fire Companies’ Adjustment Bureau 
to meet their contractual obligations aris- 
ing out of the explosion with expediency 
and efficiency. Disaster relief officials in 
Port Chicago advises that no complaints 
with respect to the performance of the 
insurers have come to their attention and 
none has been filed with the Depart- 
ment of Insurance. Your Commissioner 
will continue his observations of the pri- 
vate insurers’ performance.” 





Comm. Larson of Florida on 
NAIC Executive Committee 


Jess G. Read, of Oklahoma, secretary 
of the National Association of Insurance 
See ong pa announces selection of 
. Edwin Larson of Florida as member 
a the executive committee to represent 
Zone No, 3. Mr. Larson is also zone 
manager for the group. At the meeting 
in Chicago recently Zone No. 3 was ac- 
corded the privilege of conducting a mail 
vallot to elect its representative on the 
ommittee. 


HONOR FRED R. WOHNE 


Fred R. Wohne, Bronx special agent 
f the Massachusetts Fire & Marine, 
nember of the Great American Group, 
ias completed twenty-five years with the 
‘company. To mark the occasion Mr. 
Wohne was guest of honor at a luncheon 
Monday given by his associates at the 
Drug & Chemical Club in New York. 
lis headquarters are at the home office 
m Liberty Street. 


JOINS JOHNSON & HIGGINS 
C. H. Hamilton, former assistant 
nanager of the New York City office of 
he Arkwright Mutual Fire and Boston 
Manufacturers Mutual Fire, has become 
tssociated with the engineering depart- 
ment of Johnson & Higgins. 











Insurance Loss Small on 


Pennsylvania Windstorm 
While property damage was extensive 
in the recent windstorm that devastated 
western Pennsylvania and 
West Virginia, insurance loss was_ in- 
finitesimal, according to John M. 
Thomas, president of the National Union 
Fire of Pittsburgh. “It is a repetition 
of the same old story,” Mr. Thomas said. 
“Because no widespread windstorm of 
tornado velocity had occurred in the 
affected area, the good American atti- 
tude of ‘it can’t happen here’ prevailed. 
“One of the peculiarities of the recent 
storm significantly indicated the wisdom 
of insurance protection. Many of the 


sections of 


homes destroyed represented the life 
savings of the owners, while in other 
instances involving mortgaged proper- 


ties, the owner not only lost the equity 
in the property but was faced with con- 
tinuing to have to pay the mortgage in- 
terest.” 


W. E. Mallalieu, general manager of 
the National Board of Fire Underwriters 
has released an article, “Fire Waste Al- 
most Doubles in Nine Years,” discussing 
fire losses, causes and methods of cur- 
tailing this destruction of national re- 
sources—“Safeguarding America Against 
Fire,” August, 1944. 
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WANT TO KEEP YOUR 
CUSTOMERS Satisfied 
WITH YOUR SERVICE? | 
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just highly specialized experience and ample 


resources—necessary as they are. 


It is equally important to maintain a continu- 
ous study of the changing needs of your risks— 


and a continuous program to improve methods 


You will be pleased with Pearl’s 
operation . . . and their ability to grasp your 


problems and help you keep your customers 


e PEARL ASSURANCE COMPANY, LTD. 

e EUREKA SECURITY FIRE & MARINE 
INSURANCE CO. 

¢ MONARCH FIRE INSURANCE COMPANY 


Progressive in- 
surance 
management re- 


quires more than 


friendly co- 


company 
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CLEVELAND, 313 Bulkley Bidg. 








SAN FRANCISCO, 200 Bush St. 


PHILADELPHIA 525 Chestnut St. 





HOME OFFICE: 19 RECTOR STREET, NEW YORK 6 
NEW YORK, 26 Cliff St. 
CINCINNATI, 1417 Carew Tower 
CHICAGO, 175 W. Jackson Bivd. 











































A Public Relations Pro ram 


FOR 


Etna Agents 











“Bill, your agency needs a public relations program.” 
















Ni, 


“Public relations program? What’s that???” 


“Simply this—it’s doing things that benefit the people in your 
community—keeping it up—day in and day out—and then letting 
the public know what you’re doing. That’s a public relations 
program.” 


“That’s all right for big corporations, but how does 
it apply to me? My customers know me personally— 
they know I represent good companies, that our 
rates are fair, and that we settle losses promptly and 
fairly. That benefits the public, doesn’t it?” 





“Yes, but it isn’t enough, Bill. Insurance buyers expect good ser- 
vice for their premium dollars as a matter of course. But, if people 
know that you are doing more than you're paid to do, they’re 
bound to think more of you and your agency.” 






“Well, what else is there I can do?” 


“For one thing, you can show that you, and your companies, are 
just as interested in preventing accidents, fires and other forms of 
loss as in paying for them after the loss has occurred. A little edu- 
cational work along this line and you will soon make your agency , 
known as loss prevention headquarters. 


“Bill, take it from me, when people know that you’re sincerely helping to prevent 
accidents and fires, reduce crime and improve the health of your community, they 
can’t help having a higher opinion of your agency—particularly when they realize 
that a reduction in insurance losses results almost automatically in lower insurance 
rates—and therefore means a saving in the cost of their insurance protection.” 
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AATNA LIFE INSURANCE COMPANY ETNA CASUALTY & SURETY COMPANY 
AUTOMOBILE INSURANCE COMPANY STANDARD FIRE INSURANCE COMPANY 


Hartford, Connecticut 


{ Advertisement appearing in current insurance journals } 
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FOR 


tna Agents 
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Etna Public Relations Aids are available to Aitna 
agents for nearly every phase of loss prevention 


re 


activity, including 


bt 


Industrial Accident Prevention 


Street and Highway Safety 


« 
®t 


Home and Garden Safety 
Crime Prevention 
Civilian Defense 
Fire Prevention 
Nutrition 


First Aid 


Etna Public Relations Aids provide Aitna agents 
with a wide variety of educational materials, 
combining EYE and EAR appeal, including 


Sound Motion Pictures 
Radio Transcriptions 
Suggested Personal Talks 
Animated Displays 
Publicity Releases 
Advertising Suggestions 


Posters and Folders Friviatey AETNA LIFE i arei: tannin iets 





arritiateD AV LNA LIFE companies 
TNA LIFE 1NSURANCE COMPANY ATNA CASUALTY & SURETY COMPANY 
AUTOMOBILE INSURANCE COMPANY STANDARD FIRE INSURANCE COMPANY 


Hartford, Connecticut 


{ Advertisement appearing in current insurance journals } 
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NAIA Course Students in 
St. Paul to Get Certificates 


Thirteen men and women who com- 
pleted the full 100-hour educational 
course of the National Association of In- 
surance Agents this year will be 
awarded certificates at the annual meet- 
ing of the Minnesota Association of In- 
surance Agents August 24 and 25. 
George W. Scott, educational director of 
the National Association, will attend the 
meeting to assist in the presentation 
which probably will be made by Presi- 
dent Moreton. The course was spon- 
sored in St. Paul jointly by the Insur- 
ance Exchange and the St, Paul Associa- 
tion of Insurance Women. 

At the rate the membership of the 
state association is increasing it will be 
back at its recent high mark of 735. 
Under the chairmanship of William 
Kundsen of Hibbing an aggressive mem- 
bership drive has been made this year 
and several new members enrolled. 





Brokers’ Course Resumed by 
University of California 


Resumption of classes in the Univer- 
sity of California Extension Division in 
Los Angeles, covering the course of in- 
struction in fire and casualty insurance 
approved by the Insurance Department 
for those seeking to enter the insurance 
brokerage business has been set for 
September 19, 

The course was approved November 16, 
1943, by the Insurance Commissioner un- 
der the Broker’s Qualification Act. 
Those taking the course, passing the ex- 
aminations, and presenting a certificate 
of graduation are entitled to take the 
Insurance Department’s examination for 
a broker’s license. Walter W. Bennett, 
of the Bennett-Werner Co., will be the 
instructor in charge of the classes. 





Pacific Board Terminates 
Agreement in Los Angeles 


The Insurance Exchange of Los An- 
geles has received copy of a notice sent 
out by the Board of Fire Underwriters 
of the Pacific that on advice of counsel 
the agreement made with the exchange 
in 1938, as amended, is no longer - 
effect. 

The agreement terminated included in 
its terms that the board companies 
would limit their agency appointments 
in the territory of the exchange to two 
agencies; that they would accept no 
business within that territory save from 
agent or broker members of the ex- 
change; that agent and broker members 
of the exchange would place business 
only with board companies. Certain 
other. conditions were in the agreement 
concerning the method of operating the 
agreement. 





NEW JERSEY SPECIALS MEET 

The New Jersey Special Agents Asso- 
ciation held a golf outing and dinner 
meeting at the Suburban Country Club 
at mcg N. J., on Tuesday. President 
William F. Ohl, Jr., presided and the 
chief so was Harold Feuerstein, 
well known attorney. He gave an excel- 


lent analysis of the New Jersey agency 
qualification 
present. 


law. Over thirty were 





Says Agents Must Place 
Buyer’s Viewpoint First 
“A local insurance agents’ association, 


like every other trade association, must 
give the public first consideration al- 


ways; when the insurance buyers’ view- 
point is lost, the association is on the 
way out” said Manager Alfonso Johnson 
of the Dallas Insurance Agents Associa- 
tion in welcoming the members of the 
Texas Board of Insurance Commission- 
ers to the Insurance Buyers’ Forum in 
Dallas, August 1. “I was selected as 
manager of the Dallas Association be- 
cause I knew nothing about insurance 
but was credited with knowing some- 
thing about business, something about 
trade associations and something about 
human nature, and because | had the in- 
surance buyers’ viewpoint. 

“IT shocked some of the conservatives 
at our first directors’ meeting some four- 
teen years ago when [| told them I had 
just read the Texas fire insurance policy 
contract for the first time and had no 
idea what it meant and that I had to 
admit there was soinething to that old 
bromide—‘the big type gives it to us 
and the small type takes it away,’” said 
Mr. Johnson. “But very shortly all the 
organized associations in Texas started 
a campaign which resulted in the adop- 
tion of the new Texas Standard Fire 
Policy June 1, a policy which is really 
streamlined and understandable. We 
want to give the widest coverage pos- 
sible at the cheapest rate consistent with 
the maintaining of financially sound 
companies.” 





Minnesota Agents Seek 
Broader Turkey Risk Market 


A committee has been named by the 
Minnesota Association of Insurance 
Agents to work with company repre- 
sentatives in an effort to provide better 
turkey insurance in Minnesota. The 
matter first came up at the mid-year 
meeting last spring at which time a 
committee was named ‘to study the prob- 
lem and report to the executive commit- 
tee. Members of this committee were 
George W. Odell, Willmar, chairman; 
Fred W. Riegger, Benson, and Bradford 
I. Strom, Jackson, all rural agents. 

The committee found that at the pres- 
ent time only a few companies write 
turkey insurance and that they insure 
only a limited number of birds in each 
flock. The result is that the turkey 
raiser on a large scale must have several 
policies and often it is difficult for an 
agent to find enough companies ade- 
quately to protect his client. 

Mr. Odell has recommended that a 
stock company pool be formed so that 
the agent with one policy properly re- 
insured could fully protect each assured. 
The committee named to confer with 
company representatives is made up of 
Mr. Odell, Howard Williams, chairman 
of the executive committee, and Guy E. 
Rolien, former chairman of the rural 
agents committee of the national asso- 
ciation. 





CLYDE B. SMITH REELECTED 


Clyde B. Smith, Lansing, Mich., for- 
mer president, National Association of 
Insurance Agents, was reelected Ingham 
County Republican chairman for another 
two-year term at the party’s county con- 
vention during the past week, 


Minn. Dept. Holds Employes Taking 
Telephone Orders or Premiums 
Need Not Be Licensed 

A recent ruling of the Minnesota De- 
partment regarding the licensing of 
office employes has been clarified by 
Deputy Commissioner Everett Freeman. 
His original ruling gave the impression 
that clerks who wait on customers or 
take business over the telephone would 
have to be licensed. 

“It appears that many of the activities 
are mere routine matters which require 
no special knowledge of insurance and 
were undoubtedly not contemplated in 
the agents’ license law,” his latest state- 
ment says: “I refer to collecting pre- 
miums over the counter where the cus- 
tomer comes in and the clerk makes out 
a receipt and where the clerk merely 
consults to answer telephone calls from 
customers or filling out an application 
where a customer comes in and requests 
a policy.” 

However, he said, where the clerk ac- 
tually solicits business or signs a policy 
in the office with the agent’s name, such 
a clerk would need to be licensed. “This 
is a delegation of authority which the 
agent has no right to make under the 
law,” said Mr. Freeman. 





Homeland, Commonwealth 


Appoint John J. Kelle, Inc. 


J. Kelle, Inc., 180 Montague 
3rooklyn, has been appointed as 
Brooklyn agent for the Homeland of 
America, member of the North British 
Group, to write fire and allied lines and 
as agent for the Commonwealth of the 
same group to write automobile lines. 
Walter E. Kelle, president and treas- 
urer of the agency, started his career 
with J. J. Kelle, Inc., in 1924. He has 
served on the nominating committee of 
the New York Fire Insurance Exchange 
and at present is on the arbitration com- 
mittee. He is a director of the Jackson 
Heights Savings and Loan Association, 
and the Liberty Savings and Loan Asso- 
ciation. 

The Brooklyn agency of John J. 
Kelle, Inc., was started by the late John 
J. Kelle in June, 1921. The founder of 
the agency had had a number of years’ 
experience in the company and agency 
field, also traveling the New York and 
New Jersey fields as special agent. He 
served with the United States Army 
during World War I. The agency was 
built on such a solid foundation that at 
the time of his death May, 1935, it was 
firmly established as one of Brooklyn's 
large and progressive agencies, 


John 
Street, 





Minn. Agents Taking 
Qualification Exams. 


Minnesota agents have begun taking 
the qualifying examinations required un- 
der an order issued by Commissioner 
Newell R. Johnson last March. The first 
regular agent to take the test was D. D. 
Lucier, Minnesota manager for the 
Motors Insurance Corp. Taking the ex- 
amination at the same time were three 
other new agents of that company. 

Seginning August 1 the department 
also gave the so-called conditional ex- 
aminations to newly-appointed agents. 
Under the Department’s ruling new 
agents may function sixty days before 
they are required to take an examina- 
tion. Old agents have until June 1, 1945, 
to take the examination and they have 
shown no hurry to comply. A group of 
them will take a mass examination at 
the annual meeting of the Minnesota 
Association of Insurance Agents August 
24 and 25. 


R. A. LUKE DIES IN OREGON 


Robert A. Luke, 93, veteran fire agent 
who retired eight years ago, died re- 
cently at Gaston, Ore, A native of St. 
Louis, he had been engaged in the fire 
insurance business since the 1890’s. Most 
of his long business career was spent 
in Montana, where he established a firm 
with his brother, John W.. Luke, in 
Helena. 
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Towa Pond of Blue Goose 


Has 25 in Armed Services 


The Iowa pond of Blue Goose now has 
a service flag with twenty-five stars with 
John W. Lenehan, state agent for the 
First American, and L. K, Taylor, state 
agent for Commercial Union, the latest 
to enter the armed services. Both Lene- 
han and-Taylor have entered the Navy 
as lieutenants (j.g.) and are in training 
at Hollywood Beach, Fla. 

Despite the inroads made by the war, 
the Iowa pond now has a membership of 
161 while the East Iowa Puddle has 
twenty members from Cedar Rapids, 
Waterloo, Dubuque, Clinton and Daven- 
port. Newly elected officers of the pud- 
dle are M. E, Hutson, Waterloo, big 
toad; John O. Doran, Cedar Rapids, 
pollywog; W. Boardman, Cedar 
Rapids, croaker; and W. C, Portenier, 
bouncer. 

A life membership in the Iowa pond 
has been presented to L. E, Ellis, Des 
Moines general agent, who has been a 
member of the Iowa pond since 1906 
when it was organized. The presenta- 
tion was made by another charter mem- 
ber, Will H. Harrison of National Fire. 





BUSH IS ASSIGNED TERRITORY 


Mark L. Bush who recently went with 
the Virginia Fire & Marine as state 
agent, has been given Pennsylvania and 
West Virginia as his permanent field, it 
is announced by Claude Minor, 
president of the company. About Sep- 
tember 1, Mr. Bush will move to Pitts- 
burgh where he will maintain head- 
quarters. He was formerly with the 
Northern Assurance at the home office 





AGENTS MAY HEAR FERGUSON 

United States Senator Homer Fergu- 
son of Michigan, member of the Sen- 
ate insurance committee, has been in- 
vited to address the meeting of the 
Michigan Association of Insurance 
Agents at the Book-Cadillac Hotel in 
Detroit, September 8, 


SEATTLE VETERAN DEAD 
Harry Egan, veteran agent and field- 
man of Seattle, and at one time secre- 
tary of State Agents’ yg este of 
Washington, died recently. native of 





* Brooklyn, he was seventy- fat years of 


age. 





Many helpful suggestions are offered 
in an illustrated leaflet, “42 Ways to Pre- 
vent Fires,” published by the National 
30oard of Fire Underwriters. It contains 
a comprehensive self-inspection blank 
for homes. 
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That’s where Johnny is today—your brother—son— 
sweetheart —the little boy from down the block or 
around the corner. Now he’s a war-toughened veteran 
of several campaigns—in Italy, Normandy or on a 
Pacific isle. But, veteran that he is, it is only human 


for him to be thinking of his home so far away and 


realizing how close to death he’s been and may yet be. 


Yet Johnny may be closer to home and fur- 


ther from death than he thinks, thanks to the 





American Red Cross and the wonderful work it’s doing 
—among the most important, supervising the collec- 
tion and processing of the blood plasma that may 
save his life. It only takes us a few minutes to give our 
blood but it may mean years of life to Johnny—years 
to fight, to conquer and eventually to live at home. 
Think of that and make an appointment with your 

nearest blood donor center. You may be giving 


years to your Johnny—or the others. 


This is the sixth of a series of advertisements dedicated to the American Red Cross by 


THE HOME INSURANCE COMPANY, NEW YORK 
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Commissioners’ Hearing in New York 


(Continued From Page 1) 


convention at which the industry was asked 
to appoint committees which would co- 
operate with the Commissioners with the 
object in view of having some Federal 
legislation which would protect state in- 
surance supervision and insurance rate 
making machinery in the crisis resulting 
from the Supreme Court decision in the 
South-Eastern Underwriters action brought 
by Attorney General Biddle. 

At the New York conference (which 
Commissioner Harrington, who was acting 
chairman, ruled was a hearing) the com- 
mittees representing fire and casualty in- 
surance expressed their desire for “emer- 
gency legislation”’—until something more 
permanent could be evolved; in brief, they 
favored passage of the Bailey- Van ‘Nuys 
bill in the Senate. That bill, as is the 
case with the Walter bill which passed the 
House by a big majority, removed insur- 
ance from the operation of the Sherman- 
Clayton anti-trust bills, The Commission- 
ers at the New York conference did not 
commit themselves about the pending leg- 
islation, but adjourned after asking for 
documented memoranda from the insurance 
committees giving their views as to how 
the situation can be met. 

Committees At N. Y. Conference 

Chairman Graves (Arkansas Commis- 
sioner ) could not attend the New York 
“hearing.” Commissioner Harrington, vice 
chairman of the committee, was in the 
chair. Others present were President 
Johnson of the Commissioners Associa- 
tion, Dineen of New York and McCor- 
mack of Tennessee. The fire and casual- 
ty committee spokesmen were Edward L. 
Williams, president of the Insurance Ex- 
ecutives Association, and Richard V. Good- 
win, vice president of Association of Cas- 
ualty & Surety Executives and vice presi- 
dent of Fireman’s Fund Indemnity. Other 
committeemen present were these : 

Fire insurance; B. M. Culver, America 


Fore; Esmond Ewing, Travelers Fire; 
John R. Cooney, The Loyalty Group, and 
Ivan Escott, Home, representing Harold 


V. Smith, Others from fire insurance 
present were President Kremer of Hart- 
ford Fire, who is chairman of laws and 
legislation committee, National Board of 
Fire Underwriters, and J. Raymond Berry, 
general counsel of National Board of Fire 
Underwriters. Casualty committee mem- 
bers were E. C. Stone, Employers Lia- 
bility; C. B. Morcom, Aetna C. & S.; 
FE. M. Allen, National Surety, and Charles 
L. Phillips, United States F. & G. William 
Leslie, manager, National Bureau of C. 
& S. Underwriters, and Ray Murphy, gen- 
eral counsel of Association of C. & S. 
Executives. 

Williams on Importance of Time Element 

E. L. Williams, president of the Insur- 
ance Executives Association, said to the 
Commissioners’ committee on Friday that 
the time element is the most important one 
now in meeting the crisis which is threat- 
ening state insurance supervision and the 
rate-making machinery in the insurance 
industry. In the Bailey-Van Nuys bill 
there is provided only the minimum which 
will enable the business to live. The 
insurance industry is squarely up against 
the problem of the anti-trust laws which 
confront the business every way it turns. 
There is not time now to pass any new 
measure before the November elections, 
and a new measure is not necessary. If 
some member of the Senate wants to go 
further than the provisions of the Bailey- 
Van Nuys bill (which are to remove in- 
surance from the operations of the Sher- 
man-Clayton anti-trust acts) and presents 
an amendment to the bill after it reaches 
the floor of the Senate, that would not 
necessarily retard the passage of the bill, 
but in Mr. Williams’ opinion the important 
thing is to get the bill passed. 

There have been discussions relative 
to amendments to the Federal Trade Com- 
mission and Robinson-Pattman acts. Such 
amendments will not clarify the situation. 
There are three angles to the Federal 
Trade Commission act. First, the Com- 
mission can investigate violations of the 
anti-trust laws. That need not disturb 


the insurance industry because it is not 


violating anti-trust laws. The FTC can 
now invesigate unfair practices, but that 
also is not a cause of worry because there 
are not unfair practices in the business. 
The Commission furthermore is empowered 
to get information, and so needs no added 
authority in that direction. 


Congress Thinks States Competent to 
Handle Regulation 

As a result of his talks at the national 
capital Mr. Williams is convinced that 
Congress does not want power taken from 
the states in regulation of insurance. Most 
senators to whom he talked believe that 
the situation growing out of the Supreme 
Court decision has resulted in confusion 
in insurance, if not in jeopardy to the 
business, 

Most members of Congress believe that 
the state supervisory officials are perfectly 
capable of handling the situation as it has 
developed in the aftermath of the Supreme 
Court decision. They can correct any con- 
ditions which need correction, is the view 
of the senators and congressmen. 

Any opinion that the Bailey-Van Nuys 
bill will lead to encouragement of boy- 
cotts, coercion or monopoly is erroneous. 
The business does not want monopoly, 
boycotts, coercion. All the bill does is 
to leave the law as it was exactly before 
the Supreme Court decision (with excep- 
tion that insurance does not come under 
Sherman-Clayton anti-trust acts). It gives 
the industry no more rights than it had 
before; no unfair advantage. 

The fire insurance industry, said Mr. 
Williams, is working in close cooperation 
with the Insurance Commissioners, It has 
appointed a committee of nine which is 
studying not only the legal problems but 
also the practices of the business. Then 
there have been appointed a large number 
of sub-committees which are examining 
specifically all the problems facing the 
various associations, such as South-Eastern 
Underwriters Association, New York Fire 
Insurance Exchange, Middle Department, 
and so on. These subcommittees will re- 
port to the committee of nine which will 
in turn report to the trustees. In brief, 
what is being studied are the every day 
operations of the fire insurance business 
as they are affected or may be affected by 
the Supreme Court decision, and what can 
or has been done to meet the situation. 


Goodwin’s Talk 


Chairman Goodwin of the casualty 
companies’ committee said that the casualty 
companies favored emergency legislation. 
They believe the Bailey-Van Nuys bill is 
the best way to meet the emergency as it 
is the only bill now before Congress which 
meets at the present time which would 
give relief. 

“We do not feel that the bill is a cure- 
all for everything,” he said. “The bill, 
as it stands, represents the minimum under 
which we can live. It will restore the 
status quo while we are trying to solve 
the problems confronting us which when 
solved may lead to permanent legislation. 
These problems are pressing and we must 
be realistic.” 

Some of the Commissioners asked Mr. 
Goodwin if he had a concrete plan to 
offer to the committee, and Mr. Goodwin 
said that the casualty committee could 
not at this time present a concrete plan. 
“We are studying all angles of the sub- 
ject,” he said, “but there has not been 
enough time to make the submission of a 
concrete plan possible yet. There are 
many problems which we have already 
studied. We do not want to be a make- 
shift job. We can tell you how far we 
have gone. We will help you gentlemen 
to the best of our ability in any program 
which will be for the best protection of 
the business. We are appearing before 
you today to ask for suggestions, to tell 
you what we have done, and to see what 
we can do to make our suggestions more 
effective.” 

Commissioners Ask for Memoranda 

The conference at the New York In- 
surance Department was brought to a close 
when Commissioner Dineen asked that the 
two committees file with the Commission- 
ers’ committee on Federal legislation doc- 


Corry and Sparrow 25 Years 


With National Fire Group 


W. W. CORRY 


Total enrollment of the National Fire 
Group’s Twenty-five Year Associates at 
the home office reached the 100-member 
mark with two new members added 
August 1. 

Philip Sparrow of the tabulating and 
statistical department, and Vice Presi- 
dent W. W. Corry became the 99th and 
100th members respectively, both com- 
pleting twenty-five years of service on 
August 1. With the exception of twelve 
who are retired, all members are in the 
home office or in home office territory. 

This group of 100 members, each with 
twenty-five or more years of service with 
the National Fire Group, represents over 
20% of the home office force. There are 
almost as many others with similar ser- 
vice records in the western and Pacific 
departments of the group. 

Mr. Sparrow was born in East Hart- 
ford and attended the schools there. Be- 
fore joining the National Fire Group, 
Mr. Sparrow was with the Billings & 
Spencer Co., and the Franklin Electric. 

Vice President Corry is a native of 
Easthampton, Mass., attended Williston 
Academy, and was graduated from Rens- 
selaer Polytechnic Institute. He was 
connected with the Public Service Com- 
mission. in New York City, National 
Board of Fire Underwriters, Arkansas 
Actuarial Bureau, served the National 
Fire in the Pennsylvania field for a num- 
ber of years, after which he was trans- 
ferred to the Home Office. He was pro- 
moted to the office of vice president in 
February, 1943. 


WASH. FIRE FORM CHANGES 

The State of Washington Survey & 
Rating Bureau has announced new and 
revised rules in connection with use of 
a number of standard forms applicable 
to the 1943 New York standard fire 
policy. A number of previous changes 
applicable to the new form were de- 
signed for specific insurance coverages, 
and these are now amended so. they 
can be applied to blanket and special 





forms. In addition “recommended” 
wording in a number of instances has 
replaced “mandatory” clauses hereto- 


fore in effect. 





umented memoranda of suggestions in 
meeting the situation so that the com- 
mittee can consider them in making its 
conclusions. 

“IT know you gentlemen have done a lot 
of work,” he said. “Tell us the prob- 
lems. Make your suggestions. Give us 
something concrete. Our committee is a 
fact-finding body. We are going to file 
a report on September 1 to the National 
Association. of Insurance EC pe ape 
and that will be a public report. I do not 
want to sign my name to a report in which 
I do not believe. You are asking for 
emergency legislation. We want docu- 
mented memoranda; and of facts, not 
generalities,” 





BUYERS’ FORUM IN DALLAS 


Texas Standard Fire Policy and Com. 
pensation and Liability Discussed: 
Commissioners Honored 
An insurance buyers’ forum wa. ¢ 
ducted in Dallas, Tex., August 1, wad 
sponsorship of Dallas business and in 
trial leaders in cooperation with 
Policyholders Research Society 
support of the Dallas Manufacturer, 
Wholesale Association, Dallas Re 
Merchants Association and the Auton 
tive Trades Association. One sess 
was devoted to a discussion of the n 
Texas standard fire policy and the ot! 
to workmen’s compensation and liabi! 

insurance. 

A forum panel to answer the questio:s 
of the buyers included: J. V. Addy, as- 
sistant manager, Travelers Insuranc: 
Co.; A. F. Allen, president, Texas Fii- 
ployers Insurance Association; M. I. 
Canfield, service manager, Home Insur 
ance Co.; C. C. Cannon, Liberty Mutu: 
Insurance Co.; ae go Goetzinger, Texas 
Mutual Agents Association; T. R. Mans 
field, executive vice president, Gulf in 
surance Co., and Richard H. McLarry, 
vice president of the Texas Association 
of Insurance Agents. 

Insurance Commissioners O. P. Lock- 
hart, Marvin Hall and Joe P. Gibbs were 
present at the forum and were honor 
guests at the luncheon where the speak- 
ers were Manager Alfonso Johnson of 
the Dallas Insurance Agents Association: 
Mr. Mansfield and Ralph Soape of the 
Policyholders Research Society. 


SERVICE REVIEW ENLARGES 











Moved August 2 to Larger Quarters in 
N. Y.; Specialists in Fire, Casualty 
and Claim Inspection Work 
Service Review, Inc., inspection agency 
at 75 Maiden Lane, ‘which is now in 
its sixteenth year, moved on August 2 
to larger quarters in the same blilding. 
Head of the organization is Ralph 
Bergesen, and associated with him are 
Howard J. Hub as vice president and 
treasurer; Alice Derhan as secretary; 
George Lloyd as general manager, and 
Charles W. Francis, special representa- 
tive, who is now on leave of absence 
with the Office of War Information. 
Reportedly Mr. Francis is stationed in 
northern France with the radio division 

of OWI. 

Service Review, Inc., are specialists 
in fire, casualty and claim inspection 
work. 





Cassidy Handles Biggest 
Hail Policy in Mid-West 


The biggest single hail contract ever 
written in the Northwest has just been 
handled by W. J. Cassidy, Minneapolis, 
hail manager for the Home in that ter- 
ritory, He has written a policy for $145, 
000 covering 7,200 acres of grain in the 
Red River Valley. The coverage was 
$20 an acre and the premium $7,250. 

The small grain harvest is progressin 
rapidly in the territory and is practically 
completed in some localities. By th 
first of August it is estimated the smal! 
grain in Minnesota, North and Sout 
Dakota will be pretty well cut and be 
yond hail damage. Up to July 22 loss« 
in Minnesota had been comparative! 


light but North Dakota and parts © 
South Dakota have sent in numerou 
claims. 





REED WITH FIREMAN’S FUND 

George Reed, formerly of the B. | 
Udell Agency, Phoenix, Ariz., has bee: 
appointed special agent for the Firé 
man’s Fund Insurance Co. in Phoenix 
replacing Vance Harer, who has gon 
into the Navy. Mr. Harer, a specia 
agent in Phoenix two and a half year 
was commissioned an ensign in th: 
naval reserve and reported July 15 
the University of Arizona at Tucson 
for the naval indoctrination course. 





CALIFORNIA AGENTS TO MEET 
The California Association of Insur 
ance Agents will hold its annual con 
vention at the Hotel Biltmore, Los An- 
geles, October 31. Due to war condi 


tions, the convention will be confined to 


one day. 
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You Know 


You know a guy named Joe. 

§ He's driving hard — day by 

| day — giving all he has to 
smash the enemy. < 


He's not asking you to buy | 
bonds — he's too busy. 


* = BUT he expects you to buy > 
bonds — and what's more he & 
expects you to keep them — ts 


| WHY NOT? 





"hk 


FIRE- MARINE CASUALTY: SURETY area one — 
The Girard Fire & Marine Insurance Company _Royal Plate Glass & General Ins. Co. of Canada 

Organized 1853 Organized 1906 
National-Ben Franklin Fire Insurance Company ‘The Metropolitan Casualty Insurance Co.of N.Y, 

Organized 1866 Organized 1874 
The Concordia Fire Insurance Co. of Milwaukee Commercial Casualty Insurance Company 

Organized 1870 Organized 1909 


Firemen’s Insurance Company of Newark, N.J. Milwaukee Mechanics’ Insurance Company 
2 


1N SU RANCE Pittsburgh Underwriters - Keystone Underwriters 
HOME OFFICE 10 PARK PLACE - NEWARK I, NEW JERSEY 
Western Department Foreign Department Canadian Departments Southwestern Dept, Pacific Department 
120 So. LaSalle St, 111 John St. 465 Bay St., Toronto, Ontario 912 Commerce St. 220 Bush St, 
Chicago 3, Illinois New York 7, New York 404 West Hastings St., Vancouver, B, C, Dallas |, Texas San Francisco 6, Calif, 





BUY MORE BONDS --AND KEEP THEM 


Official U. S. Marine Corps Photo 
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Court Affirms Judgment for Bank 
Against Fire Insurer of Cotton 


In an action in the Federal District 
Court for Eastern Texas by a bank against 
an insurance company to recover upon two 
fire policies on 2,438 bales of cotton pledged 
to the bank to secure a loan, the insur- 
ance company appealed from a judgment 
for the plaintiff. The Fifth Circuit Court 
of Appeals modified the judgment and 
affirmed it as modified. Century Ins. Co. 
Limited v. First Nat. Bank of Hughes 
Springs, 133 F. 2d 789. 

Both policies were taken out by the bank 
as additional insurance, the cotton being 
primarily insured by the owner of the 
warehouse in which it was stored. On 
destruction of the cotton by fire one of 
the policies—the difference-in-value policy 
—hound the insurance company to pay the 
bank the difference between the loan value 
plus accrued charges and interest and the 
actual market value, where lower, of the 
cotton pledged as security. The other— 
the errors and omissions policy—insured 
the bank against damage by fire to the 
insured’s interest in the cotton resulting 
from errors or omissions in effecting suf- 
ficient specific insurance. 

Question of Amount Due Bank 

The principal issues in the case weve as 
to the method of arriving at the amount 
due to the bank by the insurance company. 
The “difference in value” policy and “er- 
rors and omissions” policy are designed to 
protect a Federal lending agency against 
less caused by the failure of the ware- 
houseman to keep the pledged property 
insured for its full market 
the market value is lower than the loan 
value plus accrued interest and charges 
at the time of the fire. The primary pol- 
icy being insufficient to pay the full mar- 
ket value of the cotton destroyed, plus 
the prior warehouseman’s lien, the insur- 
ance company was liable to the bank under 
the errors and omissions policy for pay- 
ment of the loss up to the market value 
of the cotton and on the difference in value 
— if the difference in the market value, 

lower, and the loan value, plus interest 
at charges. 

The rights of the parties, it was held, 
must be determined as of the date of the 
fire. At that time the bank was protected 
from loss of its debt, interest and the 
warehouse charges by three valid policies. 
all issued by the defendant insurance com- 
pany. These were “the warehouseman’s 
blanket policy, now admittedly insufficient ; 
the difference-in-value policy, which insured 
the debt, interest and warehouse charges, 
where the market value was lower, as it 
admittedly was; and the errors-and-omis- 
sions policy, which covered the bank against 
loss on its mortgage interest (including 
principal, accrued interest and accumulated 
charges) due to errors and omissions of 
the warehouseman in effecting sufficient 
specific insurance. The insurer being the 
same in all three policies, and being solvent, 
the bank’s interests were fully protected; 
but litigation ensued and was threatened, 
and the warehouseman filed a petition in 
bankruptcy.” 

Insurer Interposes Plea 

In a prior action involving 
ance fund (Century Ins. Co v. First Na- 
tional Bank, 5th Circ., 102 F. 2d 728) and 
involving the validity of an indorsement 
increasing the amount of the primary in- 
surance, the insurance company interposed 
a plea in the nature of a bill of inter- 
pleader and paid into court the amount 
admittedly due by it under that policy. 
The costs of that procedure depleted in 
proportion to its interest the proceeds of 
primary insurance ultimately paid to the 
bank. The Clerk of Court deducted $1,232 
as his fee for receiving the money from 
the insurance company and paying it out 
in pursuance of an order of court, under 
the Federal statute. A special master was 


this insur- 


allowed $1,200 for services in distributing 
the fund to the beneficial owners of the 
Attorneys for the special master 


cotton. 


value, where 


were allowed $770 for legal services and 
expenses, 

These costs, the court continued, were 
incurred as a result of the insurance com- 
pany’s interposing an equitable plea as a 
defense in an action at law. (This was 
before the Federal Rules of Civil Proced- 
ure became effective, 28 U. S. C. A. fol- 
lowing section 723c.) And in that prior 
case the court held, and now holds again, 
that “The company was not a disinterested 
stakeholder and was not entitled to recover 
costs paid by it in the interpleader pro- 
ceeding.” This principle it now applied to 
the above items in the district court. 

“The clerk’s fees were incurred as soon 
as the fund was paid into court. The 
special master’s fee was allowed as costs 
in the same proceeding, and was an ex- 
pensive method of distributing the fund 
caused by an interpleader being used as a 
defense in an adversary proceeding when 
there was no real contest over the fund. 
The only controversy in that case was as 
to the validity of the indorsement in- 
creasing the primary insurance. 

“The company was in no danger of hav- 
ing to pay the same debt twice. There 
was no real and substantial risk of abso- 
lute loss from rival claimants. (State 
of Texas v. State of Florida, 306 U. S. 
398. 407. 59 S. Ct.- 563, 568, 830, 121 A. 

R. 1179). The contention is made that 
the appellant caused a part of the primary 
insurance money to be used to pay its own 
debt and may not profit from its own 
wrong; put the asserted error cannot be 
corrected on this appeal, the items not be- 
ing covered by either of the policies in 
suit.” 

Matter of Interest 

“While in the prior suit the defendant 
had the right to file an equitable plea in 
defense of the action at law against it, the 
plea filed did not contain any defense not 
available at law. The sole purpose seems 
to have been to stop interest on the ad- 
mitted portion of the debt. This purpose 
was accomplished as to the primary pol- 
icv; but, although appellant and appellee 
were the sole parties to that action when 
the plea was filed, and although the insur- 
ance company owed the bank enongh on 
all three policies to cover the bank’s debt. 
interest and warehouse charges, it failed 
to tender anything on the other two  pol- 
icies. liability as to which arose out of 
the same fire. 

“Payment into court in an adversary 
proceeding of the full amount due under 
the primory policy did not stop the run- 
ning of interest on the other two policies 
as to which no payment or tender was 
made.” 

As modified in accordance with these 
views, the District Court’s judgment was 
affirmed. 





STOIKE IN ILLINOIS FIELD 

The Security Insurance Companies an 
nounce appointment of Kenneth J. Stoike 
as snecial agent for southern Tllinois, 
where he will be associated with State 
Agent Stanton Burgoon. For the past 
two vears Mr, Stoike has represented 
the companies in the northern Minne- 
sota and North Dakota fields. Prior to 
that time he served in an underwriting 
canacity in Chicago. He is a native of 
Tllinois. 





DRUM CORPS CARRIES ON 


Although the war has taken a large 
number of the original members of the 
St. Paul Fire & Marine drum and bugle 
corps, it continues to carry on ener- 
getically. Girls have replaced many of 
the men. Only eight of the fifty-nine 
original members remain, Under the 
leadership of George Dailey the corps 
assists in many local civic enterprises, 
such as Red Cross, Community Chest 
and recruiting drives. The corps was 
organized in a. 


WDC ISSUES REVISED REPORT 





Brings Record to Half Year for En- 
cyclopedia; Reports $244,000,000 in 
Premiums Collected 
As of June 30, 1944, premiums collected 
by the War Damage Corporation aggre- 
gated approximately $244,000,000, accord- 
ing to the revised report prepared by 
WDC for the Encyclopedia Brittanica, 
bringing its operations up to date to the 
middle of the year. The report says it 
is estimated that approximately $116,000,- 
000 of WDC insurance was in force on 
December 31 of last year and in excess 
of 8,500,000 policies or renewel certifi- 

cates have been issued. 

The report points out that WDC was 
authorized by the law creating it to com- 
pensate for loss or damage to property 
sustained during the period from Decem- 
ber 6, 1941, to July 1, 1942, the date on 
which the present WDC program be- 
came effective. 

“The corporation has investigated and 
adjusted claims for loss sustained dur- 
ing this period as a result of enemy at- 
tack or action of the military, naval or 
air forces of the United States in resist- 
ing enemy attack in the Hawaiian Isl- 
ands, Alaska, and certain other areas 
within the geographical purview of the 
act,” the report says. 

“Practically all of the Hawaiian eli- 
gible claims have been paid. The Alas- 
kan claims are in process of adjustment 
and payment as are certain marine 
claims. As of June 30, 1944, $311,341 has 
been paid to compensate for loss sus- 
tained during the period from December 

1941, to July 1, 1942. 

“Such claims are paid from the funds 
originally made available to War Dam- 
age Corporation by Reconstruction Fi- 
nance Corporation and not from pre- 
mium collections.” 

No new renewal premium has been re- 
ceived since April 1 of this year, the date 
on which WDC automatically began ex- 
tending all WDC insurance in force 
March 31 for one year from expiration 
without additional premium. 





Minnesota Agents Prepare 
For Qualification Tests 


Agents all over Minnesota are perus- 
ing the questions and answers drawn 
up by the State Insurance Department 
to prime them for qualification examina- 
tions which must be taken within the 
next year. Up to the end of June none 
of the older agents had applied for ex- 
aminations as they are not required to 
take them before June 1, 1945. A sug- 
gestion has been made that a group ex- 
amination be arranged for members of 
the Minnesota Association of Insurance 
Agents during their annual meeting in 
St. Paul, August 24 and 25 and it is pos- 
sible this will be arranged. 

Consideration also is being given to 
providing an objective examination for 
agents instead of a straight question and 
answer test. Under the objective plan 
a series of questions would be asked of 
the agent with three or four answers 
given with each question. The agent 
would be required merely to check the 
right answer. This plan would greatly 
facilitate the examinations and get the 
same results as a straight question and 
answer quiz. The objective plan has al- 
ready been adopted for life agents and 
may be extended to the other groups. 





KANSAS CITY FIELD MEETING 

The Kansas City Fire & Marine held 
a two-day meeting of fieldmen at the 
home office in Kansas City recently. 
Those attending the meeting were Mor- 
ton T. Jones, president; L. Earle Wil- 
kins, executive vice president ; O. P. 
Rush, vice president in charge of pro- 
duction and in direct supervision of the 
Missouri territory; Howard Campbell, 
manager of special service department 
and supervisor of the Oklahoma terri- 
nyt Cecil McGee, Kansas state agent; 

0. Kortemeyer, Iowa state agent and 
ae G, Kluber, Illinois state agent. 


PLAN D. C. RATING BUREAU 





Preliminary Meeting at Washingto: 
Committee of Twelve to Place Burea:: 
on Functioning Basis 
Initial steps toward establishing a fye 
insurance rating bureau for the Distr 
of Columbia were taken in Washingt 
last week when a conference of res; 
sentatives of fire insurance compa: 
authorized to operate in the dist 
met and designated twelve compar :: 
or groups which will name represer 
tives to a special committee char; .:/ 
with drafting a constitution and by-laws 
Companies so designated are the ( 


tinental, Loyalty Group, North Briti«)) 
Group, Fidelity & Guaranty Fire, 
Travelers Fire, Home Fleet, Great 
American, National Capital, Hartford 


Fire, Firemen’s of Washington and 
Georgetown, Pennsylvania Lumbermen’s 
Mutual Fire, Mutual Fire Insurance (o. 
of the District of Columbia. 

The committee has until October 1 to 
place the bureau in operation but the 
preliminary meeting brought out such 
harmony it is believed that the com- 
mittee’s work may be completed some 
time before that date. 





J. B. TALLY DIES IN BUFFALO 
Was Western New York District Super- 
visor for FCAB; Recognized as 
Outstanding Adjuster 
Junius B. Tally, district supervisior of 
ire Companies’ Adjustment Bureau, for 
western New York State, died in the 
Buffalo Hospital July 25. He had been 
in rather uncertain health for the past 
year and had been receiving treatments 
in the hospital for two or three weeks. 
Mr. Tally was born in Cameron, N. € 
and was educated at Oak Ridge Institute 
and the University of North Carolina. 
He served in the United States Army 
from 1917 to 1919 and in 1920 joined the 
Underwriters Adjusting Company, event- 
ually becoming manager at Evansville, 
Ind. In 1922 he went with the General 
Adjustment Bureau in charge of its office 
at Providence. In 1927 he was trans- 
ferred to Buffalo as branch manager of 
that office and was subsequently made 
district supervisor for all western New 

York State. 

Mr. Tally was recognized as an ad- 
juster of outstanding capacity and had 
a wide acquaintance not only in his own 
section of New York State but through- 
out the insurance fraternity. He was 
a past president of the Buffalo Field 
Club and an associate member of thie 
Eastern Loss Executives’ Conference. 





Aero Underwriters Appoint 
Seelig at Dallas Office 


Sam M. Seelig, formerly an under- 
writer connected with the New York 
Fire Insurance Exchange, The Insur- 
ance Co, of North America, The Home 
Insurance Co., and the Texas Fire In- 
surance Department, has joined the staff 
of Joseph A. Wasson, manager of tlic 
Dallas service office of the Aero Insur- 
ance Underwriters. He succeeds Wil- 
liam P. Vick, called into the service witli 
the marines. Mr. Vick has completed 
his “boot” ‘training, where he dis- 
tinguished himself by being honor man 
in his outfit as well as coming within 
6 points of equalling the all-time marine 
record for rifle fire. He will return 
shortly to San Diego, for assignment 10 
marine OCS. 

Mr. Wasson’s office has added an eii- 
gineering department to its Services, 
and the new department is headed 
Lee C. Scott, who will also supervise the 
handling of losses in the territory. 





R. I. MAY ADOPT NEW POLICY 

Representative William E. Powers »! 
Rhode Island, chairman of the commi!- 
tee which is investigating fire insurar< 
in that state, has announced that fs 
committee will propose in its forthco: 
ing report that the 1943 New ag 
standard fire policy be adopted in Rhove 
Island. The .present Rhode Island star 
ar policy was adopted in 1863 a 
slightly amended in 1881. 
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__ BUILDING AMERICA! 












In 1900 only 5% of the 
bread consumed in the U.S. was baked 
outside of the home. Today approxi- 
mately 85% of it comes from America’s 
modern bakeries. 

The country’s 30,000 bakeries employ . 
over 250,000 people, and have an an- 
nual payroll of a quarter of a billion 
dollars—highest among all the food 
industries. In value of products used 
yearly (an estimated two billion dollars) 
American bakeries are second only to 
wholesale meat packing in the food in- 
dustry field. 

The expression, “Clean as a modern 
bakery,” is a common figure of speech. 
Today the American baking industry 
represents the latest developments in 
machinery, production and distribution 
‘methods and sanitary handling. 
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PROTECTING 
AMERICA 


Through the ages, bread has been the basic food 
of soldiers—and under the present vitamin and 
mineral enrichment program, “enriched” flour 
and bread are playing an important part, not only 
on the fighting front but also by providing an 
ideal means for getting required nutritive value 
into the diet of civilians at home. 
y Insurance Protection, too, is “enriched” by ac- 
| tivities which not only minimize the danger of 
damage to property by fire or other hazards but 
also safeguard human life by encouraging the use 
of all precautionary measures and equipment 
known to modern safety engineering. 

Inquiries are invited regarding the extensive 
underwriting and service facilities of the Royal- 
Liverpool Group. 






Westinghouse 


Bread, the ideal companion to all 
foods, offers a war-time means of 
extending ration points, adding ex- 
tra nutrition and cutting food costs. 





ROYAL- LIVERPOOL GROUP 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. Y. | 


AMERICAN & FOREIGN INSURANCE COMPANY + — BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD - CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA + THE LIVERP( 





LONDON & GLOBE INSURANCE CO, LTD . THAMES & MERSEY MARINE INSURANCE COMPANY, LTD * QUEEN INSURANCE COMPANY OF AMERICA . THE NEWARK FIRE INSU RAN 
THE SEABOARD 





& 
COMPANY 





RANCE COMPANY + ROYAL INSURANCE COMPANY, LTD INSURANCE COMPANY TAR INSURANCE COMPANY OF AMEE 





FEDERAL UNION INSl 























Page 24 









THE EASTERN 
UNDERWRITER 








August 4, 194 





Court of Appeals Holds Bailee’s 
And Owners’ Policies Both Floaters 


Judge Conway, in Important Decision, Says a Bailee Cus- 
tomer’s Policy Is Not More Specific Than Owners’ 
Policies; Both Must Contribute to Loss 


The New York State Court of Ap- 
peals, by unanimous opinion, has ruled 
in a highly important decision that a 
hailee customer's policy is a floater 
policy and not more specific than the 
floater policies of individual bailors and 
therefore all policies should contribute 
to the payment of loss despite the fact 
that they each provided that they were 


excess insurance. In this case, that of 
the Davis Yarn Co. and other plain- 
tiffs against the Brooklyn Yarn Dye 


Co., insured by the Commercial Union, 
the Appellate Division held that the 
Commercial Union was liable to the 
plaintiffs for all the losses on the ground 
that its insurance was “more specific” 
than the floater policies bought by the 
plaintiffs. The Court of Appeals reverses 
this and remands the case to the Appel- 
late Division to determine apportion- 
ment among the insurance companies. 

In brief Judge Conway holds that as 
all the policies are of the same general 
type, namely inland marine floaters, the 
court will enforce contribution from all 
companies rather than try to reconcile 
the conflicting excess clauses or analyse 
the particular wording of policies to see 
whether any of them are. sufficiently 
specific to be primary policies. 

Under loan agreements the insurance 
companies covering the plaintiffs have 
already paid their losses, It is now to be 
determined to what extent the Commer- 
cial Union, under its $750,000 policy, will 
contribute, in this subrogation case, to 
the plaintiff's insurers. Heretofore the 
courts in this state have held generally, 
depending on the facts, that a_bailee 
customer’s policy is to be considered 
specific than the floater policy 
who ship goods to proc- 


as more 

of insureds 

essors, 
Norman S, 


Rein and Bert Cotton, of 


Rein Mound & Cotton, represented the 
Commercial Union, the successful party 
in the Court of Appeals. John L. Flet- 
cher, George I. Janow and John M. 


\herne acted for the assureds and their 
msurers., 
Questions To Be Determined 
\t the outset of his opinion Judge 
Conway said that the question to be de- 
termined was whether one of the poli- 
cies must bear the’ entire burden, 


whether there shall be contribution be- 
tween it and others or whether all the 
policies, being of the same category, 


must contribute to the 
loss incurred. The court 
third alternative 

The defendant Brooklyn Yarn Dye 
Co was engaged in the business of dye- 
ing yarns. The fifteen plaintiffs, who 
were engaged in the knitting business, 
forwarded from time to time, yarns 
owned by them to Brooklyn Yarn Dye 
Co. so that they might be dyed. On 
June 21, 1937, Brooklyn had on_ its 
premises yarns of the plaintiffs. On that 
day the yarns were damaged by water 


payment for the 
selected the 


as a result of a wind and lightning 
storm, which tore off part of the roof 
of the plant and disrupted piping con- 
nected therewith. The water which 


caused the damage was water from the 
sprinkler system and rain. 

On June 1, 1936, Brooklyn had ob- 
tained from the Commercial Union a 
bailee customer's policy of insurance on 
customers’ goods. Brooklyn advised 
each of the plaintiffs of the receipt of 
that policy prior to the delivery to 


3rooklyn of the merchandise involved 
herein. Further, Brooklyn inserted an 
advertisement in a trade publication 
that: “When you send your yarn to 


srooklyn, it is fully protected against 
all possible mishaps * * * and com- 
pletely insured * * *,” 


‘ 


The policy written by Commercial was 
an inland marine policy covering yarns 
accepted for dyeing, while contained in 
the premises of the assured situated at 
2201 Neptune Avenue, Brooklyn, while 
being transported to and from its cus- 
tomers or warehouses or agencies, while 
temporarily held in storage during trans- 
portation and while on trucks hired or 
leased by the assured. 


Extracts From Opinion 


In his opinion Judge Conway said 
part: 

“Immediately after the loss, notice of 
the occurrence was given by Brooklyn 
to Commercial. Commercial sent its ad- 
juster to the premises in Brooklyn to 
examine the yarns which were thereafter 
removed to Underwriters Salvage Com- 
pany. They were there salvaged and 
sold pursuant to an agreement entered 
into by Commercial, the plaintiffs and 
the impleaded defendants. Brooklyn re- 
tained a firm of independent adjusters 
which thereafter filed proof of loss on 
behalf of the plaintiffs, except three. 

“Prior to the filing of those proofs of 
loss, Commercial had denied liability to 
srooklyn and to each of the plaintiffs 
on the ground that the damage to plain- 
tiff’s yarns was not covered by the terms 
of the Commercial policy because of the 
existence of the policies of the im- 
pleaded defendants. By the submission 
Commercial adinitted ‘that the demand 
for payment was made by plaintiffs and 
refused by defendant Commercial’ and 
that the defendant Commercial did not 
‘contend that there was no adoption of 
its policy by plaintiffs subsequent to the 
occurrence of the loss to plaintiffs’ mer- 
chandise.’ 

Payments Under Loan Receipts 

“Each of the plaintiffs, excepting 
three, filed claims with its respective in- 
suring company and all but one received 
from such companies a sum of money 
equal to the amount each sued for 
herein and delivered a loan receipt 
therefor. 

“On these facts we have this submis- 
sion, the litigation really being among 
insurance companies. The issue pre- 
sented therefore is whether the de- 
fendant Commercial or the impleaded 
defendants should bear the loss or 
whether there should be contribution 
among them. Each of the plaintiffs had 
a policy in one of the impleaded de- 
fendants’ companies. 

“None of the policies is specific insur- 
ance (as opposed to floating insurance). 
Each of them could have had an address 
of a building or premises in it or for 
that matter, several of them. The Com- 
mercial policy, the endorsement on it 
covering the property of bailors, and 
the policy of one of the impleaded de- 
fendants, Sentinel Fire, did contain an 
address. The use of an address did not 
affect the ‘floater’ status of any of the 
policies. 

“An examination of the Commercial 
policy indicates that it was to cover the 
risk but was to be regarded as excess 
insurance if the assured and/or its cus- 
tomers had other insurance in force. The 
Springfield policy also covered the risk 
but was to share pro rata if the assured 
had any other insurance, as it did by ac- 
ceptance. Other policies of impleaded 
defendants were to be regarded as ex- 
cess insurance if there was other insur- 
ance in force. Policies of other im- 
pleaded defendants had still other vary- 
ing provisions, 

Appellate Division Held Commercial 

Union Policy “More Specific” 


“Taking the Commercial policy and 
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those of the impleaded defendants by 
and large, a literal reading would mean 
that neither the Commercial policy nor 
those of the impleaded defendants would 
apply at all since the assured and/or 
its customers had other insurance in 
force sufficient to cover the risk. The 
Appellate Division correctly rejected a 
conclusion that because each loss in- 
volved was covered by two policies, the 
respective insureds could recover upon 
neither, pointing out that such a result 
would be untenable in principle since the 
moment that either policy is (was) held 
to be unenforceable the reason for in- 
validating the other policy ceases to ex- 
ist. 

“The Appellate Division, however, was 
of the opinion that there was a differ- 
ence in character between the Commer- 
cial policy and those of the impleaded 
defendants and that, therefore, the cases 
of Fairchild vs. Liverpool and London 
Fire and Life Ins. Co. (1872) (51 N. Y. 
65) and Gordon, Levinsohn, Baskin vs. 
Franklin Fire Ins, Co., (262 App. Div. 
328), could be used analogously and thus 
reached the conclusion that the Com- 
mercial policy was ‘more specific’ and 
therefore must sustain the entire bur- 
den of the losses of the plaintiffs, We 
have already pointed out that there is 
no difference in character among the 
policies here considered. All are in the 
same category. They are inland marine 
floater policies. - 

“The Fairchild case was decided be- 
fore we had a New York standard form 
of fire policy and while the policies 
issued to plaintiffs in that case are not 
contained in the record they were forty- 
six in number and were policies upon 
merchandise and in one instance furni- 
ture in the store at 146 Duane Street, 
New York City. A list of the insuring 
companies will be found in the record 
and the plaintiffs’ policies were evidently 
straight fire insurance policies upon the 
contents of a specified and described 
building. The defendant’s policy in the 
Fairchild case was concededly a floater 
inland marine one. This court dis- 
tinguished between specific insurance 
and floating insurance in the following 
language : 

“This is what is called a_ floating 
policy, intended to cover property or 
value which cannot well be covered by 
specific insurance from the circumstance 
that it is changing in quantity or loca- 
tion. The ordinary purpose of such a 
policy is to supplement specific insur- 
ances 
by them. Here the plaintiffs’ property 
would sometimes be in one warehouse 
and sometimes in another, and some- 
times on wharves or in transit over the 
streets and sometimes above the specific 
insurances and sometimes under them in 
value. Hence, the necessity for this 
floating policy to attach to the property 
wherever it might be, and in all cases 
when it happened to exceed the specific 
insurances, 

“We held that there was thus a spe- 
cific insurance policy and a floater 
policy; that defendant’s policy was not 
to apply if there was any insurance on 
goods in a_ specified building (which 
there was) except for the excess; that 
there was no excess since the specific 
insurances far exceeded in amount the 
value of the goods destroyed; that 
therefore defendant was not liable. 

“In the light of the fact that all the 
policies here are floater policies, the case 


and to cover values not covered ° 


FIRE 
* 
AUTOMOBILE 
* 
INLAND MARINE 
“ 

OCEAN MARINE 
¥ 
SPRINKLER LEAKAGE 
* 
TORNADO 


Fnsurance éompany Uta. 
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of Fairchild vs. Liverpool & London 
is important since it stated the law of 
this state. Judge Earle pointed out that 
floater policies were created or came 
into being to cover property which could 
not well be covered under specific insur- 
ance because it was changing in quantity 
or location. Floater policies were de 
fined as supplements to specific insur 
ances—to cover values not covered by 
them. 


None of the Policies Specific Insurance 
“Specific insurance and floater insur 
ance were thus defined as mutually ex 
clusive. Since none of the policies her: 
is specific insurance (as opposed to 
floater insurance), the rule of the Appel- 
late Division fastens the liability on the 
company whose policy is ‘more specific’ 
in the sense that it is more precisely) 
formulated or restricted. That leads to 
a question of fact as to which policy is 
‘more specific’ and thus leads to fur 
ther litigation which may well turn o1 
the words used by an insurance under 
writer, agent, or even a clerk or typist 
in preparing a floater policy of insur 
ance. 
“In Klotz Tailoring Co. vs. Eastern 
Fire Ins. Co. (116 App. Div. 723) there 
were two policies, one a fire insurance 
policy in the New York standard form 
and another a floating policy, providing 
that it did not cover merchandise on 
which there might be at any time spe- 
cific insurance except on the excess 
value over and above the specific insur 
ance. Following the Fairchild case, it 
was there properly held that the spe 
(Continued on Page 25) 
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Parcel Post, Transportation Lines 
Featured in August by the Security 


desirable commercial accounts need one 
of these covers, but many don’t have it. 


In their monthly sales campaign 
recommendation to agents the Security 
jnsurance Companies of New Haven of- 
fer a plan for getting a start on im- 


portant new accounts by offering lines 


that not many agents actively sell, 
tamely parcel post and transportation 
insurance. 


“Most of the manufacturers and re- 
tailers you'd like to have as clients will 
probably tell you that they are pretty 
well satisfied with their insurance 


arrangements,” says the Security com- 
panies August message to their agents. 
“There’s only one way for you to get 

‘in’-—show that your service is better. 

“Service improvement need not be 
revolutionary—but it must be tangible. 
A saving of a few dollars, a slight im- 
provement in the convenience or effec- 
tiveness of the prospects’ insurance will 
often convince him that your agency is 
more alert. This may well win the en- 
tire account for you. 

“In such a competitive situation the 
chances are that you will know much 
less about the prospect’s business than 
does his present broker or agent, so you 
have little opportunity to analyze the 
insurance coverage. In such a spot an 
agent should have something to offer 
which shows definite and immediate re- 


sults, and which requires but little 
previous knowledge of the prospect's 
business. Parcel post and transportation 


insurance meet these requirements. Most 


A complete campaign is outlined for 
selling these lines, including a new win- 
dow poster, two folders, a newspaper ad- 
vertisement, a new cartoon-illustrated 
blotter, and two suggested letters to send 
to commercial prospects. 


Liability Risks on School Bus Contracts 


The Connecticut Indemnity this month 
suggests that agents go after the liabil- 
ity insurance on school bus contracts, 
now being completed. “These contracts 
are usually given to independent bus 
operators, who own from one to five or 
six buses. Naturally the school board 
insists that insurance be carried because 
one accident when the bus is loaded can 
result in a great number of suits against 
the board. Insurance is usually carried 
and paid for by the contractor-operator, 
although it is just as necessary, and al- 
ways carried, when the school system 
owns its vehicles. 

“Some boards 
operators do not 
form of liability 


and many contractor- 
know that a special 
insurance is available 
for this types of risk. Even though the 
claims from one accident can be very 
great, the experience has been good, and 
so the rates are very low for school bus 
liability coverage. The contractor-oper- 
ator may not know that by reserving cer- 
tain buses for his school service he can 
save many hundreds of dollars a year.” 
The company then goes on to explain 
who to get in touch with in order to 
present this timely line. 





Court Says Carrier Should 


Require Value Declaration 


In an action against a carrier for the 
loss of a shipment of goods it was held 
that the carrier should have required the 


shipper to specify the true value of the 


Having, through inadvertence or 


good 
anes vas held 


carelessness failed to do so, it 
reupolealie for the actual value, the 
goods not being contraband and the 
shipper having made no overt or affirma- 
tive representation concerning their 
value. The carrier was not required to 
accept the goods for carriage because 
their value was in excess of $7.50 per 
pound. The carrier was entitled to re- 
cover a higher freight rate from the 
shipper. The carrier could have limited 
iis lability to an agreed value by stat- 
ing such value in each bill of lading, but 
it did not do so. 

The plaintiff, however, would be re- 
quired to prove, subject to the test of 
cross-examination, what goods were lost 
and their value. Plaintiff's motion for 
simmary judgment was _ therefore 
‘anted to the extent of directing assess- 
ent to determine amount of recovery. 
ewis v. Acme Fast Freight, Inc., City 
ourt of New York 47 N. Y., Supp. 183. 


~— = 
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ETERAN TEX. AGENT RETIRES 
Harry Lee Wright, Palestine, Tex., 
is announced his retirement from the 
surance business at the age of 86. Mr. 
‘right organized his insurance agency 
ity-five years ago, and, since the death 
' R. P. Littlejohn, of Marshall, Tex., 
the age of 92 some months ago, had 
‘en the dean of the state’s insurance 
rents. He served as the state’s first 
isurance Commissioner, having been 
pointed by Governor Tom Campbell. 
is agency has been purchased by the 
itigsby Insurance Agency, of which J. 
Grigsby is the owner. 


me et ee ee 


I 
( 
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W. G. Child Asst. Manager of 


Great American in Canada 
J. H. Harvey, Canadian manager of 
the Great American and associated com- 
panies, announces appointment of Wil- 
liam G. Child as assistant manager. Mr. 
Child joined the group about a year ago 
and since that time has been in charge 
of the inland transportation and casualty 
departments. He will continue to make 
Montreal his head office. 


NATIONAL UNION DIVIDENDS 

The board of directors of National 
Union Fire Insurance Co., Pittsburgh, at 
a meeting held July 25, declared a divi- 
dend of $1.50 a share and an extra 
dividend of $1.00 a share. Both divi- 
dends are payable on August 28 to stock- 
holders of record at close of business, 
August 7. 








Fire and Auto Premiums 
Written in N. C. in 1943 


Fire insurance companies in North 
Carolina received net premiums amount- 
ing to $21,191,466 during 1943 and suf- 
fered net losses amounting to $9,648,132, 
according to a report released by Wil- 


liam P. Hodges, Commissioner of In- 
surance. The figures cover premiums 
and losses on fire, motor vehicle, hail, 


and other types of insurance. 
A breakdown of the totals shows that 


the 197 American stock fire insurance 
companies oper rating in the state re- 
ceived $14,876,864 in premiums during 


1943 and incurred losses amounting to 
$7,552,831. The forty-five stock com- 
panies of foreign countries operating in 
the state received premiums totaling $1,- 
413,307 and incurred losses amounting to 


$754 045. 

The eleven reciprocal comnanies reé- 
ceived prem‘ums totaling $532,915 and 
incurred losses totaling $196,034. The 


fifty-one mutual fire received prem ums 
totaling $4,290.310 and incurred losses 
totaling $1,087,785. The mutual com- 
panies of North Carolina received $78,070 
in premiums and incurred losses amount- 
ing to $57,437 in 1943. 

Net premiums received solely 
insurance by all companies in 1943 to- 
taled $13,865,780, and net losses solely 
from fire incurred totaled $5,920,024. 
received for 


for fire 


Net premiums motor 
vehicle insurance carried by all com- 


panies in 1943 totaled $2,784,433, and net 
losses amounted to $1,326,449. 

Net premiums received for hail (grow- 
ing crops only) by all companies in 1943 
totaled $1,872,925, and net losses incurred 
amounted to $1,329,822. 





Floater Decision 
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cific policy, the Standard Fire policy was 
the one to respond. 

“In the Gordon, Levinsohn and Baskin 
case, plaintiffs were the owners of ma- 
terials which were sent to a firm of con- 
tractors to be made into finished gar- 
ments. The contractors had a New York 
standard form of fire insurance policy 
providing that it did not ‘cover property 
which is otherwise specifically insured.’ 
Plaintiffs had an inland marine floater 
policy on their property while in pos- 
session of contractors. That policy pro- 
vided that it should be considered as ex- 
cess insurance when any other insurance 


(Continued from 


existed in the name of the assured or 
others on the property. The standard 
fire insurance policy obtained by the 


contractors was required to bear the loss 
since it insured the goods at the address 


of the contractor and the plaintiffs’ 
policy did not insure any particular 
items nor specify any particular place 


where the merchandise was to be lo- 
cated. Thus the plaintiffs’ goods were 
not otherwise specifically insured under 
the floater policy. 

“There are no specific insurance poli- 


cies here, within the meaning of the 
Fairchild case, but only floater policies. 
The policies are all of the same class. 
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Kach of them could have had an address 
of a building or premises in it. At least 
one policy of an impleaded defendant 
did, eg. Sentinel Fire Insurance Co. 
The policy of Commercial had an ad- 
dress in it when it was insuring the 
bailee, Brooklyn, and also when it was 
insuring the bailor, National Spinning 
Company. All of the floater policies 
could have had addresses without affect- 
ing their floater status. 

Better Rule to Have All Contribute 

“The better rule it seems to us, would 
be to have all the companies writing 
floater policies compelled to contribute. 
That will lead to prompt payment for 
the loss and the elimination of litigation. 


Under the rule formulated by the 
learned Appellate Division, if a definite 
address, at which the peril insured 


was written into three 
policies (and in this 
definite address in 
would be contribu- 
who wrote in that 


avainst occurred, 
or four floater 
case there is such 
two policies) there 
tion among those 
definite address. 

_“That instances a further hazard, as 
far as the insured is concerned, as to 
which company or companies he should 
look to for payment—and a hazard, as 
we have pointed out which is controlled 
in large part by the unpredictable acts 
of — adlenwriters agents, clerks 
or typists. In addition there is no way 
for a dyer As hesen what insurance there 
is upon goods sent to it for dyeing ex- 
cept by inquiry made personally or 
through a broker to those sending goods 
to be dyed. The head of a business con- 
cern. soliciting for dyeing might 
well hesitate to make such inquiry into 
his customers’ business. An attempt was 
made in the instance case by some of 
the plaintiff owners to obtain a ‘memo- 


ROC ds 


randum of insurance’ from Commercial 
and they did obtain it but it recited 
that it was given as a matter of infor- 


mation and conferred no right on the 
holders and that the policy was subject 
to alteration without notice, 

“The rule would lead to other curious 
results. If no one of the writing com- 
panies had put in an address at which 
the peril insured against occurred, all 
would have been compelled to con- 
tribute. If each and every one of the 
companies had put in such an address, 
all would have had to contribute. If, as 
in this instance, two put such address in, 


then the other companies would be 
carried upon the insurance liability of 
those two companies and such other 


companies would be collecting premiums 
for insurance on which they had nothing 
at risk, assuming of course, that the two 
companies which had put the addresses 
in their policies were solvent and that 
their policies were adequate to cover the 
entire loss. 


, Definition of ‘Specific’ Difficult 

“The question of what is ‘specific in- 
surance’ is one upon which there has 
been much difference of opinion among 
the courts. Insurance may be specific 
because it insures against a specific pe ril. 
It may insure in a specific amount as 
distinguished from monthly reporting in- 
surance. Thus in Federal Intermediate 
Credit Bank of Baltimore vs. Globe & 
Rutgers Fire (7 Fed. Supp. 56, 58) it 
was said: ‘The expression specific in- 
surance as here used means an insur- 
ance in a specified amount in the policy 


as contracted with monthly reporting 
insurance which connotes, as to the 
amount of insurance, a_ fluctuating 


amount dependent upon the values from 
time to time of the tobacco insured at 
the particular location. 
cific” as applied in 
ology is frequentnly used in contrast 
with blanket insurance, the former de- 
noting coverage of a particular piece of 
property or property at specific location 
as contrasted with the latter which 
covers the same and other property in 
seve ral different locations.’ 

“It may insure property at a specific 
location as distinguished from property 
insured it he may be. Whatever 


The term 
insurance 


“ 
spe- 
phrase- 


may be the rule some Other jurisdic- 
tions, in this stale we have taken the 
position in the Fairchild case and sue- 


ceeding cases that specific insurance and 


floating insurance are mutually exclu- 
sive. We have pointed out the position 
taken here in the quotation from the 


Fairchild case.” 
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Casualty-Surety Spokesmen Discuss 
Major Events of 1944 Half-Year 


View Supreme Court Decision as Most Important Develop- 
ment of Period; Unemployment Is Chief Concern; Trend 
Is Upward for Premiums and Losses 


By Jennie Sue Daniel 


“Comp. better—auto worse.” 


Thus does one executive sum up casualty under- 


writing experience for the first six months of 1944. While the bonding lines gen- 


erally show favorable results, underwriters ve 
which shadows over-optimism. 
it appears that both premium writings and losses in the 


calls “a back-log of fidelity losses” 

For the most part, 
aggregate 
reflects that trend. 


casualty-surety lines rose in the first half of 1944. 
The business is disturbed by the decision of the Supreme Court 


are concerned over what one executive 


Agency experience 


of the United States that.insurance is commerce but confident that the question of 


Federal and state control will be adjusted. 
officials as they view the future is anticipated unemployment. They 


Chief concern of the casualty-surety 
are fearful of 


the effect of rate reductions now as they look toward wage deflation, 
These deductions are based on a series of letters from ranking casualty-surety 
company executives and nationally known agents, in answer to a_set of questions 


designed to produce an index to how the business is thinking. 


Specifically, these 


men were asked six questions based on the following subjects: 
Net premium writings and losses for the first six months of the year; prepara- 


tion through research for the post-war era; 
half of 1944; future of fidelity and surety lines; aviation insurance; 
There follows a summary of opinion as expre ssed to The Eastern 


of insurance. 
Underwriter: 


Premium Income and Losses 


Generally, companies report an up- 
ward trend in premium writings and 
losses for the first half of 1944. In the 
main, the automobile lines are showing 
increased loss ratio and workmen’s com- 
pensation has been satisfactory so far. 
Experience in the several classes of 
bonding and casualty lines varies. Com- 
panies which report a a falling off in pre- 
miums attribute it to rate decreases and 
to the War Projects Rating Plan. As an 
executive of one company which sus- 
tained a slight drop in net premium writ- 
ings describes the situation: 

“Net premiums are down and _ loss 
ratios are substantially higher than they 
were for the. same period last year. The 
reason for our falling off in net pre- 
miums is entirely due to our contracts 
written under the War Projects Insur- 
ance Rating Plan. Eliminating these 
contracts, we had an increase in our nor- 
mal business. Workmen’s compensation 
is not as good as last year but it is still 
profitable. The reason for the change 
in loss ratio is largely due to the very 
substantial decrease in rates which has 
become effective in many states.” 

One company found its net surety 
writings declined during the first half of 
this year due almost entirely to the run- 
ning off of Government contract bonds, 
fidelity and commercial lines held their 
own but there was some reduction in 
bank business because of the sharp cut 
in the rates last fall. An executive of 
one of the companies which reports net 
premium gains on the whole but auto- 
mobile liability experience showing 
greater frequency of loss and greater 
aggregate loss, sounds a warning: “This 
has not yet occurred in compensation al- 
though we are expecting such a trend.” 
Another reports a substantial increase in 
loss ratio on all auto lines combined, 
with exactly the reverse in compensa- 
tion. 


Post-War Era Plans 


As one company president answers the 
question about the post-war era: “You 
and I have read many post-war plans 
and you also have read Alice in Won- 
derland—they are about the same thing.” 
He views a post-war era when the com- 
panies may be faced with a paradoxical 
situation in being asked or even required 


most important development of the first 
future regulation 


to broaden their policies but at the 
same time exercise more care in under- 
writing. The unemployment situation 
immediately following the war, he says, 
undoubtedly will be chaotic. ‘There is 
no machinery we have seen prepared to 
absorb a sufficient amount of employ- 
ment after the Government cuts back its 
war work, plus the returning veterans 
and for a time at least there will be a 
great number of people out of work or 
who will be shifting from one job to 
another,” he said. “This condition will 
immediz ately have its effects upon all 
forms of insurance.’ 

Surety underwriters, in the opinion of 
this executive, will find it necessary to 
be more cautious in their underwriting 
of surety obligations. He says it seems 
to be the fashion now for the public and 
the Insurance Departments to force rate 
reductions and he believes these rate 
reductions are coming at exactly the 
worst time for the insurance industry 
because the profits it has made and the 
reserves it has been able to set up will 
be quickly eaten up, 

Another executive believes the rating 
system is flexible enough to take care of 
changing hazards in industry but the 
real problem will come when wages are 


deflated and there is a greater amount 
of unemployment, because the experi- 
ence On which rates will be based will 
have been earned in a_ period when 
wages were high. 

Insurance Research 

There is wide variance of opinion as 
to the efficacy of research for insur- 
ance. It has champions, doubters and 
dissenters. In the class of the champions 
comes a prominent local agent who says: 
“T believe that the insurance industry 
must enter a merchandising era, based 
upon forecasting, research and public 
relations. Research has accomplished a 
good deal in the compensation field and 
the application of similar constructive 
thinking in other lines should prove 
valuable in extending our service to the 
public.” And from a company execu- 
tive: 

“In anticipation of the post-war era, I 
revert to my recommendation of many 
times before, to the effect that the in- 
dustry create a bureau or department 
or laboratory for the purpose of im- 
proving present coverage and creating 
new coverage to anticipate the needs of 
people everywhere. We shall not wait 
until the need becomes apparent and the 
public insist that it shall be filled.” 

Another says one of the charges that 
can very properly be made against the 
insurance industry is the lack of ade- 
quate research and therefore, the im- 
plied lack of individual knowledge, of 
industrial operations except a_ small 
number of companies and with those 
largely from an engineering viewpoint. 
He thinks the knowledge of industrial 
hazards and needs gained in the war 
period will broaden the list of acceptable 
risks, “some of which in the past con- 
tained no greater hazard than our own 
ignorance of what the hazard really was. 
Our own research, limited though it is, 
has definitely indicated to us the neces- 
sity for a broader underwriting view- 
point.” Another executive finds that 
many companies are now making a care- 
ful study of changing conditions along 
many lines which should help in produc- 
tion, underwriting, accident prevention 
and claim adjustment activities, “It 1S 
already evident,” he said ,“that changing 
processes will make certain risks more 
and others less desirable for insurance 
purposes. It is also becoming increas- 
ingly evident that many new forms of 
insurance will have to be established and 
many present forms broadened and im- 
proved to meet increasing demands of 
the insuring public.” 


Opinions About Research 

One agent dismisses the question of 
research: “I am of the opinion that buy- 
ers and the agents who sell to those buy- 
ers have a pretty fair idea at any time 
of .what peope want.” From a company 
official: “One must keep on top of all 
developments in all lines of activity in 
which his insurances are used.” One 
man says research to determine how 
post-war work will affect operating ex- 
posure is quite a problem today because 
“we do not know just what to look for.” 
Another doubts that many of the prob- 
lems which will confront the business in 
the future can be solved by research 
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WIMMER JOINS TRAVELERS 





Steam Boiler and Machinery Authorit; 
Resigned From Hartford Steam 
Boiler Last Month 


Lyle G. Wimmer, one of the foremost 
authorities on steam boiler and machin- 
ery insurance in the country, has joined 
the staff of the Travelers Indemnity Co., 
effective August 1. He recently resigned 
as assistant vice president of the Hart- 
ford Steam Boiler Inspection & Insu: 
ance Co. 

Mr. Wimmer was born in South Da- 
kota and was graduated in engineering 
from the University of Washington, 
where he was a member of Tau Beta Pi, 
honorary engineering society. He joined 
the Hartford Steam Boiler as_ special 
agent on the Pacific Coast and in 1940 
came to the home office at Hartford as 
assistant to the vice president in charge 
of underwriting. 

In February, 1942, at the time Curtiss 
V. Gardner was elected president of the 
company, Mr. Wimmer was advanced to 
the position of assistant vice president, 
from which position he resigned last 
month. 

Mr. Wimmer has wide influence in the 
steam boiler and machinery insurance 
field from underwriting, production and 
engineering standpoints. During the 
negotiations leading up to revision of 
the boiler and machinery manual, Mr. 
Wimmer represented the Hartford 
Steam Boiler on the special joint com- 
mittee which promulgated the rates. 





work at the present time. However, he 
said, a great deal of research has been 
carried on in connection with the all 
important subject of following American 
industry into foreign countries. 

One executive says that for casualty 
and surety companies and the producers 
to be “on the alert” strikes him as a 
pretty good form of research. Another 
doubts that any amount of research 
would produce a better chance of mak- 
ing money on types of risks that have 
always been considered unprofitable. An- 
other said: “If you will tell me how in- 
dustrial conditions will change after the 
war; or if you will make any statement 
at all regarding industrial conditions of 
the post-war era, I shall be glad to 
answer your question.” 

Supreme Court Decision 

Paradoxically, the question on which 
there was more complete unanimity than 
on any other—with respect to the most 
important development of the year— 
brought the answer: the decision of the 
Supreme Court, which was directed 
fire insurance. The casualty and surety 
people realize that their interest in thi: 
decision and its consequences are exactly 
the same as that of the fire companies. 
A few other subjects were brought out 
under this question. One executive who 
may be classed as a purist said: “We d« 
not consider the Supreme Court opinion 
a development.” Another said: “It de- 
pends upon what you mean by ‘de 
velopment.’ ” 

In several instances, the later decision 
of the Federal District Court in Idaho 
which held the state’s counter-signatur« 
law “an unconstitutional restriction o1 
interstate commerce” was cited as sec- 
ond in importance to the Supreme Cour! 
decision. One officer of a bonding com- 
pany said that from the sales standpoint, 
the unusual interest taken by the public 
in the larger centers in the purchase o! 
the broad form money and _ securities 
policy constitutes one of the most un- 
usual developments in the  casualty- 
surety field, An agent listed the report 


(Continued on Page 30) 











F, 
Soutl 
chuse 
Kans: 


iment 
will 
and 1 
who ° 
derw: 
ing 
along 
Mr. 
bond 
Mr 
Univ 
years 
suret 
was 
ance 
with 
Casu 
of th 
he w 
chuss 
ing t 
ager 
He 1 
the 
visor 
mid- 
Mi 
versi 
than 
casu 
with 
with 
as a 
Chic: 
Mr. 
ness 
and 
cipal 
Mi 
|, ae 
Hiel¢ 
mote 
retir 
sion 
was 
Kina 
from 
the 


F 
AIU 


A 
Stre 
iolle 
final 

“N 
aires 
and 


We 


mon 
of a 


wou 
hnal 








August 4, 1944 





Page 27 








Allen and Wigert Appointed 
By Packwood at Kansas City 





Will S. Allen George C. Wigert 


F, Glenn Packwood, manager of the 


Southwestern department of the Massa- 
husetts Bonding & Insurance Co. at 
Kansas City, Mo., announces the appoint- 
nent to his staff of Will S. Allen who 
will be in charge of bond production 
and underwriting and George C. Wigert, 
who will specialize in production and un- 
derwriting of large casualty risks involv- 
ing retrospective and special rating 
along with comprehensive coverages. 
Mr. Packwood is in charge of contract 
bond production and underwriting. 

Mr. Allen, who was educated at the 
University of Iowa, has had over twenty 
years’ experience in the casualty and 
surety business in the Mid-West. He 
was with the Central Surety & Insur- 
ance Corp., and then for ten years was 
with the Commercial and Metropolitan 
Casualty Cos., becoming acting manager 
of their Kansas City office. For one year 
he was city special agent for the Massa- 
chusetts Bonding at Kansas City, resign- 
ing to become Kansas City branch man- 
ager for the Accident & Casualty Co. 
He resigned after three years and for 
the past year has been agency super- 
visor of twelve mid-western states for a 
mid-western company. 

Mr. Wigert, a graduate of the Uni- 
versity of Nebraska, also has had more 
than twenty years’ experience in the 
casualty and surety field. He was first 
with the Fidelity & Deposit Co., then 
with the Travelers, serving for two years 
as assistant manager in the Travelers’ 
Chicago branch office. For three years, 
Mr. Wigert operated a brokerage busi- 
ness in New York City, placing target 
and special casualty risks obtained prin- 
cipally from the Mid-West. 

Mr, Wigert, a veteran of World War 
I. accepted active duty in the Army as 
ield Artillery captain in 1939, was pro- 
moted to major and retired in 1941, On 
retirement he joined the insurance divi- 
sion of the War Department and later 
was transferred to the Reconstruction 
linance Corporation at Washington, 
irom which he obtained release to join 
the Massachusetts Bonding. 





FINANCING AIRCRAFT SALES 





AIU Sees Promising Field for Agents 
in Bringing Together Aircraft 
Dealers and Banks 

Aero Insurance Underwriters, 111 John 
Street, New York City, has issued the 
iollowing statement on insurance on 
‘inanced aircraft: 

“Many local banks are now financing 
aircraft sales. Many more are interested 
and need information on the subject. 
We have prepared a folder containing 
most of the essential data to enable any 
bank, engaged in consumer goods financ- 
ing, to understand how its facilities can 
be extended to aircraft. 

“National finance institutions almost 
inonopolized the financing and insuring 
ot automobiles but this should not hap- 
pen in the case of aircraft if banks or 
local finance companies and insurance 
agents are alert to the opportunities 
which exist for participating in this 


business. 

“Local agents can play an important 
part in bringing together dealers and 
distributors of aircraft and banks who 
would like to expand their instalment 
fing incing activities. 


CONTINENTAL CASUALTY GAINS 





Tuchbreiter Announces $1,767,292 Under- 
writing Profit in Report on 
Half-Year Business 
Underwriting profit of Continental 
Casualty Co, during the first six months 
of 1944 was $1,767,292, Roy Tuchbreiter, 
president of the company, announces. 
Net investment income was $540,298 dur- 
ing the half year, producing an operating 
profit of $2,307,590 before provision for 
income and excess profits taxes. Operat- 
ing profit after taxes was $1,437,590. Net 
premium writings for the six months 
period were $19,219,503, an increase of 

$3,250,390 over the first half of 1943. 
Admitted assets of the company were 
$57,042,908, an increase of $3,695,988 since 
December 31, 1943. Capital remained 
unchanged at $2,500,000, while surplus in- 
creased $1,171,080 during the half year 
to a total of $13,048,734. In addition, the 
company had a general investment con- 
tingency reserve of $3,000,000, an_ in- 
crease of $1,000,000 from the year end, 
and a general insurance contingency re- 
serve of $500,000 unchanged. 
Continental Assurance Co., the life in- 
surance affiliate of Continental Casualty, 
increased its insurance in force $32,473,- 
084 during the first half of 1944, making 
the total in force at the end of June 
$475,903,063, The company’s admitted 
assets were $56,457,960, a gain of $3,432,- 
186 since the end of last year. Capital 
remained unchanged at $1,000,000 and 
surplus increased $368,906 during the six 
months period making the total $4,170,- 
371. The general contingency reserve 
was increased from $300,000 to $600,000. 





JOHN DENIS SHEA, 61, DIES 





Forty-five Years With Hartford Steam 

Boiler in New York City, He Had 

a Wide Acquaintanceship 

John Denis Shea, 61, for forty-five 
years with the New York office of the 
Hartford Steam Boiler Inspection & In- 
surance Co., died July 25 at a Brooklyn 
hospital as a result of injuries sustained 
in a fall at his home a few hours earlier. 

Mr. Shea’s entire business career was 
with the Hartford Steam Boiler. He was 
born in New York City on May 12, 1883, 
attended public schools there and on 
June 26, 1899, joined the Hartford Steam 
Boiler in a clerical capacity. He was 
appointed special agent in 1909 and in 
that capacity was widely known in 
metropolitan New York territory. 

Funeral services were from the Galla- 
gher Funeral Home, Brooklyn, and a 
solemn high requiem mass was sung for 
him in St, Jerome’s Roman Catholic 
Church, Brookly n, July 29. Surviving is 
his wife, Mrs. Cecelia L. Shea. 





WITH TRAVELERS 30 YEARS 

Raymond A. Tucker, of Tucker & 
Johnston, branch office agents, Travel- 
ers, Pittsburgh, is celebrating his thir- 
tieth anniversary with the company. 
Mr. Tucker went to work for the 
Travelers in Hartford at age 16, 
later becoming confidential clerk to the 
late Louis F, Butler, president. Follow- 
ing his service in World War I he re- 
turned to the Travelers and after at- 
tending training school became one of 
the youngest special agents ever sent 
out by the company, serving in the 
Syracuse office. He went to Pittsburgh 
as special agent, later becoming assist- 
ant manager. He resigned in 1924 to 
start his own business. Tucker & 
Johnston are brokers for other com- 
panies but their chief connection is with 
the Travelers. 





A. & H. Meeting Set for 
Omaha, January 24-26 


€. A. Sholl, president of the National 
Association of Accident & Health Un- 
derwriters, announces that the mid-year 
meeting of the Association will be held 
at the Paxton Hotel, Omaha, Neb., 
January 24-26, 


Agger Considers N. J. 
Mutual Men’s Petitions 


FOUR RESOLUTIONS ADOPTED 





Assigned Comp. Risks Before Bureau; 
Department Favors Multiple Powers, 
SEUA Case Rehearing 





Agger, 


Dr. E. E. Commissioner of 
Janking and Insurance of New Jersey, 
has issued a letter to H. R. Freeston, 
Newark, secretary of the New Jersey 


Association of Mutual Insurance Agents, 
in which the Commissioner advises on 
four resolutions adopted by the mutual 
agents at their recent annual meeting 
and referred to him, as follows: 

“It is noted that copy of the first reso- 
lution as to payment of commnission to 
agents on assigned risk workmen’s com- 
pensation policies has been forwarded to 
the Compensation Rating and Inspection 
Bureau of New Jersey as well as to the 
undersigned. We understand that the 
said bureau will suggest to you the ap- 
pointment of a committee to present the 
matter contained in the resolution to the 
governing committee of the bureau at 
its September meeting. This will afford 
an opportunity to present your views 
fully and we recommend that the sug- 
gestion be adopted. 

“The second resolution is a petition to 
the legislature for an amendment to the 
insurance laws to permit multiple line 
underwriting by a single carrier. This 
Department would look with favor upon 
such legislation. 

SEUA Case Rehearing 

“This Department has already pre- 
sented to the Attorney General, through 
the Deputy Attorney General assigned 
to this Department, copy of the resolu- 
tion adopted by the National Associa- 
tion of Insurance Commissioners at its 
recent meeting held on June 17, 194, 
recommending requesting the Attorney 
General to cooperate in obtaining a re- 
hearing of the South-Eastern Underwrit- 
ers case by the United States Supreme 
Court. 

“The request to the legislature to en- 
act an enabling statute to allow fair and 
free competition between stock and mu- 
tual companies on an even basis would 
be looked upon favorably, as it has on 
previous occasions when presented.” 

Chairman Bernard Hamilton of the 
Compensation Rating and _ Inspection 
Bureau of New Jersey has invited the 
mutual agents to appoint a committee to 
present their views with respect to the 
resolution on recognition of agents un- 
der the assigned risk plan for workmen’s 
compensation insurance at the meeting 
of the bureau’s governing committee to 
be held in September. Mr, Hamilton 
says that if the mutual agents care to 
prepare a statement in extension of the 
resolution it will be submitted to the 
governing committee. 





Vernon T. Dow Completes 
25 Years With Travelers 


Vernon T. Dow, assistant comptroller 
of The Travelers Insurance Cos., re- 
cently completed 25 years’ service with 
the organization. He came with the 
Travelers July 28, 1919, as a student 
employe in the Hartford branch office 
training school. He then was transferred 
to Newark as counterman and later was 
promoted to assistant cashier in that 
office. In January, 1926, he was called 
into the home office and appointed 
branch office supervisor. He was made 
assistant chief accountant in May, 1936, 
and in 1939, was appointed assistant 
comptroller. 

Born in Hinesburg, Vt., Mr. Dow is a 
graduate of the University of Vermont, 
whe re he was elected to membe rship in 
Phi Beta Kappa, honorary scholastic 
fraternity. He was doing graduate work 
there when the United States entered 
World War I. Commissioned a second 
lieutenant in the Engineers Corps, he 
was promoted to first lieutenant during 
service overseas. Following the war he 
was employed by Dennison Manufactur- 
ing Co. before coming with the Trav- 
elers, 








C. A. Borst Vice President 
Of United States Casualty 





BORST 


CLARENCE A. 


Clarence A. Borst was elected a vice 
president of the United States Casualty 
at the meeting of the board of trustees 
on July 27. This promotion is in recog- 
nition of the outstanding work done 
by Mr. Borst as metropolitan New York 
manager of the company over the past 
six years. His department, maintained 
on the grade floor at 51 Maiden Lane, 
has been the most important factor in 
the increasing volume of brokerage busi 
ness being handled by the United States 
Casualty. 

Mr. Borst is now in his twentieth 
year with the United State Casualty, 
and since 1939 he has been assistant 
secretary. He has seen service in both 
underwriting and production § depart- 
ments over the years. His initial com- 
pany connection was in 1917 when he 
joined the London Guarantee & Acci- 
dent. World War I interrupted his 
career but after twenty-two months of 

. S. Navy service, he rejoined the 
London G. & A. and remained with it 
until 1925 in which year he joined United 
States Casualty. 


Stock Comp. Security Fund 
Exceeds N. Y. Requirement 


Payments into the Stock Workmen’s 
Compensation Security Fund in New 
York State was discontinued with the 
payment covering the period ending 
June 30 as the net value of the fund 
now exceeds that required by law which 
provides that all stock companies writ- 
ing workmen’s aa a in the 
state must contribute 1% of net pre- 
miums to the fund until it totals $2,300,- 
000, or 5% of the loss reserves for the 
previous year, 

The net value of the fund now totals 
approximately $3,000,000 and the 1% fac- 
tor in the rates was eliminated in the 
rate revision which became effective 
July 

DR. H. T. WESTON DEAD 
_ Dr. Herbert T. Weston, 75, who was 
in charge of physicians’ and hospitals’ 
liability claims for the Aetna Casualty 
and Surety Company, died suddenly 
Friday, July 28. ; 

Dr. Weston was born in Buffalo, New 
York, and was educated in the schools 
of that city and at Baltimore Medical 
college, at which he took his medical 
degree in 1890. For a number of years 
he was connected with the Aetna’s gen- 
eral agency in Cleveland and came to 
the home office on October 1, 1914. 

Dr. Weston leaves his widow, Mrs. 


Jane Grennell Weston of West Hart- 
ford. The funeral was held Monday 
afternoon. Burial was in Buffalo. 





United National Indemnity 


Enters State of Nebraska 


The United National 
recently organized casualty affiliate of 
the National Fire Insurance Co. of 
Hartford, has been admitted to opérate 
in the state of Nebraska, according to 
Insurance Director C. C. Fraizer. 


Indemnity Co., 
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Roberts Sees “Ceiling Unlimited” 


For Aviation Accident Insurance 


“Ceiling Unlimited” 


is the way to describe the opportun- 


ities existing in domestic aviation and foreign travel acci- 


dent insurance, 





vate operation. 


Calvin S. Roberts 


ness firms have 


planes to carry 
ze of this,” he said, 
in demand—that agents are 
more quickly than been hope pre- 
viously. 
“Aviation accident insurance 
and usually written for a term of one 
year, just as any other accident insur- 


policies 


ance. Complete coverage is available, 
not only to civilians, Government offi- 
cials and other passengers, but to private 
or commercial pilots, students and in- 
structors who spend more than the usual 
amount of time in the air, The reason- 
able rates make it easy to sell such a 
policy to anyone who flies. 

It is not the type of policy which re- 
quires doorbell ringing, but rather an 
announcement of its availability and a 
comprehensive explanation of its features 
are often all that is needed when you 
have located the right prospects. Agents 
should watch newpsapers and keep their 
ears tuned to information about possible 
purchasers of planes or executives travel- 
ing extensively by air—then go after 
these risks. 

Foreign Travel Covered 

“Foreign travel accident insurance is 
even more in demand. It is usually writ- 
ten and rated for a specific journey over- 
seas. There are no restrictions on the 
length of stay, the methods of travel or 
the territory to be visited. 

“Foreign travel accident insurance is 
in great demand and service must be 
quickly rendered. Often there are only 
a few days or a few hours between the 
decision to travel overseas and the actual 
take-off on the journey. Therefore, 
everyone who is a_ potential prospect 
should be fully acquainted with the fact 
that it is available through you. 

‘‘Ceiling Unlimited’ is the way to de- 
scribe the opportunities existing in these 
lines. Alert agents will grasp the sig- 
nificance of these new developments and 
find ample rewards. 

Summary of Forms 

“For the benefit of those not already 
familiar with these new forms of acci- 
dent insurance, here is a brief summary 
of policy forms and rates: 

“Domestic aviation accident insurance 
rates vary from $1.20 per thousand of 
death and dismemberment coverage for 
airline travel only, to $5 per thousand 
for private pilots and $10 per thousand 
for airline or commercial pilots. Blanket 
medical charges for $500 coverage range 
from $2 to $6; $5 weekly indemnity costs 
from 50c to $2. ‘ j 

Foreign travel accident policies are 
issued with $5 weekly indemnity included 


says Calvin S. 
Indemnity Insurance Co, of North America. 

Mr. Roberts says it is freely predicted that the 
ment soon will lift its ban on private flying which has been 
in effect on both the East and West Coasts but not in the 
mid-west territory. 
announced last February that it would issue wartime travel 
and domestic aviation accident insurance policies, a surpris- 
ingly large volume of this business has been developed 
by agents and brokers ‘ 
the aye infinite possibilities and the great need for cov- 
erage by persons traveling by air in the United States and 
a taking special trips abroad on civilian missions. 
he says, are toward the relaxing by the 
Government of present restrictions on both commercial and 
private flying and gradually planes commandeered by the 
Army or Navy for 
Also, he said, the 
certain types of training planes for private flying and busi- 
been given an opportunity 
their personnel about the country. 

‘means that 


Present trends, 


Roberts, vice president, 


Govern- 


He said that since the Indemnity Co. 


‘whose imaginations were stirred by 


” 


war purposes are being returned to pri- 
Government is releasing 


to purchase 


aviation accident policies are: increasing 
evoing to find a natindaed market for this coverage much 


with e sith $1,000 paar sill iiiianiaiiliaes: 
ment. Current rates vary from $7.50 per 
thousand for a round trip to England by 
air or surface to $17.50 for a round trip 
to Sweden. 

“Coverage ranging from $1,000 to 
$200,000, and sometimes more, is avail- 
able.” 





MEDICAL PAYMENTS COVERAGE 
Permission to Include Named Insured 
in Regular Automobile Liability 
Policy; Scheufler Ruling 
Superintendent of Missouri Scheufler 
has issued the following ruling relative 

to Medical Payment Coverage: 

“Numerous proposals having been sub- 
mitted to this Department requesting the 
privilege » of including the named insured 
in the Medical Payments coverage sec- 
tion of the regular Automobile Liability 
Policy, and after due consideration and 
study, it is hereby ordered, notwith- 
standing any previous position taken by 
this Department, that the writing of 
Medical Payments coverage including the 
named insured is permissible in the State 
of Missouri.” 


DAVIS ON EXECUTIVE BOARD 


_ Emerson Davis, of the Inter-Ocean 
Casualty, Dallas, Tex., has been elected 
a member of the executive board of the 
National Association of Accident & 
Health Underwriters. 


WESTOVER TALKS ON A. & H. 
Gives Los Annies ‘Pralenne Some 
Highlights on Commissioners 
A. & H. Sessions 

Wyckoff Westover, administrative as- 
sistant in the Los Angeles office of the 
Department of Insurance of California, 
was the speaker at the July meeting of 
the Accident & Health Producers Asso- 
ciation of Southern California. 

Saying that Insurance Commnissioner 
Maynard Garrison, chairman of the ac- 
cident and health committee of the Na- 
tional Association of Insurance Commis- 
sioners, is vitally interested in the acci- 
dent and health business, Mr. Westover 
gave some highlights of the A. & H. sec- 
tion of the Commissioners’ convention. 
He pointed out that the trend of 
thought on the part of members of the 
commnittce is that companies should give 
liberal treatment to their policyholders 
who are in the armed services, and said 
the committee hed so recommended. The 
thought of the committee also was that, 
because of the situation following World 
War | and the action of the Government 
in recognizing non-service disability in 
granting benefits to veterans, companies 
now should follow the same course. 

On the subject of non-cancellable poli- 
cies ruling, Mr. Westover cited the Mas- 
sachusetts ruling concerning the restora- 
tion of policies on payment of premiums 
of veterans returning from service and 
mentioned the two elections available to 
the policyholder, either before going into 
service on that basis or on returning 
from service for a fixed fee. He opined 
that returning veterans should have a 
period of from 31 days to six months in 
which to pick up their policies. 

He explained that the committee had 
been working on the official guide for 
writing accident and health policies, and 
had made some changes in it, and had 
recommended that all states put it into 
effect July 15. 

Mr. Westover said that the policy com- 
plaints division of the Insurance Depart- 
ment of California is collecting $28,000 
per month from companies following 
complaints and ironing out of difficul- 
ties, of which $13,000 per month is be- 
ing collected by the Los Angeles office. 
Total premiums on A. & H. policies 
written in California by casualty com- 
Cg he said, aggregated $1,995,911 in 
943, 





BYWATERS TO MAKE REPORT 

The Dallas Tex., Association of Acci- 
dent & Health Underwriters has discon- 
tinued the regular monthly luncheon 
meetings, and the next meeting will be 
held September 18. Porter Bywaters, of 
the Employers Casualty, is scheduled to 
give a report of the recent national con- 
vention held at St. Louis at this meeting. 





T. E. OZLIN LEAVES $153,000 


Thomas E. Ozlin, member of the State 
Corporation Commission of Virginia for 
eleven years, who died recently, left an 
estate of $153,000, the bulk of it being 
set up in trust for his widow. 
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CANADA HEALTH PLAN COST 


Social Security Committee to Report to 
Parliament; No Recommendation 
on Raising Money 

Canada’s social security committee 
shortly will report to Parliament the 
proposed national health insurance plan. 
It is not expected that much change will 
be shown from the original draft bill 
presented to the committee. 

The Government will have the say as 
to how the estimated $250,000,000 annual 
cost of the schemé will be raised. The 
committee will make no recommendation 
at all with regard to how this money 
should be raised. While no official state- 
ment is forthcoming out of Ottawa, some 
reports indicate that the committee fa- 
vors the proposed charge of $1 a month 
for all adults, but doesn’t favor the in- 
surance tax on incomes. This latter, 
which would be in addition to the $1 
month flat adult charge, would require 
single persons to pay 3% on that part 
of their incomes over $660 to a maxi- 
mum of $30, and married persons 5% 
of their income in excess of $1,200 
year to the maximum of $50. Current 
reports are that the committee (whose 
opinions, it is felt, will pull a tremendous 
amount of weight in the final analysis) 
favors payment of all but the amount 
raised by the $1 monthly charge out of 
the general Government revenue. 

Under the draft bill as submitted to 
the committee, tottal assessments on in- 
dividuals would bring about $150,000,000 
and the Dominion Government would 
pay the balance of $100,000,000. It is ex- 
pected that direct insurance assessments 
will be reduced below the proposed 
figures, whether or not the method of 
raising the money is altered. 





Discrimination by Hospitals 
Reported in Houston 


An example of discrimination against 
commercial accident and hospitalization 
companies and in favor of the Group 
Hospital Service has been revealed bv 
the Dallas Association of Accident & 
Health Underwriters. The case relates 
to the action of Houston hospitals in 
adopting a brief report form for the 
commercial companies for which the 
hospitals are to charge a $2 fee for 
each form filled out. At the same time 
they are continuing a much more com- 
plete form for the Group Hospital Ser- 
vice at no charge. 

The Group Hospital Service is a 
member of the “Blue Cross” plan. 

Members of the Dallas Association 
of Accident & Health Underwriters 
have been asked to contact their home 
offices and to encourage the companies 
to adopt a uniform blank for getting 
hospital information, with the recom- 
mendation that the form be made brief. 
According to’ the association, an ef- 


fort was made for the Dallas hospitals 
to follow the lead of those in Houston, 
but the suggestion was tabled. 
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Eagle Indemnity Appoints 
Simpson at San Francisco 


George W. McCagg, president of the 
icagle Indemnity Co., announces the ap- 
;ointment of James D. Simpson as man- 
iger of the San Francisco branch office 
of the company. E. C. Smith, who for- 
nerly supervised the business of both 
‘he Eagle and the Royal Indemnity, will 
ievote himself exclusively to the Royal. 
\r. Simpson is now visiting the head 
fice of the Eagle in New York and 
xpects to return to San Francisco about 
\ugust 15. 

Mr. Simpson has been in the insur- 
«nce business on the Pacific Coast for 
twenty years, the last several with the 
Security Group. For several years he 
has been a member of the faculty of 
(olden Gate College and he has been 
instructor of a number of insurance 
courses. 





CARRIERS MAY USE OVERPRINT 


In a recent bulletin, the casualty in- 
surance division of the Texas Board of 
nsurance Commissioners takes account 
of the present critical paper shortage 
and clerical labor situation by authoriz- 
ing all carriers who desire to do so to 
overprint their present supply of basic 
liability policy. This applies to all 
policies with two paragraphs in lieu of 


the attachment of endorsement 158, 
amendment of the Texas automobile 
liability policy. This applies to all 


policies written on or after 12:01 a.m., 
July 17, 1944, according to the statement 
of J. P. Gibbs, casualty Insurance Com- 
niissioner. 





OPTIMISTS ELECT LOOMIS 

E. H. Loomis, who represents the 
Lumbermens Mutual Casualty Co. and 
National Retailers Mutual Insurance Co. 
in Jeffersonville, Ind., was elected vice- 
president of the International Optimists 
organization at its convention in St. 
Louis recently and was presented with 
a diamond studded pin and life member- 
ship in the organization. 


| 66 O . ms 
Dest in ar ane 


At the time when the German gen- 
erals were being killed off for participa- 
tion in the “plot” against Herr Hitler— 
Mrs. Helen Nelson, socialite at West 
Long Branch, N. J., said: “The Germans 
are killing their Generals ‘von’ by ‘von’. 

x * x 

loe (Norwich Union) Kett ’phoned us, 
indignant-like, and said that of the Poor 
Richard sayings which we have used, 
we omitted his pet. So, here goes: “None 
but the well-bred man knows how to 
confess a fault, or acknowledge himself 
in an error.” 











% *« * 
According to the Cleveland Plain 
Healer the maid shortage situation took 
new twist when a houseworker about 
) get married, ran this advertisement 
a a Pittsburgh paper: “Having done 
eneral housework for a Mount Lebanon 
iamily for five years, am leaving to be 
tiarried; would iike experienced girl for 
his good position; excellent wages; also 
$5,000 insurance policy.” Keep it quiet, 
oys, keep it quiet. 
* * &k 
Quentin Reynolds, at the Democratic 
Convention, not wanting to use the 
ld “don’t change horses in the middle 
{ the stream” said: “Don’t take out 
he pitcher when he is pitching a win- 
ing game.” 


+. is 
John (New Amsterdam) Scheuing 
rites: “I take no particular pleasure 


: informing you that there is a beau- 
ful view from the top of our com- 
vany’s building.” 
ce oe * 

In 1745, Poor Richard wrote: “Beware 
{ littlhe Expences; a small leak will 
ink a great ship.” 

—MERVIN L. LANE. 








JOINS AMERICAN INDEMNITY 





Sanderford Leaves Texas Board to Go 
With Galveston Company; Sorrell 
Is With Successor 


Homer F. Sanderford, for four years 


examiner for the 
3oard of Insurance Commissioners, has 


supervising Texas 
resigned according to an announcement 
by Commissioner O. P. Lockhart. Mr. 
Sanderford’s resignation, effective Au 
gust 1, marks the end of eleven years of 
service under four life insurance com- 
missioners. He the 


began work with 





> 


Nel 





XPECT to take a vacation this summer? 
You won’t want to take away with you 

a lot of vexatious worries that might easily be 
left behind. Your vacation can be spoiled by: 


1. Fear of safety of your locked-up house and 


possible burglary. 
Broken windows. 


3 


Loss of use of premises. 


2 
4 
5 
6 
7. 


8. Personal liability including participation 


am 


Water damage and explosion. 


. Aircraft and other vehicles damage. 


Accidents to persons on premises. 


Commis- 


under 


department in 1933, 
sioner R. L. Daniel. 

Mr. Sanderford leaves Austin shortly 
for Galveston where he has accepted a 
position with the American Indemnity, 
the parent company controlling the 
American Fire and the Texas Indem- 
nity, both of that city. He will assume 
the duties of the former treasurer, Con- 
over Martin, whose place became va- 
cant on his death earlier this year. 

M. H. Sorrell, senior examiner for the 
insurance board, will succeed Mr. San- 
derford. Mr. Sorrell is well recommended 


for the position by his twelve years’ 
service as an Insurance examiner ot 
companies in Texas and other states. 





owNNot to Worry 
On Yow Vacation 


AIRCRAFT OWNERS’ LIABILITY 

Russell T, Tinsley, city councilman of 
Richmond, Va., is planning to introduce 
an ordinance requiring owners of private 
airplanes who operate in and over the 
city to carry liability insurance to pro- 
tect citizens and property owners from 
possible damage. He has received a 
number of complaints that privately 
owned planes flying back and forth over 
the city fly too low. He feels that the 
practice is a dangerous one that may re- 
sult in accidents accompanied by loss of 
life and damage to property. He believes 
that airplane owners should be required 
to carry liability insurance just as motor 
car owners are required to do. 










your own insurance broker about our New 
Residence Combination Policy you will learn 
how simply and inexpensively you can enjoy 
complete year-round protection at home or 
away. Act now... It’s peace-of-mind insurance. 


To Producers: 


. Stolen baggage and other property. Lome, 


in sports and many other similar hazards. 


Obviously, the more precautions you take 
against the possibility of loss and damage 
suits, the greater your peace of mind, the more 
beneficial your vacation, the better that long- 
needed rest... the happier your family will 


be too. 


By consulting an agent for our Companies or 


Here tt how the American Surely 











AMERICAN SURETY COMPANY 


HOME OFFICE: 100 Broadway, New York 


NEW YORK CASUALTY COMPANY 


HOME OFFICE: 100 Broadway, New York 








* While in New York, visit American Surety’s Diamond Jubilee Exhibition, 12th floor, 100 Broadway 
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Agents Are Alert to Necessity 


Of Sound Public Relations Program 


By Stanley F. Withe, 


Manager, Advertising and Publicity Dept., 
Aetna Life Affiliated Cos. 


Irticle in mid-year financial review tissue of Hartford Times) 


One of the unmistable trends in the 
insurance business, more apparent in 
1944 than ever before, is the realization 
of insurance agents, in every branch, of 
the need for greater public recognition 
of their usefulness to their communities. 

Today insurance agents, everywhere, 
are strengthening their positions with 
their customers and bettering their rela- 
tions with residents of their communities 
by letting these people know that they 
are just as interested in preventing loss 
as in providing financial reimbursement 
after the loss has occurred. 

Good Public Relations 

The principle of establishing good re- 
lations with the public, first, by doing 
something worth while and then by let- 
ting people know about it, is not new. 
For many years, utility companies, rail- 
roads and other large corporations have 
applied such principles successfully to 
break down the widespread prejudice 
which once existed against all “big busi- 
ness”. In addition to giving their cus- 
tomers a full dollar’s worth of service, 
transportation or goods for each dollar 
received, these companies have extended 
their services far beyond the necessities 
of honest business dealings. In innumer- 
able ways, they have proven their real 
desire to benefit their customers, and the 
public generally—and then, through ad- 
vertising, publicity and other media, they 
lave told the public just what they are 
doing. 

The need for rendering a full measure 
of service to the public is not confined 
to large cotmene aon Farsighted  in- 
surance agents know that they are ap- 
preciated more by their clients, and in 
fact by the entire community, when they 
demonstrate the fact that they do more 
than collect premiums and pay losses, 
however important that may be. 

Expect Good Service 

\n agent may sometimes feel that by 
representing sound companies and han- 
dling claims fairly and promptly, he is 
discharging his obligation to his cus- 
tomers “ot earning the reputation of be- 
ing “a good insurance man”, But in- 
surance buyers expect good service in 
return for their premium dollars as a 
matter of course. Moreover, unless an 
unusual claim, requiring special and per- 
sonal handling, develops, an agent can 
seldom demonstrate the full value of the 
service behind the contract he is selling. 

He must, therefore, render, in ad- 
dition to those services for which he is 
paid a commission, “extra-curricular” 
and plainly visible services for which he 
receives no direct compensation. Agents 
who are actively participating in com- 
munity loss-prevention activities are do- 
ing just that when they show that they, 
and the insurance business as a whole 
are just as interested in preventing loss, 
as in paying for losses after they occur. 

Valuable service in loss prevention is 
being rendered by insurance agents to 
their communities in a great many ways. 
One agent, as chairman of the Fire Pre- 
vention Committee of his local chamber 
of commerce year after year, devotes his 
spare time to developing ideas for a con- 
centrated attack on fire hazards in the 
community. During Fire Prevention 


Week, he secures literature, films, pos- 
ters and other materials from his com- 
any, and arranges demonstrations, talks, 
film showings and other methods of 








WITHE 


STANLEY 
“selling” this form of loss prevention to 
the public. 

Cooperates With Local Police 

Another agent, cooperating with his 
local police department, furnishes free 
material on street and highway safety 
to the board of education, and takes a 
prominent part in a continuing program 
for pedestrians and automobile drivers 
alike. More recently, he has extended 
his service to include proper maintenance 
and handling of bicyles, and is making 
plans for a model course for testing 
cyclists of all ages. 

Still other agents are using industrial 
accident reduction as the spearhead of 
their loss prevention activities. After in- 
teresting local industrial plants in safety 
educational literature and films, they ar- 
range programs for employe meetings, 
foremen’s groups, management con- 
ferences and other plant meetings. 
From there, they point out the need for 
“off the job” safety in reducing lost 
man-power, and extend their activities to 
home safety, street and highway acci- 
dent prevention, and other forms of con- 
servation, 

After taking a first aid course, as an 
air raid warden, one agent arranged 
with his local war council, to use sound 
films, colored charts and literature, which 
he supplied. As a result of these visual 
teaching aids, many more persons were 
given the first aid course, than had been 
possible previously. 

Agents Improve Communities 

These are only a few examples of the 
countless ways that thousands of insur- 
ance agents, all over the country, are 
utilizing their time, and the facilities of 
their agencies and their companies, to 
improve the health and safety of their 
communities. 

Moreover, human nature being what 
it is, it need hardly be stated that the 
public is usually quick to recognize this 
broader view by insurance agents of 
their function and responsibilities, and 
to reward it by raising their estimation 
of the insurance agent’s role in com- 
munity life. 

United Stotes Senater George L. Rad- 
cliffe of Maryland, first vice president of 
the Fidelity & Deposit Co., is on the 
Pacific coast, visiting offices of the com- 
pany. 


Casualty-Surety 


(Continued from Page 26) 


of the multiple line committee and the 
boiler insurance controversy. Another 
cited the trend toward liberalization of 
contracts as illustrated by the new com- 
prehensive policy and the broader bur- 
glary coverage on residences as impor- 
tant developments. One company official 
answered this question: “The tendency 
to produce portmanteau policies.” 


Expansion of Bonding Business 


As to expansion of fidelity and surety 
business, the concensus is that after the 
war is over and civilian construction 
work begins, there will be a fine field 
for bonds, but an occasional word of 
caution was dropped about careful un- 
derwriting, loss ratios and changes. One 
agent says bluntly, in answer to this 
question: 

“I am not optimistic. As long as the 
companies permit one cut-rate company 
to skim the cream off at lower pre- 
miums and broader coverage there is not 
too much hope for the future.” Says a 
company representative: “Not very 
|optimistic|—after the war there will be 
lots of construction but how much of it 
will be bonded is anybody’s guess.” 

An agent says he is optimistic, “pro- 
viding we change our thinking in the 
underwriting of this class. The way 
we handle court business for industry is 
passe. I think we could revise our tech- 
nique in the selling and servicing of this 
class. The same reasoning applies to 
construction bonds. It seems to me we 
should consider the manufacturer’s pro- 
gram for a year as one project, rather 
than individual units.” 


May Waive Bonds 


One executive says he is fearful that 
because so much contract work has been 
successfully accomplished without bonds 
during the war period, there will be an 
inclination on the part of supervisory 
officials to waive bonds when they are 
not compelled by law to require them. 
“We do not expect the favorable loss 
trend on contract lines to continue in 
the post-war period,” he said. Another 
executive says that it would be foolish 
to proceed upon the assumption that the 


favorable loss trend of the last few years 


will continue into the post-war period. 
“My own notion is that this will not 
happen,” he said. 

Many agree that there will be an ex- 
pansion of business, a few expect the 
favorable loss record to continue and 
some are cautious when it comes to fu- 
ture losses. “While there will be an ex- 
pansion of business,” says one executive, 
“a great deal of it must be cautiously 
underwritten if underwritten at all.” An- 
other says: “I do not expect an adverse 
loss ratio to develop in the contract 
bond field. Exactly the opposite I be- 
lieve to be true in the fidelity field. I 
expect to see a substantial and pro- 
longed period of high fidelity losses in 
the post-war era.” 

Aircraft Insurance 

Interest in the expansion of aircraft 
insurance runs all the way from the be- 
lief that its course will follow that of 
automobile insurance after the last war 
to the opinion of one executive: “This 
subject is being over- emphasized.” Avia- 
tion pools have defendants and detrac- 
tors. One executive, who calls himself 
“bullish” holds that future developments 
will be by companies acting independ- 
ently rather than by pools. “Pools per- 
force,” he said, ‘are not overly sensitive 
to change and they may be said:to have 
served their purpose in providing for 
the spreading of risk. Today there are 
many companies strong enough in their 
own right to handle the aviation busi- 
ness.” 

On the other hand, the chief executive 
of a company which does not now write 
aircraft but is making an intensive study 
of it was convinced by the CAB report 
that “the syndicates have done a very 
good job and that this is the best 
method of operation.” 

Judging from the replies on this sub- 
ject, it appears that while the airplane 
most certainly will be a major develop- 


Marcus R. Skancke +Dies; 


With Ocean 31 Years 


Marcus R. Skancke, 61, who ha 
charge of automobile insurance prod: 
tion for the Ocean Accident & (us; 
antee Corp., New York, died Aug. 
He had been with the compan: {.; 
thirty-one years. He was a membe: 
the Casualty & Surety Club of NN 
York 





ment in the country’s post-war industr 
there is diverging opinion as to its rel; 
tive importance in insurance; that ai: 
craft insurance will develop along bo1! 
routes—by pools and by individual co 
panies; that the aviation pools have do: 
a good job and that they are plannin: 
for the post-war period in definite wa 


Future Regulation 


In summarizing replies to the question 
on future regulation of -the busin 
single sentences from some of the le; 
ters received give insight into the way 
the insurance world is thinking. Follo 
ing are examples: 

We expect to see a tendency to pro 
tect insurance policyholders by legisla 
tion which will compel insurance com 
panies to charge adequate non-discrin 
inatory rates based upon reasonable ex 
pense costs * * * Whatever regulations 
or control are in effect, we must bear in 
mind that the public’s interest is para 
mount and whatever adjustment is 
necessary it must be made on the basis 
of protecting the public’s interest. * * * 

I think we will be regulated to death 
* * * In the days ahead the states will 
exercise a stricter supervision and con- 
trol over the insurance business and 
many so-called “open” states exercising 
nominal or no control over rates and 
rate-mdking will undertake to control 
the rating structure and the conduct o/ 
the insurance business generally * * * 
Insurance will persist and follow thx 
ups and downs of general economic con 
ditions ; regulation and control will be 
ina jumble for quite a period * * * If 
we police our own house; if we watch 
trends and reduce rates before it is 
too late and take the broad point of 
view of the interests of the general pub- 
lic coming first, we should not fear for 
the future * * * I think the future of 
our business is assured; but I don’t 
know exactly how it is going to be 
regulated or controlled because this is a 
matter which is going to depend upon 
the Federal Congress and the latter 
body has not yet spoken * * * 


Insurance Shall Continue 


Insurance as an institution plays so 
vital a part in our national life that ways 
will be found to make it increasingl) 
important to the man on the street and 
the common sense of the America people 
as a whole will see that insurance shall b« 
permitted to continue to take its rightful 
place in our economy * * * Regardless 0! 
what form of regulation we have, I be 
lieve that there is a great future ahead 
for the insurance business and particu 
larly the casualty and fidelity and suret) 
business * * * 

I am not one who believes the insu 
ance business will be nationalized but 
T do think we must appreciate and liv: 
up to our responsibilities as quasi pub 
lic utilities. personally do not 
fear regulation; we are hardened to it 
in the main, the insurance industry 1! 
the last fifty years in this country ha 
done a magnificent job and I think tha! 
any student who would take the time | 
compare it with the other major indus 
tries could not but say that our job ha: 
been well done. * 

The Supreme Court decision, we b« 
lieve, will not affect our business to a1 
great extent; we may have more regt! 
lation and it remains to be seen whethc: 
this will be beneficial or not; we ho} 
it will * * * I am inclined to think that 
state regulation of all kinds of insuran¢ 
will, of necessity, have to become th 
order of the, day if Federal control is 1 
exercised *** * T still am a sufficie 
believer in states rights to regret seein 
complete control of our business take! 
away from the several sovereign states. 
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Tis is the story of *Hollister Hart 
Who signed the bond of his Cousin *Art 
So Art could take on the job he had won 


By plenty of votes in an election. 


Art found the pay the best he had made, 

But his living costs too went on the upgrade, 

And first thing he knew he needed cash badly, 

And now we relate, and relate rather sadly, 

That he dipped in the till and used some dough 
And brought to the Harts both heartaches and woe. 


Art’s art in hiding his secret borrowings 
Just greatly increased the family sorrowings. 
Art’s wife felt disgraced, as you may have guessed, 























CHISELED IN CHESTNUT BY THAT OLD CHESTNUT VENOOR., HYPHEN SMITH 


While Hollister’s family was dispossessed, 
For Hollister had to make up the shortage, 
And it was too big to be met with a mortgage. 


They all of them suffered for quite a long time 
Though Art was the only one guilty of crime. 
Now all of this happened a few decades back 
When all bonds were signed by persons with jack. 


A man here and there still does abscond 

But children don’t suffer because of a bond 
Their papa had signed for some miserable wretch 
Who deserved to serve a considerable stretch. 


Today bonds are signed by strong corporations 
Instead of good friends or trusting relations. 


*These names are purely fictitious and any resemblance to those of persons living or dead is purely coincidental. 


THE TRAVELERS INDEMNITY COMPANY 
Fidelity and Surety Bonds 
HARTFORD, CONNECTICUT 


N. B. Allliability for lyric stoutly denied by artist who confesses to the illustration. 
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For over 9O years a symbol 
of safe and sound protection 


The Continental agent or broker in your com- 
munity represents a company of the strong, 
capital stock America Fore Insurance and In- 
demnity Group which has paid out more than 
a billion dollars in claims since 1853. 


Insure through a Continental agent or broker 
He is experienced in the preparation of policies to 
meet your requirements; he is always available in 
event of loss; he will serve you well. For the name 
of the nearest Continental agent or broker write to 
the company at 80 Maiden Lane, New York 8, N. Y. 


THe CONTINENTAL 


INSURANCE COMPANY 


A Member Company of 


THE AMERICA FORE INSURANCE AND INDEMNITY GROUP 


BERNARD M. CULVER FRANK A. CHRISTENSEN 


Teaches which includes the following companies Vice President 





FIDELITY-PHENIX FIRE INSURANCE CO. ¢ THE FIDELITY & CASUALTY ¢ 
MARYLAND INSURANCE CO. * AMERICAN EAGLE FIRE INSURANCE CO * 


NIAGARA FIRE INSURANCE CO 
ST AMERICAN FIRE INSURANCE CO 





NRE RE 


This well-known 
CONTINENTAL 
trademark will speak for its 
agents and brokers in the 
Post (in fall color) Aug. 5th 

and in Time Aus. 14th. 





Reprints of this advertisement in full color are available at your request. 


Write the Advertising Department, 80 Maiden Lane, New York 8, N. Y. 
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